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Combines harvesting wheat south of Moosomin.
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Local farmers pleased with harvest

BY KarA KINNA

As harvest wrapped up in the Moosomin
area, local farmers said they were pleased
with the yields and the quality of crop that
has come off this fall.

“I think it was a pretty good harvest for
everybody,” says Tim Crossley, who grows
crops around Moosomin, and planted
spring wheat and canola this year.

“They came off in good condition. I think
the wheat's all number two and the canola is
all number one.

“They were very good yields. They were
probably around 8-10 bushels better than
what [ was expecting on both the wheat and
the canola.

“We were concerned about the wind at
times on the canola swaths, but other than
that it was pretty good. The field conditions
were excellent as far as wetness. It was actu-
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ally a very good harvest, it wasn’t that chal-
lenging. We didn’t have a lot of mechanical
problems and the field conditions were very
good. We got the grain off mostly dry.”

Crossley finished harvesting on Saturday,
Sept. 17 and says his harvest took around
five weeks.

He says he is particularly pleased with his
canola crop.

“T'd say the canola was probably the best
we’d ever had. And the wheat was maybe
not quite as good as 2013 but pretty close,”
he says.

John Van Eaton planted barley, peas,
wheat and canola in the Maryfield area,
which got lots of moisture this summer. Van
Eaton says the crops came off in good qual-
ity, but tﬁle peas were a challenge to harvest.

“So far we are happy with the quality,” he
says.

ML

and many more trailers!

NOW IS THE TIME TO BUY A TRAILER!
Discounted Pricing & Specials on our ENTIRE INVENTORY
Check out our line of Horse, Cattle, Cargo, Dump, Tilt

and PRINGEGRAFT PONTOONS.
Call today for more information!

PLUS! PARTS & SERVICGE SPECIALS

Great Selection of CAMPING TRAILERS, KEYSTONE HIDEOUTS

Manitoba
Public Insurance Hail Repair/Service

“Peas, like a lot of pulse crops this year,
we had some that were pretty disappointing
and some that were pretty reasonable. The
main factor was how much rain those fields
got or didn’t get. The moisture and harvest-
ability were just unbelievable.

“I think we've been growing peas for
about 27 years and I don’t remember having
this much trouble. Just because of the exces-
sive wet conditions through the summer,
they just wouldn’t feed into the combine.
We had an extremely difficult time harvest-
ing them.

“Other than that one crop it’s been going
pretty good. I wouldn't say that disease is
any more prevalent than any other year al-
though we did a lot of spraying with fungi-
cide, so maybe that helps.

“We certainly have lost some acres to
drowned out areas. It might be as high as 10

Vil ADVANTAGE
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or 15 per cent.

“I would say, outside of challenges with
peas, this season has gone reasonable well.”

Jeff Skulmoski grew canola, barley and
lentils in the Fairlight area. Like Van Eaton,
he says his harvest went well, except for the

eas.

“It's been going pretty smoothly. We're
pretty much done, we just have some len-
tils to combine and then we are done for the
year,” says Skulmoski.

“The canola, we were happy with the
yields, barley we were happy with the
yield—everything this year has been pretty
EositiveA We've had really good luck. We've

ad a good year and everything has been
running smoothly.

Continued on page 25 =
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Sharpe’s planning major investment in Moosomin

BY KEVIN WEEDMARK

Sharpe’s Soil Services is planning a
$2.8 million investment in its Moosomin
location.

The company plans a new fertilizer
blending facility that will allow for faster
and more efficient blending of fertilizer.

“It has been in the works for three years
now,” said Chris Davidson, general man-
ager of Sharpe’s in Moosomin. “We've
been putting a plan together for the new
facilities. The blend system that’s in there
now has been in there since 1995.”

Davidson said the fertilizer industry
has changed greatly over the years. “In
1978, when we built that place it was
state of the art,” he said. “Most guys were
still using bag fertilizers, using 50 pound
bags. In the late ‘70’s growers started
moving to bulk fertilizer, increasing rates
and adding a lot more yield.”

Davidson said the investment will lead
to faster blending.

“We've been limited in the number
of products that we can blend, and the
speed of blending is a limiting factor
right now,” he said.

“This new system is going to greatly
increase the blending speed. We will be
able to load regular semis, a truck and
trailer, in about five minutes where now
it takes us about 20 minutes. Speed and
accuracy is the key thing. The new system
will blend at a rate of 300 metric tonnes
per hour and the old one did about 60
tonnes per hour. It will be a great increase
in speed we can blend.”

“Besides improving the speed of blend-
ing, we will be adding more flexibility
to be able to pick and choose different
products depending on what the mar-
ketplace demands. There are always new
products coming. To have the ability to
quickly adapt and bring another product
into the system is key. With the old sys-
tem we only had the ability to blend five
different products. The new system will
allow us to blend eight or more products
plus will be able to introduce either dry
or liquid micro nutrients into the system.
There are certain additives that you put
on fertilizer to enhance its performance
and we will be able to add those products

PRODUCTS & SERVICES:

Leader in Liquid Fe

Mobile USC Seed Treater . Crop Prot

The new fertilizer blending facility at Sharpe’s Soil Services in Moo-
somin will look similar to this but will be larger, with eight tanks on each

side, not six.

into the system as well, so it will give us
much greater flexibility in what products
we can introduce.”

Davidson said the fertilizer industry
has grown a lot over the years and has
helped farmers increase production.
“Blair Sharpe started the business in
1976,” he says. “Back then there was a

lot of summerfallow, so you would only
harvest a crop every second year. For
instance with wheat they would prob-
ably average 35 bushels that second
year. Now, with better fertilizer applica-
tion, they’re fairly consistently getting 60

r. Comprehensive Dry Fertilizer Blends (11 base
products) . Certified Seed . Seed Primers & Jumpstart .
on Products
Field Scouting . Ground & Aerial Custom Applications .

2 Delivery Systems .
Micronutrients .
Soil Sampling.

Equipment Rentals . Flexible Investment (Financing) Options .

TRUST IN SHARPE'S FOR ALL YOUR CROP PRODUCTION NEEDS

bushels of spring wheat every year.
“You've seen big increases in canola,
too. Back in the ‘70s they were open pol-
linated varieties and now pretty much
100 percent of canola that is grown is a

hybrid. It yields way better and of course
they bring out new varieties all the time,
so our canola yields have gone from 25
bushels back t{xen to this year many of
our guys are up around 50 bushels or
so. It's the same kind of scenario with
the other crops. The volume of nutrients
that are going into the ground now has
increased dramatically, and yields have
increased along with it.”

Davidson said Sharpe’s Soil Services
has grown greatly over the years.

“Blair Sharpe started in “76 with one
store in Moosomin and we have six
stores now in the south east corner of the
province. We had three or four people
working back in the eighties and now
we've got six stores with around 25 full-
time people and we hire another 12 to
14 summer students or seasonal help. It
has grown immensely. We built it all on
service. We have always been a service
orientated company. We provide agro-
nomics, soil testing, delivery. The way we
built things was on service—customer
service and building relationships.”

Davidson says he sees potential for the
business to grow further.

“Producers need service, they need
products, they need advice. They need
information and I don’t think that is go-
ing to change. They need service and that
is what we provide.”

He said the business serves a large
area.

“We go north and west right up to Yor-
kton from our Lagenburg and Stockholm
branches and South to Redvers. To the
east we have lots of customers in the Elk-
horn area and Kirkella. Going over west
we have customers in Whitewood or so,
so its a pretty big area.”

Construction will start soon on the new
blending facility.
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Normallzed beef trade between Canada and Mexico

The countdown to a fully
normalized beef trade be-
tween Canada and Mexico
is complete, with Mexico
fully reopening to Cana-
dian beef on October 1.

The Canadian Cattle-
men’s Association (CCA)
is pleased that a team of
Mexican officials visited
Canadian cattle produc-
tion, feed mill and beef ex-
porting facilities in Alberta
and British Columbia ear-

=E

lier this summer. CCA says
they did not anticipate any
reason why the October 1
expansion of market access
should not proceed.
Mexico closed to Canadi-
an beef in May 2003 and re-
opened to beef from cattle
under 30 months (UTM) of
age later that year, but re-
mained closed to beef from
over-30-month (OTM)
cattle and some UTM of-
fal. Canadian officials had

approved Mexico to export
beef to Canada two years
earlier.

CCA President Dan Dar-
ling had the opportunity to
meet with Mexican Presi-
dent Enrique Pefia Nieto in
Ottawa in July when he an-
nounced that Mexico will
fully re-open to Canadian
beef on October 1, 2016.

The most significant
remaining bovine spon-
giform  encephalopathy

PRAIRIE LIVESTOCK

LIVESTOCK DEALERS AND ORDER BUYERS

Customers across Canada and the U.S. giving us the ability to p

p dollar for all qualmes and classes of cattle

(BSE)-related market re-
striction that the CCA and
the Government of Canada
are continuing to work on
is expansion of access in
China to full UTM from
boneless UTM. The value
of Canadian beef exports
to China more than dou-
bled in 2015 and there is
further potential once ac-
cess is expanded.

The CCA believes there
is significant potential for
long term demand due to
evolving consumer trends
and a rapidly growing
middle class in China.

Earlier in September,
Canada Beef signed Mem-
orandums of Understand-
ing (MOU) worth roughly
$20 million with Chinese
partners, Bright Haibo In-
vested Million (Fareast)
Ltd. (Million Trading), a
subsidiary of Shanghai-
based Bright Food Group
which is the largest food
and beverage company in
East China. This MOU will
further strengthen Mil-
lion Trading’s relationship
with Canada Beef and sup-
port the overall growth in
exports of Canadian beef

Contact
Plain and Valley
at 306-435-2445

into the Chinese market.

Canada Beef also signed
a %artnership agreement
with a professional train-
ing centre for Western cui-
sine and Chinese cuisine
to young chefs, providing
training to over 1,000 chefs
per year across China.

The Canada Beef MOU
was among 56 deals the
Government of Canada
announced it had signed
with China worth more
than $1.2 billion.

With BSE trade issues
becoming settled, the most
significant continuing
trade issues are the tech-
nical issues with Europe
regarding  anti-microbial
rinses used in Canadian
packing plants and imple-

mentation of the Trans-Pa-
cific Partnership to restore
a competitive balance in
the Japanese market.

Once the Europe issues
are resolved, CCA says
they expect to see an in-
crease in the number of
Canadian cattle raised
without beta-agonists like
ractopamine which has the
side benefit of also mean-
ing an increase in beef
available to be exported to
China.

As Canadian beef pro-
ducers make their indi-
vidual production deci-
sions, expanded access to
all these markets are all ex-
cellent reasons to be confi-
dent in the future, accord-
ing to CCA.

WHITE SPRUCE TREES

FOR SALE

White Spruce trees for sale
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Small Trees

36-48” - Large Trees
Call for prices

Book for fall planting
Planting can be arranged
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w Continued from page 21

“We've had some chal-
lenges with the pulse crops
but overall everything else
is good. The harvesting of
the pulse crops has been a
real nightmare.

“I only had 400 acres
of peas and I don’t know
how long it actually took
me because we just picked
away at it and got sick of
it and went and harvested
other crops, and then when
we had spare time we’d

o back to it. I don’t know

ow many hours we put
into harvesting them but
it wasn’t fun. We probably
could have harvested four
times or five times more
canola in the time it took me
to do the peas.

“The pea crop was
lodged, it was just hard to
cut and hard to get into the
combine. Of course when
it’s lodged you're fighting
with little rocks through the
machine and that always
causes issues. These ma-
chines aren’t made to put
rocks through. We never
had any major damage to
stop it but there were lots
of little repairs. There will
be a bigger repair bill on the
combine this year because
of the pulse crops, I already
know that.”

Despite the challenges,
Skulmoski says the peas
came off in good quality.

“The peas were good, the

« Established in 1988

and procedures.

+ Promote and provide education on organic

systems.

Mission Statement
To promote organic food production
and consumption

Organic Producers
Association of Manitoba
Co-operative Inc.

Offering professional organic certification
services to customers in Western Canada

- Provides credible certification system.
« Distribute information to producers, processors,
and handlers regarding techniques, standards,

« Annual farm tours and member get-togethers. r
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Local farmers pleased with harvest
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Canola being harvested between Moosomin and Rocanville.

lentils are definitely not top
ﬂllality, I don’t know what
ey will grade yet. As far
as the peas go they were all
good quality.”
Skulmoski says he con-

i

123 North Railway Avenue
Box 279, Miniota, MB ROM 1MO0

204-567-3745
opamcertification@mymts.net
www.opam-mb.com

BUMPER TO BUMPER

siders this year a better than
average one.

“That year when it was
really wet, about two years
ago, I still have that in
mind, so this year was a real
breeze. Harvest was simple
this year. It was a better
than " average year, that's
for sure.” Skulmoski says
ﬁrain prices have remained

igh enough to allow for
some  profit, although
canola prices are still low.

“1 did some forward
contracting on barley and
I'm happy with what I'm
receiving there,” he says.
“The canola has room to
come back. I don’t know
what direction it’s going to

go. They are still at a value
with our yields so we can
still profit from it, but com-
pared to what we’ve been
used to the last few years
they are slightly lower.”
Cory Woywada, the
manager at the Parrish and
Heimbecker terminal west
of Moosomin, says yields
have been good this year,
but disease has posed a
problem for some cereal
crops. Some crops have
fared much better than oth-

ers.

“Yield-wise it has been
a good harvest but grade
wise on some crops it has
not,” he says. “In wheat we
are seeing high amounts of

BUSINESS
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ergot and fusarium in it.
For canola, the yields are
good for guys who sprayed
with  fungicide, and for
guys that didn't the yields
are a little less. The qual-
ity of the crop is good on
canola.”

Woywada says moisture
was the problem for cereal
crops such as wheat and
barley.

“Mostly it has to do with
weather, it has been too
wet,” he says. “Some guKs
grew peas this year and the
yields are down due to the
excess moisture, but the

soybeans guys are quite
happy with the yield on
that crop.

“The better crops were
the earlier crops that went
in. Anyone who planted
their wheat really early
didn’t seem to get affected
as bad. But now we're see-
ing the later crops here that
have a lot more disease in
them.”
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Woywada says the soy-
bean crops have been par-
ticularly good in the area
this year.

“More guys are grow-
in%‘ them now,” he says.
“They’ve come up with
better varieties that are
more suited for our area.
They are good quality and
they stand nice and they
take the moisture a little
better
crops.”

Lee Crosson with Web-
ster Seed Farm planted
4,000 acres around Wel-
WKn Crosson  planted
wheat, canola, oats, peas,
fava beans, and soybeans
this year.

Aside from some disease
due to moisture, he says
his harvest this year was
about average.

“It's probably just a little
above average or average,”
he says. “Canola had dis-
ease this year, it was just
too moist and too much
rain. The humidity was
high every day. And then
some of the wheat, lots of
it looks okay, but as far as
disease, probably fusarium
will be a problem but I'm
not sure yet.”

Crosson says yields were
what he expected.

“They are probably aver-
age I would think,” he says.
“Some of them like peas,
they were below average
with all the rains. Wheat
was probably average.”

Crosson  said  prices
weren’t great but that was
to be expected this year.

“Wheat prices are defi-
nitely not very good. Most
prices have ‘softened up
a bit but that’s kind of ex-
pected because they are
forecasting a big crop all
over,” he says.

Overall, though, he says
he’s pleased with harvest
this year.

“It’s probablK as good
as any. Yields they are av-
erage. Some things are
maybe a hair better but
other things are not quite
as good as expected.

“It's not a 2013 again. It’s
probably more comparable
to last year. We can’t com-
plain too much.”

than some other
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New Versatile dealership

RPM is area’s newest implement dealer

BY KarA KINNA

The Moosomin area will
soon have a new imple-
ment dealer. Rick and
Cindy Petersen, with RPM
Service, just north of Moo-
somin on Highway 8, have
decided to start selling Ver-
satile tractors.

This is the first foray into
sales for the couple, who
started RPM Service in
2002—a company that pro-
vides repairs, maintenance
and equipment for ag and
industrial customers, as
well as automotive repairs.
Back then the company
was mobile, doing service
calls in people’s shops or
in the fields. The Petersens
set up a shop in Welwyn,
then a few years ago, pur-
chased 22 acres of land
along Highway 8 north of
Moosomin, complete with
a large shop for servicing
trucks and equipment.

The new location brought
new opportunities.

“We've been in service
for a while so we thought
we’d try sales,” says Rick.
“It's a good location on the
highway.”

“We have a lot of room
to park equipment,” adds
Cindy. “Hopefully it in-
creases our business. We're
trying to grow.”

Cindy says before the
move to the new location,
the couple talked about
what they could sell.

“Ever since we talked
about moving to Mooso-
min, we've talked about
what we could maybe

Cindy and Rick Petersen in front of their shop at RPM Service on Highway 8 north of Mooso-
min. The couple will soon be selling Versatile tractors on their 22 acre lot.

sell,” she says. “And Ver-
satile is just one thing. We
could get into other short
lines, but right now we will
start with that and see how
it goes.”

“We will sell parts as
well. It’s not just the sales
end of it. There will be a

parts department as well,”
adds Rick.

Why Versatile?

“They are made in Can-
ada and there are no other
Versatile dealers real close
by,” says Rick. “Case and
John Deere and New Hol-
land are already here. And

GROUNDBREAKING

Versatile does have a good
reputation for a four wheel
drive tractor.

“It's their 50th anniver-
sary, so they’ve been out
for a long time. Their four
wheel drives have always
been a decent work horse.
They've got probably the

©

largest cab in the industry
and they still have reliable
horse power. It's a Cum-
mins engine, so that’s prov-
en—they’ve been around
forever—and a Caterpillar
power shift transmission,
s0 it’s proven as well.”
Rick says he has had

RPVI

v SERVICE LTD

good customer feedback
since he’s announced they
will be carrying Versatile.

“Anybody that comes
in, they are glad to hear
that there is another dealer
coming to town,” he says.
“ ‘Competition is good” is
what they say, and I think
Vesatile the last few years
has come a long way. There
are a lot of people who are
excited about that brand.”

The Petersens are start-
ing small, and will only
have a few tractors on their
lot to start with. They are
expecting their first trac-
tors to arrive late in 2016
or early in 2017. But they
say there will be room for
growth.

“We are excited and ner-
vous at the same time,”
says Rick.

“We're going to have to
hire. There will probably
be room for tecﬁnicians,
partsmen, salesmen even-
tually.”

Cindy says some reno-
vating will need to be done
on their building to accom-
modate a parts depart-
ment.

The couple say they are
both looking forward to
having people come take a
look at the new equipment
once it arrives.

“Once it comes in we
will have an open house.
People can come in and
look at the equipment,”
says Rick.

“We’d be happy to have
people come stop in and
check it out,” adds Cindy.

AGRICULTURE. "~ HEAVYDUTY o PERFORMAN(E

Repairsand Maintenance
on Heavy Duty,Ag & Auto

Aftermarket Parts Available

Mobile Service

Performance

Products for.Trucks,

Tractors & BigRigs

Genuine Versatile
Parts in-stock

7

VERSATILE

1n;StockiSoon;

2 2017/550)
Deltatrack(

< 2017/450/4WD)

Warranty & Repairsonall

Versatile Eqipment

The Versatile line of four-wheel drives has been developed to enhance
the profitability of large-scale agricultural operations. Engineered using
heavy-duty components, the full line of Versatile four-wheel drive trac-
tors, from 350 to 550 horsepower, feature proven Cummins engines,
rugged CATS powershift transmissions, spacious cab environments and
legendary Versatile reliability and serviceability.

RPM IS NOW AN AUTHORIZED VERSATILE DEALER
VVERSATILE WW\.VERSATILE-AG.COM

©2015 BUHLER VERSATILE INC. | ALL RIGHTS RESERVED | INFO@VERSATILE-AG.COM

306-435-5800 * Moosomin, SK « rick@rpmserviceltd.com « www.rpmserviceltd.com



October 2016

Plain and Valley

27

Above left: Farm to Fork tour participants learn about crop research at the University of Saskatchewan. Above Right: ‘Food influencer’ guests
experience a Saskatchewan harvest on the Farm to Fork tour.

Farm to Fork Tour promotes Saskatchewan’s
bounty to influential food writers and chefs

The second annual Farm
to Fork tour took place in
the Saskatoon area recent-
ly as Farm and Food Care
Saskatchewan  brought
more than 40 influential
food experts from across
North America together
for a three-day journey

through our province's
thriving agriculture indus-
try.

Farm and Food Care
Saskatchewan (FFC SK)
is a non-profit organiza-
tion that works to connect
consumers to agriculture.
The purpose of the tour is
to build relationships with
key people who influence
consumers and their food
choices and bring them
face-to-face with our farm-
ers, ranchers and food pro-
ducers.

The participants had the
opportunity to witness
harvest in full swing at
Wilbar Farms near Dun-
durn, Sask., and to meet
their purebred Red and
Back Angus cattle herd.
Other tour stops included

Reach 27,500
households in
Southeast
Saskatchewan
and
Southwest
Manitoba
when you
advertise in
Plain and
Valley

Call Kara or
Barry at 306-
435-2445

watching eggs reach their
cartons at the Star Eggs
processing  facility, sam-
pling a pint at Great West-
ern Brewing Company and
taking in the College of Ag-
riculture and Bioresources
Greenhouse at the Univer-
sity of Saskatchewan.

Seminars on food safety
and biotechnology round-
ed out the program and
participants were eager to
ask questions of the agri-
culture industry represen-
tatives that joined them. Of
course guests were never
hungry as some of Saska-
toon’s most talented chefs
were featured at the Delta
Bessborough hotel, Agar’s
Corner, Wanuskewin Heri-
tage Park, Boffin’s Pub-
lic House and Riverside
Country Club.

“Our group left very
well fed and richer in
spirit. We experienced the
passion and commitment
these producers put into
the food they feed their
families and share with
Canada and the world,”

said Patricia Chuey, a reg-
istered dietitian and en-
thusiastic tour participant.
“We are very passionate
about agriculture here,”
said Clinton Monchuk, in-
coming Executive Director
of FFCSK. “I want to thank
everyone who came out to
the farm tour and showed
interest in learning about
Saskatchewan’s abun-
dance of wholesome food
products. The relationship
doesn’t stop here.”
Sponsors of this year’s
tour included: Barley

Council of Canada, Chick-
en Farmers of Saskatch-
ewan, CropLife Canada,
the French’s Food Com-
pany, Great Western Brew-
ing Company, SaskCanola,
Saskatchewan Cattlemen’s
Association, Saskatche-
wan Egg Producers, Sask-
Flax, Sask Mustard, Sask
Pork, Saskatchewan Pulse
Growers and Tourism Sas-
katoon.

Farm & Food Care Sas-
katchewan (FFC SK) is a
whole-sector coalition made

AN JAN
TRANSPORT

LTD.

Phone: 306-645-2032
Fax: 306-645-2143

P.0. Box 148 « Rocanville, SK  SOA 3L0

Cell: 306-435-7216
Toll Free: 1-877-536-8729

Commercial -

With Prairie Post Frame
there is a BIG Difference...

There is a difference between our
buildings and the competition. It starts
right from the foundation. The in ground
treated section of our poles is made from
Southern Yellow Pine which completely
absorbs the treatment to .6 min.
Treatment and comes with a 75 year
limited warranty on the
CCA chemical treatment
for maximum below grade

protection.

just numbers.

i Call our sales people for details. ~ -
= 1G Posts come with Industrial Grade Adhesive =
\ B N )helween the plys and not just nailed like others. _ —

A

There is a difference in how our
customers are treated. With Prairie Post
= Frame our customers have names, not

ricultural

1-877-767-8275

James Peace Ext. 3

james@prairiepostframe.ca

Irvin Goodon Ext. 4
irvin@prairiepostframe.ca

PR FIIIQIE

POSTFRAN

up of farm families, agribusi-
nesses, food processors, res-
taurants, retailers, food com-
panies and more. Together,

grow the fresh Saskatchewan
food that we all enjoy. FFC
SK works to provide a coor-
dinated effort and a unified

they help tell the stories of
the farmers who work hard to

DR Tree
Service

LET US HANDLE YOUR

FALL TREE WORK!

* Trimming e Pruning
* Tree Removal e Stump Grinding

Phone: 306-434-8667
or 204-218-0090

voice, connecting farm gates
to our dinner plates.

Moose Mountain
Meats Co-operative Ltd

1/2 Mile South of Wawota on Grid 603

306-739-2500

Call to book your order for custom processing of
Beef, Pork, Lamb & Bison
In-House Smoker « Try our Custom Sausages

It S Huntmg Season!
We truly appreciate the hunters in our area. We will offer FREE
Cutting & Wrapping (does not include any smoking or sausage)
to the largest Moose, Elk and Deer brought in to our shop.
Winners will be determined at the end of the season, complete
with your name on a plaque to be displayed at the shop.
Call the shop for more details at 306-739-2500
or after hours: 306-434-9660

Happy Hunting!
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How drones will be used for plant breeding

It currently takes 12 to 15
years to develop a new crop
variety. Moloney hopes to
reduce that time by more

than half during the next
decade.

“By 2022, we hope to cre-
ate a unique global resource

for plant breeders to de-
velop new crop varieties at
unprecedented speed and
scale,” Maloney says.

By NEIL BILLINGER

A new global resource for
plant breeders could great-
ly reduce the length of time
it takes to develop new crop
varieties.

The Plant Phenotying
and Imaging Research Cen-
tre (P2IRC) will be based at
the University of Saskatch-
ewan. Money is being spent
on brain power—not on
bricks and mortar. A multi-
disciplinary approach will
see plant breeders collabo-
rate with biologists, chem-
ists, robotic engineers and
other scientists.

The effort is being co-
ordinated by the Global In-
stitute for Food Security at
the University of Saskatche-
wan. GIFS Executive Direc-
tor Maurice Moloney says
eventually plant breeding
will become a more com-
puterized activity, similar
to aerospace design and en-
gineering.

Breeder’s eye

Plant breeders currently
go into the field and use a

combination of vision, ex-
perience and intuition to
select the best genetic ma-
terial in large scale field tri-
als. Moloney calls this the
“breeder’s eye,” which he
refers to as an “analog pro-
cedure.”

“It is not easily search-
able or easily put together
in databases,” Maloney
says. “It is hard to build sta-
tistics around it. What we
are trying to do is turn the
breeder’s eye into a digital
activity.”

Collecting images

Drones equipped with
high precision cameras will
fly over fields taking hun-
dreds of thousands of pho-
tographs over an extended
period.

“What you can do is be-
gin to put together mea-
surements of plant growth
rates,” Moloney says. “You
can take into account things
like colour and photosyn-
thesis. You can also see the
shapes and architecture of
plant. All of these are major

parameters of interest to the
plant breeder.”

The Canadian Light
Source on the U of S cam-
pus, also known as a syn-
chroton, will play an im-
portant role as well. The
particle acceleration gener-
ates x-rays of a quality that
can penetrate plant struc-
tures. This allows scientists
to examine cell structures in
very fine detail and to view
roots growing in the soil.

Partnerships

e new centre involves
partnerships with four Ca-
nadian universities, three
international institutes
along with the National
Research Council and Ag-
riculture and Agri-Food
Canada.

Funding comes from a
$37.2 million award over
seven years from the Can-
ada First Research Excel-
lence Fund. P2IRC is cur-
rently recruiting graduate
students, technicians, soft-
ware developers and re-
searchers.

MORE CHOICES. MORE SAVINGS.

- G

0% FINANCING orR CASH BACK!

During this year's Value Bonanza sales event, take advantage of more ways to save,
including 0% FINANCING* or choose cash back on select New Holland products.
You'll find the best savings of the year on that New Holland tractor and equipment
you've had your eye on.

But time is not on your side—Value Bonanza ends October 31, 2016 so hurry into
your New Holland dealer today or visit nhvaluebonanza.com

MAZERGROUP

ARBORG, MB HARTNEY, MB MORDEN, MB SWAN RIVER, MB STEINEACH, MB
204.376.5600 204.858.2000 204.325-1590 204.734.9361 204.326.9834

BRANDON, W5 KILLARNEY, MB NEEPAWA, MB. SHOAL LAKE, MB PORTAGE LA PRAIRIE, MB
204.728.2244 204.523.4414 204.476.2364 204.759.2126 204.857.8711
CRYSTAL CITY, MB MOOSOMIN, SK ROBLIN, MB STE. ROSE DU LAC, MB WINNIPEG, MB
204.873.2480 306.435.3610 204.937.2134 204.447.2739 204.253.2900

www.mazergroup.ca

*For Commercialuse only. Gustomer prticipation subjectto credit qualfcaton and approval by GNH Idustrial Gapital Canada L. See yourparticipating

New Holland dealr for details and eligiilly requiremens. Down payment may be requied. Offer good through October 31, 2016 at paticipating
Ganada. Notallcustomers or applicants may qualfy forthisrteor term. 1d.standard terms and

conditionsapply.Taes, reight, set-up, delvery, notincludedinprice

©2015 CNH

CN'l CAPITAL

INDUSTRIAL

ngeorcancelationwithoutnotice

e LLC. Al rights reserved in er
countries, owned by or licensed to CNH Indusiral N, is subsidiares or affates. CNH Industrial Capital and New Holland Construction are trademarks in the United States and many ofher
counties, onned by or licensed to CNH Industrial N, it subsidiares or affiaes.

LVERINE

SUPPLIES

el |

10% OFF

RIFLESCOPES

WITH PURGHASE OF RIFLE

IN STORE ONLY, VALID OCTOBER 1- 312016
CANNOT BE COMBINED WITH ANY OTHER DISCOUNTS. APPLIES TO IN STOCK PRODCUTS ONLY.

e e e e e e e ——— — )

SAVE MORE WITH REBATES! cHECK ouT OUR REBATE CENTRE

UPTO0 $100 CASH BACK ON REMINGTON! AND MANY MORE!

B e — T

0% OFF ANY
Remington..
I instock RIFLE OR SHOTGUN !

IN STORE AND ONLINE, VALID OCTOBER 1- 312016
I CANNOT BE COMBINED WITH ANY OTHER DISCOUNTS I

e e e e —_—— e

E- VIRDEN, MB P (204) 748-2454 E SALES@WOLVERINESUPPLIES.COM
rivous on Facesook Twirrer instacram vouruse WOLVERINESUPPLIES.COM

EXTENDED HUNTING SEASON HOURS IN EFFECT OCTOBER 15-NOVEMBER 26, OPEN SATURDAYS 9AM-4PM!
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Thirst for craft beer brews opportunities

BY TAMARA LEIGH

Three flags fly proudly over Saanichton Farm—one
for country, one for tractor and one for beer. For Bryce
Rashleigh, they are visible reminders of what keeps the
farm growing, and what they are growing for.

“The whole local food movement is huge on Vancouver
Island,” he says. “People are more supportive of my farm
and what I do when they see the connection to what they
eat and drink.”

Rashleigh is one of four farmers on Vancouver Island
growing barley on contract for Phillips Brewing and Malt-
ing. A leader in the craft brewing industry in British Co-
lumbia, the company built a malting plant in 2015, and is
working with local farmers to increase barley acreage on
the Island.

“It's a growing part of our business,” says Rashleigh,
who has more than doubled his barley acres since
malt plant was built. “It's exciting to be part of starting
something new for Vancouver Island. Phillips has put $1
million into building this malting plant, and it's up to us
farmers to help them out.”

Brewery with its own malting plant

Matt Phillips is something of a legend in craft brew-
ing circles, and is not averse to taking risks. In 2001, the
young brewer financed his start-up with credit card debt
and started brewing beer in a windowless apartment in
Victoria. Fifteen years later, Phillips Brewing and Malting
is one of the largest craft brewers in B.C., and the only
brewery in Canada with its own malting plant.

“When you're brewing you are intimately aware of
your raw ingredients,” Phillips says. “I love the idea of
bringing local barley into our system. It's a great way to
give more of a signature to our beer, and we're able to take
more control over that part of the supply chain.”

Sourcing local raw ingredients

Vancouver Island growers are currently producing 40
per cent of the 1,200 tonnes of barley that tﬁ]e brewery uses
each year; the rest is sourced from the B.C. Peace River re-
%'_i‘on. The company is actively pursuing new growers on
the Island and promoting barley as a rotational crop to get
more acreage into production.

“It's not like there’s a shortage of malt barley in Can-
ada, but there’s a shortage of Vancouver Island barley,”
Rashleigh says. “With the local market right now, they
basically can use anything producers can grow. It doesn’t
necessarily pay a lot more, but it feels good to be part of
the food and beverage industry.”

One of the barriers for farmers has been the availability
of equipment. High land values and smaller fields require
Island growers to get resourceful to make it work.

“Fortunately I've been able to make it work with some

landowners who are supportive, and by bringing in good
used equipment from the Prairies,” Rashleigh says.

The simultaneous development of infrastructure for
brewer and barley growers is creating a unique opportu-
nity and market in the region.

More barley needed for craft beer

“There’s going to be an increasing demand for barley
again because craft beer uses so much more barley than
big breweries,” Phillips says. “We would love to be 100
per cent Island barley; hopefully it’s just a matter of time
before we get there.”

The Canadian brewing industry sources 300,000 tonnes
of malt barley from Western Canada each year. Up to 25
per cent of domestic malt barley will be used by craft
brewers, despite the fact they only produce six per cent of
the total volume of beer.

According to Beer Canada, the national trade associa-
tion for brewers, there are more than 500 brewing facilities
across the country, double the number 10 years ago.

“The growth in craft beer has been phenomenal since
I started Phillips Brewing, especially over the last five
years,” Phillips explains. “Craft brew is now 12 per cent
of market in the U.S. That statistic is similar in Canada,
and more than 20 per cent in B.C.”

Hops needed too

The growth in craft brewing is not just fuelling demand
for malt barley, but hops as well. Hops were originally
added to beer as a stabilizer. Adding International Bitter-
ing Units (IBU), a measure of the iso-alpha acids, makes
beer last longer.

Over the past 20 years, craft brewers have come to de-
mand more from their hops. Far more than a stabilizer,

St. Lazare, Manitoba

aA
Carpets

carpets@mts.net

Ltd, 204-683-2293

they are using hops to add bitterness, body and aroma to
the beer, fuelling an explosion in hop varieties: from fewer
than 50 to over 200 in only two decades. Many of the vari-
eties are proprietary and grown under license.

Joey Bedard is the founding partner in Hops Canada
in Kamloops, B.C. The company started importing and
selling hops in 2014, and has expanded through a part-
nership with the Kamloops Indian Band to become the
biggest hop farm in Canada.

“The Kamloops Indian Band put up most of the capital
and land, and we put up the business, contracts and dis-
tribution network,” Bedard says. “We are now a year into
the partnership and have 240 acres of hops in the ground.”

At $15,000 per acre in set-up costs, starting a hops farm
of this size is a bold undertaking, particularly since it
takes up to four years for plants to achieve full produc-
tion and hop trends are fickle.

“Hop trends change all the time as you get better variet-
ies to work with. We have to decide today what we think
people are going to want four years out,” Bedard says.
“We sell on five-year contracts, and we only put in the
ground what we’ve already sold.”

Small brewers sweet spot

Once the plants hit full production, they expect to pro-
duce 350,000 to 400,000 pounds of hops per year. Hops
Canada currently sells to 170 breweries across Canada
and the U.S,, as well as India, South Africa, Chile, Colum-
bia, Spain, Poland and Europe.

“We don'’t sell any hops to big-five brewers right now—
90 per cent of clients are small breweries that brew under
150,000 litres };1 r year. That's our sweet spot,” says Be-
dard, adding that their customer base ranges from home
brewers to super-wholesale.

While the growth in craft brewing has pushed up the
demand and prices for hops, Bedard remains cautious
about rapid growth in hops production.

”There s an illusion that there’s a hops shortage right
now,” Bedard says. “In Canada, we have six to 10 new
breweries opening per month. It takes two months to
open a brewery, but four years to get hops to grow. Once
the beer industry stabilizes, the hop world will catch up
and tighten up quickly.”

Hops Canada is focusing on opportunities in the inter-
national market for the next phase of expansion. They’ve
signed an agreement with Thompson Rivers University
to manage quality testing for export to the European
Union, where demand is growing for North American-
style hops.

“I feel like this industry has the potential to become
much bigger than craft beer,” Bedard says. “We're hoping
to get another $5 million in contracts and then we'll put
in another field.”

oN HARDWOOD &
LAMINATE FLOORING!

WE HAVE A LARGE VARIETY OF BRAND NAMES TO CHOOSE FROM!

Armstrong

AirStep by Congoleum
LUXURY SHEET FLOORING

Life is messy, but AirStep by Congoleum is easy to maintain and live with so
you can get back to enjoying life's moments. A fully-sealed floor is a clean
floor; AirStep is a single solid sheet making a practically impermeable sur-
face that can be installed over many subfloors/conditions.

COLLECTION HIGHLIGHTS

= Contains Scotchgard Protector™ which repels dirt and

mess for easy cleaning and stain release
= Finished product proudly Made in the USA

» Contributes to good indoor air quality as certified by Floor Score
= Silver particles provide natural antibacterial protection

Congoleum

Solid Walnut Satin
REG $8.94 PER SQ. FT.

SALE $6%°

Fores Maple Capucino
2.25x.75 Solid Maple
REG $6.99 PER SQ. FT.

SALE 4%

Fores Red Oak
2.25x.75 Solid Oak
REG $6.99 PER SQ. FT.

SALE $4%

CALL NOW OR COME SEE US
FOR GREAT FLOORING PRICES!

With one of the largest flooring
warehouses in the area.

WE'RE WORTH THE TRIP!

| Mannington

LOTS IN STOCK!

Krause 3.25x3/4 American

We provide

PROFESSIONAL
INSTALLATION!

Bamboo .75x3.75

Carbon Solid
REG 4.99 PER SQ. FT.

SALE $1%
Brazilian Cherry

Engineerd 3.25x1/2"
REG $5.69 PER SQ. FT.

SALE 33%

Herculese Laminate 8mm

SALE 99¢

DISCOUNT CENTRE
204-683-2416
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Whitewood

CLIRYSLER o DOBEE 0 J8Ep o

Du:»mxjuw

CHRYSLER

STOCK# 16-06AT
2.4L 1-4 Cyl, 6-Speed Automatic,
62,638 km

STOCK# 16-83AT
5.3L V-8 Cyl, 4 Speed Automatic,
150,000 km

vod PRSI

201 2}Ford| 2014 eep)
ES150]Lariat} CherokeelSport]
STOCK# 15-02AT
2.4L,1-4 Cyl,
9-Speed Automatic, Low kms

521,995

STOCK# 16-67BT
3.5L, V6, 6-Speed Automatic,
143,247 kms

$28,995

Whitewood

Plain and Valley

Jeep
e

g

STOCK# 16-78AT
3.9L, V6, 4-Speed Automatic,
123,500 kms

2014|DODGE|
(CHARGERISE/

STOCK# 16-122AT

3.6L V-6 Cyl, 5 Speed Automatic,

115,000 km

16,995

October 2016

2013]Dodge]Grand]
[Caravan|SE/SXT;

STOCK# 16-30AT
3.6L, V6, 6-Speed Multi-Speed 2.0L, I-4 Cyl, 5 Speed Automatic,
Automatic, 52,650 kms 45,200 kms

1 7,995 12,995

e

Dart{SX{j

STOCK# 16-47AT

- Dodge]Grand|
[Caravan[SE/SXTj

STOCK# 16-99AT
3.6L V6, Multi-Speed Automatic,
85,000 kms

16,995

OURNEYJR/T}

STOCK# 16-117AT
3.6L, V-6 Cyl, 6 Seed Multi-Speed
Automatic, 62,000 km

520,995

STOCK# 14-195BT
3.5L V6, 6-Speed Automatic,
783,123 kms

523,99

— |
g "

MRUDEE || s

NeeplGrand]
(Cherokee]l'aredo4X4)

STOCK# 14-U010
Lots of factory warranty remaining!!!
68,000 kms

529,995

| 306-735-2604 / 866-RAM-HEMI

[ Monday-Friday 8 a.m. to 5 p.m. * Saturday: 9 a.m. to 3 p.m.

Your premier retailer of new & used!
Home Page: www.whitewooddodge.com

39 kms

$23,900

2014 Chrysler Town &
Country (7-Passenger)

Touring ¢ 75,969 kms

$22,900

AWD « 49,638 kms

$31,900

2015 Nissan
Xterra X 4WD

67,330 kms

$30,900

2012 Ford Focus
SEL Sedan

92,748 kms

$11,900

STK#: SF7-010A

115 Palliser Way, Yorkton, SK

1.800.565.0002

| 2015 Hyundai Elantra

. Sport 2.4L Premium

Ltd Sedan (w/Nav)

19,445 kms

2015 Kia Sorento
SX AWD

36,079 kms

$36,900

2011 Chevrolet
Equinox LT AWD

104,731 kms

$15,900
2016 Hyundai Sante Fe

AWD ¢ 11,914 kms

$30,900

STK#: TU6-232AT

= 2013 Hyundai Santa
5 Fe Sport 2.0T AWD

2011 Chev Traverse

= 2015 Hyundai Elantra

Ltd Sedan (w/Nav)
FWD « 22,960 kms

$22,900

86,885 kms

$24,900

LT2 (7-Passenger)

AWD « 91,980 kms

$22,900
2014 Dodge Journey
SXT (7-Passenger)

FWD ¢ 64,099 kms

$21,900

2013 Kia Rio5 LX
5-DR Hatch

59,574 kms

$13,900

www.yorktonhyundai.com
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THE ESTATE OF JOHN SMITH

FRIDAY, OCTOBER 21, 2016

10:00 A.M. — OGEMA, SK
DIRECTIONS FROM OGEMA; 3 MILES EAST ON HWY 13
AND 2 MILES NORTH ON RANGE ROAD 2220
WATCH FOR SIGNS ~ **LIVE INTERNET BIDDING!**

m@"‘m‘ There are three underpinnings to
the economy of southeast Saskatch-
ewan and southwest Manitoba—ag-
riculture, potash and energy.

All three have their ups and downs.

The energy industry was on a tear
for a good decade, and has slowed
down considerably. We may see some
more activity in that industry next
year as oil prices hopefully rebound

REAL ESTATE

NW 06-08-21 W2 RM OF NORTON #69;
FVA 70700, Soil Class F, 2016 Taxes
$687.10, 140+/- Cultivated Acres,
2016 Summerfallow, Power, Yardsite
SW 06-08-21 W2 RM OF NORTON #69;

1981 PLYMOUTH RELIANT K-CAR
CRAFTSMAN LAWN TRACTORS
COCKSHUTT 225 DISCER
COCKSHUTT 246 CULTIVATOR
CROWN FORK TYPE ROCK PICKER
SAKUNDIAK 6 X 37 AUGER & BRIGGS

Taxes $452.95, 145+/- Cultivated
Acres, 2016 Summerfallow

SE 01-08-22 W2 RM OF KEYWEST
#70; FVA 82900, Soil Class G, 2016
Taxes $577.69, 155+/- Cultivated
Acres, 2016 Summerfallow

FVA 72600, Soil Class F, 2016 Taxes ENGINE .

$705.56, 140+/- Cultivated Acres, EQUIPMENT & VEHICLES ALLIED 6 X 35 AUGER & WISCONSIN gnc(‘i Wrorlﬁ hOPer}ly begins on En-

2016 Summerfallow, Power, Yardsite ~ COCKSHUTT 1650 2WD TRACTOR; Gas, ENGINE ridge’s Line 3 replacement.

SE 06-08-21 W2 RM OF NORTON #69;  SN.180115-468 INTERNATIONAL STAITIONARY ENGINE The potash industry has had its ups and

FVA 73900, Soil Class G, 2016 Taxes  WHITE FIELD BOSS 2-70 TRACTOR; ~ CARTER DISC GRAIN CLEANER downs, and while the price of the commod-
RUBBER TIRED WAGON WITH

$718.20, 150+/- Cultivated Acres,
2016 Summerfallow

§1/2 NE 06-08-21 W2 RM OF NORTON
#69 (LSD 9& 10); FVA 18500, Soil
Class G, 2016 Taxes $130.76, 30+/-
Acres, 2016 Summerfallow

NE 01-08-22 W2 RM OF KEYWEST
#70; FVA 65000, Soil Class G, 2016

Gas, PTO, SN.266496112

FORD 9N 2WD TRACTOR & RHINO
3PTH MOWER

1967 DODGE 100 HALF TON TRUCK;
Step Side, Slant 6 Engine, 3 Speed
Standard, 37,900 Miles

1982 GMC S-15 TRUCK; 4 Speed
Standard, 6 Cylinder, 31,523 Miles

ity is down right now the area has benefit-
ted by massive investments by PotashCorp
and Mosaic in their mines over the years.

While the agriculture industry has its
ups and downs as prices for grains, oil-
seeds, and cattle go through their cycles, it
is fundamentally more stable than the other
industries.

Farmers have everything invested in
their operations. It’s their investment, it's
their livelihood, it’s their lifestyle. Unlike
an oil company, a farm family is not going
to pull up stakes in a slump.

Farming operations continue to operate
in good times and not so good. That bed-
rock has proved a good foundation for com-
panies that serve farmers to build upon.

Investments being made in the local area
by companies that serve the farming com-
munity show their confidence in the future
of the local agricultural industry.

IMPERIAL WOOD BOX
5- WESTEEL 1350 BUSHEL GRAIN

BIN:
2- WESTEEL 1650 BUSHEL GRAIN
BINS

ANTIQUE FURNITURE PLUS MANY
RARE BARN FINDS!!!!

Visit www.mackauctioncompany.com for sale bill and photos. Join us on Facebook and Twitter.

Box 831, Estevan, SK S4A 2A7
Ph: (306) 634-9512,

(306) 421-2928, (306) 487-7815 m .
Licensed, Bonded & Insured P.L. 311962
www.mackauctioncompany.com

* Sharpe’s Soil Services is investing $2.8
million in a new fertilizer blending facil-
ity that will allow for faster, more accurate
blending of fertilizers. The company has
grown greatly over the years and Chris Da-
vidson says he sees potential for it to grow
further.

To contact Plain and Valley call 306-435-2445
or email world_spectator@sasktel.net

IT’S A TOUGH JOB.
BUT NOTHING
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Investments coming
by companies that
serve farmers

Kevin Weedmark

e Parrish and Heimbecker is making a
major investment at its terminal at Mooso-
min, with a 35,000 square foot dry fertilizer
facility and a six-tank liquid fertilizer facil-
ity. Construction is under way on the major
expansion. P&H expects the dry fertilizer
facility to be in operation by March and ex-
pects to serve customers within 100 km of
Moosomin.

* Mazer Equipment has purchased land
for a larger dealership in Moosomin and is
planning to build the new dealership next
year.

* RPM Service is becoming a Versatile
Equipment dealer. Moosomin is a major
centre for farm equipment, with Maple
Farm Equipment selling John Deere, Rocky
Mountain Equipment selling Case IH and
Mazer Equipment selling Ford New Hol-
land. Versatile is a smaller player, but
having one more dealer selling large farm
equipment in Moosomin will give farmers
one more option and help cement Mooso-
min’s place as the go-to centre in the area
for farm equipment.

All of these investments will benefit the
local community, and will benefit farmers.
They go to show once again that having a
diversified local economy has served the
area well.

THE ALL NEW MID-SIZE
M6 TRACTORS FROM KUBOTA.

Kubota. Withan extra

FEELS BETTER THAN
DOING IT YOURSELF.

That’s where we come in. Our family of Kubota equipment
is impeccably designed to help you take on any job,
big or small. Visit us online to find out more.

5,000 HRS

L WARRANTY'|

0%

==

MONTHS
84 FINANCING
nnci

MORRIS

Sales & Service @

“Quality Products, Quality People...Here For Your Farm Equipment Needs!”

*See your dealer for complete details.

wide Cold Climate Cab and up to 141 available horsepower,
this tractor was built to perform—with dramatically cleaner
emissions. It even features an optional instructor seat to
train the next shift or the next generation.

kubota.ca [Tl

(204) 748-2408

e VIRDEN, MANITOBA
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How to pay yourself

BY LoRNE McCLINTON

The two most common ways to
pay yourself are wages and corpo-
rate dividends.

Taking money out of your corpo-
ration as wages allows you to build
up RSP (retirement savings plan)
and pay into Canada Pension Plan.

Dividends can be used to trans-
fer money out of the corporation to
any eligible shareholders.

Other ways include rental in-
come and benefit options, like med-
ical plans, that are tax deductible
for the corporation but don’t have
to be declared as personal income. 30

Structuring farms as corpora-
tions offers lots of tax advantages. 0
Since most farms qualify for the
federal small business tax credit, 10
the federal rate is only 11 per cent.

The maximum provincial corpo- o
rate tax rates vary from 11 per cent

in British Columbia to 16 per cent

in Nova Scotia and PEL This is a

fraction of most farmers’ personal tax rates. It's no wonder
many farmers try to keep as much of their economic activity
as they can inside a corporation. However, sooner or later
everyone has to withdraw money for personal use.

There are several ways you can do this, says Kelvin Shultz
with Wheatland Accounting in Fillmore, Sask. The two most
common are wages and corporate dividends. Both come
with advantages and disadvantages.

“Taking money out of your corporation as wages allows
you to build up RSP (retirement savm s plan) room at a rate
of 18 per cent of your gross salary,” S| wltz says. “It also al-
lows you to pay into Canada Pension Plan.”

Aless obvious but significant advantage is that the corpo-
ration calculates the tax you owe and submits it to Canada
Revenue Agency (CRA) on your behalf.

This is an advantage, because if you take money out of
the company in any other fashion, you have to calculate and
submit your personal taxes, and accounting fees are paid
personally.

Up until a year ago, producers who took money as divi-
dends instead of wages paid about two per cent less tax,
Shultz says. However, due to recent tax rate changes, that’s
no longer the case. While every province’s rates are still a

100

a0

a0

Per cent of farms
a

< 310,000

Full line of Truck/Trailer Parts
Hwy. #3 East ® Melita, MB ¢ ROM 1LO

(204) 522-8451

FREIGHTLINER ASSOCIATE PARTS DEALER

10:1c

L Penner Lumber Co. Ltd.
KOLA, MB ¢ 204-556-2672

KD Colonist

KD Colonist

Doors Bi-Fold Doors
6 PANEL 6 PANEL
. . 8y13 2- 6x6 - 8
2- 4x6 - bx1 3/ 8 2DR BFD TXT
2- 0x6 - 8x13/s 2-0x6 - 8
2- 6x6 - 8x13/s 2DR BFD TXT
N - 8y13 3-0x6 - 8
2- 8x6 - 8x1% 2DR BFD TXT

$69.%

Barbed Wire

Tree Island » Canadian Made
12.55 GAUGE, 87.5 POUNDS/ROLL

Wind Break Boards
1x6x8 ft, Rough Spruce

Fir Plywood v
1/2” Standard $20.%5 5,

3/8” Standard $1 595

Prices in effect for current stock

pennerlumber@rfnow.co
rod@rfnow.com - boby@rfnow.co

$44.%

$63.%
$2.

29 per board,
lift price

< $25,000

<§50,000 «<$100,000 «$I50,000 < $500,000
bit different, there’s now so little variance it hardly mat-
ters which method you choose. The only reason you would
choose one over the other comes down to whether you want

to pay into CPP and build RSP room through wages.

MANAGE YOUR DIVIDENDS

Dividends can be used to transfer money out of the cor-
poration to any eligible shareholders, Shultz says. However,
you have to remember that every shareholder who has the
same class of share must be paid the same dividend per
share.

“Most producers structure their corporations so that each
spouse, child or other shareholder is issued a different class
of shares,” Shultz says. “One will receive Class A shares, an-
other will receive Class B shares and so on. Each share type
might have exactly the same attributes, but having different
share classes allows you to pay dividends to everyone at dif-
ferent rates.”

Corporations do pay a higher tax rate on certain types
of income, Shultz cautions. So if your corporation receives
dividends or capital gains income, you will almost certainly
want to take money out of your company through divi-
dends instead of wages.

These types of income go into something called a refund-

Anne Morrow

Farm & Acreage Salesperson

(306) 435-6617
Anne.Morrow@HammondRealty.ca
HammondRealty.ca

10:5¢

«$1,000,000 < 32,000,000 $2,000,000

able dividend tax-on-hand account,
better known by its acronym RD-
TOH. If you pay a dividend while
you have an RDTOH balance, about
33 per cent of it will qualify as a tax
credit to the corporation. So if the cor-
poration paid a $10,000 dividend, it
would receive about a $3,333 refund.
If you are sitting on a sizeable balance
in RDTOH accounts, it’s likely advan-
tageous to pay dividends rather than
wages.

OPTIONS WITH BENEFITS

CRA does offer farmers a few other
options, Shultz says. These include
rental income and a variety of benefit
options, like medical plans, that are
tax deductible for the corporation but
don’t have to be declared as personal
income.

“It’s quite common for producers to
charge their company rent for farm-
land they personally own outside the
corporation,” Shultz says. “Of course,
this becomes income to you personally and does attract GST
or HST. Rental income also can be used to build up your RSP
room, but it doesn’t qualify for CPP.”

You can also claim a tax-free mileage allowance on your
vehicle. If you keep track of the kilometres you are using
for business, CRA will allow a per-kilometre claim on that
vehicle the corporation can deduct and you don’t need to
include in personal income.

Any land or tax-paid asset rolled into the company at time
of incorporation also qualifies as a shareholder loan. The
company can pay this value back any time without it being
classified as income.

Producers shouldn’t take money out of the corporation
by charging a management fee, Shultz cautions. CRA now
frowns on this once-common practice. Its position is that
management fees should be considered wages, and the cor-
poration should have withheld and submitted the taxes and
statutory deductions owed on it at the time of payment.

i _BLASS I_TD

Automotive Repair or Replacement ¢ Residential & Commercial
PVC Windows & Door Replacement ¢ Store Fronts ¢ Mirrors
Safety Glass * Custom Cut Glass for Equipment

3 Season Sunrooms Toe

640 Frontage Rd, Virden, MB ¢ 204-748-3619

SDL AGRA LTD.

MARGO, SASK. * PH 306-324-4441 « CELL 306-272-8383

SDL Hopper Cones

14’ Hopper Econo, 4x8 Skid. . . ..$2,735

* 14’ Hopper H/Duty, 2x4x4 Skid $2,950
+ 1510 Hopper M/Duty, 2x4x4 Skid . ........ $3,545

18" Hopper M/Duty, 2x4x4 Skid ........... $5,245
+ 19’ Hopper M/Duty, 2x4x4 Skid . .......... $5,645

5% discount applied on
above prices on pre-paid orders!

4 - 6 WEEK DELIVERY TIME
Trucking Available
Steel Bin Floors
Bin Anchors

VISA & MASTERCARD ACCEPTED

WRIGHT'S RUGT 10N service

SELLING SALES LARGE OR SMALL, ANYWHERE AT ALL!

| AUCTIONSALE |
Estate of Harold
Hodgson & Consignors

Auction Sale of Trucks, Tractors, Cars,
Antiques, Household, Tools, & Misc.

Saturday, October 15, 2016 — 10:00 a.m.
Hartney Rink, Hartney MB

2007 Ford 150 XLT super cab, 4x4, truck, 8 cylinder, w/beige interior,
very good condition, R275-85 R8 tires; ser# 1FTPX14V97FB07870,
approx. 41,000 kms, safetied; 1997 Chev. Monte Carlo L.S. 2 door,
6 cyl, red, sr# 2G1WW12M5V9297285, 173,263 Kms, safetied;
1993 Ford 150 XL ¥2 ton truck, 8 cylinder, 5 speed standard, w/ stick
on floor, 141,000 Kms, ser# 2FTEF14N6PCB32828; not safetied;
Massey Special 44, 540 pto, real good rubber, 16.9 30 back,
6,00 16 front, gas; 1976 Massey Ferguson 255 w/ motor, needs
hyd. steering pump, ser# 9A232492; Oliver 30, 3 pt, 540 shaft,
w/ loader, gas, Spec 0005, 30-521-518, front tires 600 16, ser#
30-521-518; Journy6500 dune buggy DL, standard 4 speed trans,
3443kms, yellow, ser# LAKGIJH3551008250, max load 350kg;
Polaris800 4 wheel quad; Honda Big Red 3 wheeler,needs carb
work; Double curved china cabinet, & other good original antiques,
new queen poster panel bed, power & hand tools, & more.

REMEMBER FARM & COLLECTORS TOY AUCTION in Hall, Oak
Lake MB, October 8, 2016 at 10:00 a.m. of 1/8, 1/16, 1/32, 1/64,
toys also horse & wagon sets, train sets, Buddy L’s. 1 complete
disperal,& 3 partials.

Sale handled by Wright’s Auction Service Ltd Boissevain, MB ROK 0E0

FOR DETAILS & PICTURES PLEASE CHECK OUR WEBSITE

WWW.WRIGHTAUCTION.CA
OR EMAIL W.WRIGHT@MYMTS.NET FOR INFO
ABSENTEE BIDS MUST BE CONFIRMED BY
WRIGHT'S AUCTION SERVICE 48 HRS BEFORE AUCTION
PHONE 204-534-7997 OR 204-534-2502

10:1¢
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Govt's invest in resources for organic grain research

The Canada and Mani-
toba governments will in-
vest more than $366,000
in organic grain research
at the University of Mani-
toba. Manitoba Agriculture
Minister Ralph Eichler and
Terry Duguid, member of
Parliament for Winnipeg
South, on behalf of Fed-
eral Agriculture Minister
Lawrence MacAulay, an-
nounced this new initia-
tive will be funded through
Growing Forward 2.

“Organic agriculture is
a growing opportunity for
many Manitoba farmers,”
said Eichler. “This strategic
investment in equipment
and infrastructure will en-
sure the university contin-
ues to produce research
that is relevant to produc-

ers who are interested in
pursuing organic cereals,
oilseeds and pulse crops.”

The funding, provided
through the Grain Innova-
tion Hub, will be used to re-
place field equipment used
by the university’s organic
research program, includ-
ing cultivators for grains,
corn and beans, a comb-
cutter, manure sprcadcr,
seeder and tractor. Govern-
ments will also help sup-
port two years of organic
research at the university,
totalling $50,000.

“The  Government of
Canada is proud to sup-
port research that enhances
competitiveness by provid-
ing farmers with the infor-
mation they need to meet
the ever-growing consumer

demand for organic foods,
both locally and around the
world,” said Duguid.

The University of Mani-
toba is celebrating 25 years
of organic research, which
began 1992 with Canada’s
first study to compare or-
ganic and conventional
crop  production.  Since
then, researchers have ex-
plored many aspects of
organic grain agronomy in-
cluding weed and fertility
management, cereal crop
breeding for organic pro-
duction and reduced tillage
management.

“This critical support of
infrastructure allows our
researchers to continue
their already significant
exploration of organic crop
production,” said Dr. Dig-

vir Jayas, vice-president
(research and international)
and distinguished profes-
sor, University of Mani-
toba. “Through long-term
comparative ~trials and
innovative  participatory
plant breeding, Dr. Martin
Entz and his team are lead-
ing the way in natural sys-
tems agriculture.”

The ~Grain Innovation
Hub was announced by
the Canada and Manitoba
governments in May 2014.
Its goal is to leverage $33
million in government and
industry funding to ensure
Manitoba remains a leader
in grain research, produc-
tion and processing.

The federal and pro-
vincial governments are
investing $176 million in

Valleyview Consumers Co-op Ltd.

CALF CREEP FEEDER
WITH EAVES

(LEASING AVAIABLE)

es of corral panels in stock!

ROUGH LUMBER

Valleyview g

Lending Flexlbility

cost-shared programming
in Manitoba under Grow-
ing Forward 2, a five-year,
federal-provincial-territo-
rial policy framework to
advance the agriculture
industry, helping produc-
ers and processors become
more innovative and com-
petitive in world markets.
For more information, visit
www.gov.mb.ca/agricul-
ture under Growing For-
ward 2.

For more information
about the U of M Faculty

of Agricultural and Food
Sciences, visit www.umani-
toba.ca/afs. A new video
highlighting the achieve-
ments of a quarter-century
of organic research at the
university also launched
this week. A link is posted
at  www.gov.mb.ca/agri-
culture under What's New.

For more information
on Manitoba’s agricultural
programs and services, fol-
low the Twitter account at
www.twitter.com / MBGo-
vAg.

r

306-143-2242

HARVEST | 30
SALE

SELECT WORKWEAR
20 30 OFF

SELECT MEN’S CLOTHING

'30%"!;

YUEN'S FAMILY FASHIONS

231 Kakser William Ave, Langenburg, SK

Silver, Mavi,
Carrell, Wrangler
& MWG Jeans

PLUS MANY MORE!

a |

%
305 33, 305

g““""“ i, D s
Runners

oo
Clothing

SELECT WOMEN’S CLOTHING
30 OFF
SELECT YOUTH CLOTHING

o
OFF

Looking to sell?

Specializing In:

e Farm

® Business

¢ Estate

¢ Household

WKRAINEF,

au
Doug Ukrainetz
306-647-2661

* Real estate
e Antique
e Consignment

Now booking sales for 2017!
Contact us!

Visit www.ukrainetzauction.com for updated listing and pictures

Sales

-
Karla’s fluction

Karla Gervais
306-782-0787

Heartland

Livestock Services
BOX 340 ¢ VIRDEN, MANITOBA
TEL:204-748-2809 * FAX: 204-748-3478

TOLL FREE: 1-888-784-9882

EMAIL ADDRESS: VIRDEN.LMC@HLS.CA
- SEPTEMBER/OCTOBER 2016 SALE SCHEDULE -

OCTOBER

WEDNESDAY ANGESTESARBER SALE 10AM.
15 THURSOAY SHEEP, LAMB & GOAT SALE 12NOON
17 MONDAY BUTCHER SALE 9AM.
19 WEDNESDAY  PRESORT FEEDERSALE 10AM.
24 MONDAY BUTCHER SALE 9AM.
26 WEDNESDAY  CHAROLAIS PRESORTFEEDERSALE  10AM.
28 FRIDAY REGULAR FEEDER SALE 9AM.
31 MONDAY BUTCHER SALE 9AM.
NOVEMBER

WEDNESDAY ~ ANGUS PRESORT FEEDER SALE
5 Frionr REGULAR FEEDER SALE
7 MONDAY BUTCHER SALE
9 WEDNESDAY  PRESORTFEEDERSALE
11 FRDAY REGULAR FEEDER SALE
14 MONDAY BUTCHER SALE
16 WEDNESDAY  ANGUS PRESORT FEEDER SALE
18 FRIDAY BRED COW SALE
21 MONDAY BUTCHER SALE
23 WEDNESDAY  PRESORT FEEDERSALE
35 FRIDAY BRED COW SALE 1130 AM.
28 MONDAY BUTCHER SALE 9AM.

/ y g 30  WEDNESDAY PRESORT FEEDER SALE 10AM.
SK DEALERS LICENSE 171306 MB DEALERS LICENSE 1317. SALE DATES AND TIMES SUBJECT TO CHANGE
ALL CATTLE MUST HAVE THE CCIA CATTLE IDENTIFICATION TAGS
For any marketing inf ion or i di
our feeder finance program or online auction, please caII
Robin Hill, Manager 204-851-5465 ¢ Rick Gabrielle 204-851-0613
Ken Day 204-748-7713 « Drillon Beaton 204-851-7495
Kolton Mcintosh 204-280-0359
PLEASE PHONE IN ALL CONSIGNMENTS
Check www.hls.ca for current market information.

DLMS INTERNET CATTLE SALES EVERY THURSDAY
11 A.M. AT WWW.DLMS.CA - CALL US TO LIST YOUR CATTLE

Virden Agro Centre
Highway # 1 e Virden, MB

Pierson Agro Centre
13 Broadway Street * Pierson, MB

204.634.2328

204.748.2843

10:1c
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Prof chosen to study effect of climate change on ag

A lot has changed over
the years in farming. The
equipment that produc-
ers use and the crops they
plant are different. Even the
weather has changed, and
a recent study completed
at the University of Regina
looked into exactly what
effect that is having on the
agricultural industry.

David Sauchyn, a ge-
ography professor at the
university and researcher
with the Prairie Adaptation
Research Collaborative,
was chosen to be one of the
project leads for the five-
year international climate
change study. Sauchyn
worked with researchers
and students from Regina,
the University of Saskatch-
ewan, the University of Le-
thbridge, Argentina, Brazil,
Chile and Columbia.

Rural agricultural com-
munities in  countries
where the researchers were
from were chosen for the
study. In Saskatchewan, an
area around Swift Current
was studied. Researchers
then went out to the com-
munities and talked to the
farmers to see what was ac-
tually affecting them.

“We did systematic social
surveys, it wasn’t just con-
versation. It was actually a
questionnaire that was ap-
proved by the university
and so these students spent
anywhere between a cou-
ple of hours and half a day
on these farms,” Sauchyn
said.

These

interviews  re-

vealed that winters are get-
ting warmer, which is ex-
tending the growing season
for producers.

“The frost-free season is
longer, and you can talk to
anybody that’s been on the
land for a long time and
they’ll tell you for sure that
their seeding and things
are germinating earlier in
the year than they used to,”
Sauchyn said.

Continued on page C20
=

There are positives to
this, Sauchyn says, as it
can lead to more produc-
tivity in the fields and pas-
tures. However there are
also drawbacks. With the
warmer weather, new pests
and weeds are making their
way north from the US.
Also the warm weather can
equal more extreme weath-
er events happening.

With the weather heating
up, it does gives opportuni-
ties to producers for new
crops to be grown further
north.

“There’s  opportunities
there for increased produc-
tion and also greater diver-
sity of crops. But in order
to achieve that increased
productivitﬁ and increased
diversity, the ag sector is
going to have to deal with
these pests and pathogens
and also with these extreme
events,” Sauchyn said.

Norm Hall, president of
the Agricultural Producers
Association of Saskatch-
ewan, says that this study

Foray into 4-H
pays dividends
for family

BY CHRISTALEE FROESE

What started out as a
fun new activity to try
has turned into a pretty
serious business for the
Sebastian family.

The family of five now
dedicates nearly every
day to selecting, feeding
and training their 4-H
cattle. And as for the fun,
they say that has only
increased, the more in-
volved they have become.

Their trial run in the
Fillmore-Francis 4-H
Club began in 2008 on a
suggestion from fellow
farm friends to try it out.

Brian and Sarah Sebas-
tian’s oldest son Evan
was 10 years old at the
time and was eager to
join his farm buddies on
a new adventure. The
mixed farmers had never
been involved with 4-H in
the past but they thought
they’d try it for a year,
with five-year-old Emily
and three-year-old Del-
aney in tow.

“That first year we
learned how to finish last
in everything and if there
had been a place below
last, we would have been
in it,” jokes dad Brian,
explaining that he had
never been in 4-H as a
kid and had no idea what
was involved with show-
ing cattle.

“It was nerve wracking
to watch your kid go into
a ring with a 1,200 pound

animal,” said Sarah who
grew up on an acreage in
Pilot Butte, Sask.

The family persevered
through their first years
in 4-H thanks to mentor-
ship by experienced club
leader Levi Jackson and
other 4-H parents. By the
time Delaney had turned
six, she too was showing
cattle, as was Emily.

Being part of 4-H is
now a passion for all five
family members with
17-year-old Evan be-
ing senior showmanship
champion at the Brandon
fair in 2016, 12-year-old
Emily winning the junior
showmanship  division
in Brandon in 2016 and
nine-year-old Delaney be-
ing reserved junior cham-
pion at that same event.

The list of awards for
the Sebastian kids is long
but the highlight for all
three of them is working
together as a family. The
Sebastians are religious
about weighing their
steers and heifers on the
first Saturday of every
month, whether that falls
on New Year’s Day or a
holiday or not. And they
are also dedicated to sit-
ting down with their 4-H
record books on the first
Sunday of every month to
record the new data and
adjust their upcoming
month’s feed rations.

Continued on page 35 v

can help producers in the
Pprovince.

“It's good to see analyti-
cal results from stuff we've
been noticing on the farm
for the last number of de-

2016-2017 GREENLITE REPAIR PROGRAM

cades,” Hall said.

Hall and Sauchyn are
both hoping that the data
from this study can help
to impact government
policies and programs for

agriculture. Hall says that
producers have encoun-
tered flooding in the last
few years, but there haven’t
been government pro-

grams available to help.

MGl

maple

“There has to be a mind-
set change in both farmers
and government if we're
going to see moisture over
any length of time,” Hall
said.

inspection

Program Starts November 1, 2016. Repairs booked in by JANUARY 31, 2017 and repairs completed
by APRIL 14, 2017, are eligible for LOW COST INSPECTIONS and REPAIR DISCOUNTS

COMBINES

COMBINES
MAXIMIZER
BEGULAR $1644

SAVE $649

COMBINES STS

REGULAR $2192
SAVE $897

995 $1295

COMBINES S
BEGULAR $2466
SAVE $971

1495

HEADERS
STRAIGHT HEADER

449

$449

SPRAYER

WINTERIZATION

REGULAR SPRAYER

411

49/R SERIES SPRAYER

480

REG.
$548

COMBINES T
REGULAR $2466

SAVE $971

1495

SPRAYERS
2125

REGULAR'S
SAVE $1130

%995

REG.

*UP TO
7.5% OFF

NO INTEREST for
180 DAYS on
JD Multi-Use Card

TRACTORS

2WD TRACTORS
1233

REGULAR$
SAVE $483

750

BALERS
BEGULAR $959
SAVE $360

$509

NO PAYMENT/
NO INTEREST
on JD Multi-Use
until
October 1, 2017

EARN
EXTRA ¢

MFWD TRACTORS
REGULAR $1233

SAVE $483

750

SAVE $750
%995

WINDROWERS
REGULAR $1030

SAVE $431

%599

One Way
Trucking
Discount

MAX $550.00

SOME CONDITIONS APPLY. SEE DEALER FOR DETAILS.
5% off parts on first 2 units, 5% plus an additional 1.5% (total 6.5%) offered on 3rd/dth MGI. 5% plus an additional 2.5% (total 7.5% offered on 5th
MGi).*Up to 7.5% off parts stillvaid when not using JD Multi Use, though No Payment/ No Interest offer only applies to JD Muli Uss.

HUUKZ

And Receive a
INOIE@ST

SEGREENINDES

—_—
NO PAYMENT NO INTEREST TERMS AVAILABLE
GUARANTEES: No repairs made without Customer authorization. * Inspections include a detailed quotation on needed repairs. * Priority Service given in
season of use in event of breakdown of a GreenLite repaired unit. » Replacement Machine will be made available in season of use if repair cannot be completed
within 24 hours. Applicable only to failure of repairs made by Maple Farm Equipment as result of GreenLite Inspection.

Offer valid from November 1, 2016 to April 30, 2017. “Dealers are free to set individual prices. Additional dealer fees may apply. Financing on approved John Deere Financial credit only. See dealer for details.

UNIES

Prior to January 31, 2017

Eain
AIRVIEES
Revard

: Wiles

,

Limited time offer which may not be combined with other offers. Discounts or other incentives may be available for cash purchases. By selecting the purchase financing offer, consumers may be foregoing such
discounts and incentives which may result in a higher effective interest rate. *offered during the program start and end dates. **Offer valid November 1, 2016 to April 30, 2017.

BALCARRES FOAM LAKE

306-334-2492

VIEW OUR FULL LINE OF EQUIPMENT AT WWW.MAPLEFARM.COM

306-272-3345

JOHN DEERE

PREECEVILLE
306-547-2007

WYNYARD
306-554-2536

-

FARM EQUIPMENT

WWW.MAPLEFARM.COM

YORKTON
306-783-9459

306-435-3301

MOOSOMIN RUSSELL

204-773-2149
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Foray into 4-H pays dlvudends for famnly

“It's like a big family
vacation when we go to
shows,” said Evan, explain-
ing that the family’s annual
show circuit includes Agri-
bition in Regina, the Royal
Manitoba Winter Fair in
Brandon, the Yorkton Ex-
hibition, the Weyburn
Fair and their 4-H club’s
achievement day.

As the Sebastians grew
more serious about show-
ing cattle, they realized
their own herd of commer-
cial beef cows could not
compete with club calves.
So in 2013 Evan bought his
first club calf, launching
the family into a breeding
program that sees the three
kids fighting over sire di-
rectories.

“For them getting a new
catalogue in the mail is
better than the Christmas
Wish Book,” said Brian,
explaining that the kids
will sneak the bull profile
magazines under their pil-
lows at night and to school
to be able to get first dibs
on them.

Sarah said when she
looks back at how far her
three children have come
in 4-H, she is thankful they
took the step seven years
ago to get involved.

“4-H is something that
we can do together as a
family to be together with
the kids and to see their
confidence, decision-mak-

Left: Parents Sarah and Brian Sebastian with their three kids and 4-H cows, left to right, Delaney Emily and Evan

ing skills and responsibil-
ity for their animals grow,”
said Sarah, who is the self-
proclaxmed ‘family man-

ager, booking the hotels,
sending in the show paper-
work and keeping every-
one fed and happy while
they’re on the road from

K-LINE

28’ SPEED TILLER

Save time, fuel and labour

e Excellent seedbed preparation

* Increase organic matter in your soil
* Proven ability to mulch and breakdown trash residue
e Operates best at high speeds (8-12 miles/hour)

e Effective weed control

October to July.

Emily said some parts
of 4-H can be challeng-
ing, like having to spend
months and months to hal-
ter break a steer or heifer.
But overall, the rewards
far outweigh the work and
dedication required.

FLAMAN
RENTALS

“It's something we can
do that actually gives us
some income because
when we sell our cows,
we save the money and
we use it to buy calves for
next year’s project or to
put away for our educa-
tion or something big that

In the field, on the road, or at home
We are right there with you.

WISHEK

14’ & 22’ HEAVY DISC

we want to purchase,” said
Emily.

Evan’s 4-H earnings
bought him a truck last
ear. Emily and Delaney
ope they will be in the
same position when they
are old enough to drive.
But for now, they're just

enjoying the daily ride of
caring for their cattle and
traveling to shows with
their family.

“You have to be very
dedicated to do this be-
cause it’s a lot of work, but
it’s also a lot of fun,” said
Emily.

FLAMAN

RENTALS

One pass breaking disc, use it on stubble & sloughs, reclaim land

30” Blades

Spool & bearing scrapers
Hydraulic leveler

Single point depth control
Offset from 10’ to 18’

Fall cleanup made easy with Flaman Rentals $11.00/acre

Minimum daily rates apply.

flaman.com
I

Plaing Valley

el o Soulhwet! Maniista

Yorkton 306.783.1689
Vioosomin 306.435.4143
Swan River 204.734.9999

Call 306-435-2445 or email world_spectator@sasktel.net to contact Plain and Valley
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vﬁ Pre-Owned Vehicle Program

Every Celebration Certified Vehicle Includes:

v/ 150 + Point v/ Warranty - Minimum v/ SGI Safety purchase*
mechanical & of 3 months/5000 kms Certification included " $10.00 Parts and
safety inspection v/ Carproof Vehicle v/ Complimentary Service credit*

v Fully Reconditioned History Report 1st Oil Change* v' Eull Tank of fuel

v/ Oil and Filter Change provided v/ $100.00 Credit toward at delivery

v Professionally detailed your next vehicle Owner Advantage Rewards rogram

Check out these Celebration Certified Vehicles

2012 Ford F-350 Crew Cah Lariat
6.7L Powerstroke Diesel
STOCK# 6T109B

2016 Ford F-250 Crew Cah XIT
6.7L Powerstroke Diesel
STOCK# 6T117

1 $395
BI-WEEKLY BI-WEEKLY

| 2015 Ford F-250 Crew Cab XLT 2015 Ford F-350 Crew Cah XIT

6.7L Powerstroke Diesel Long Box 6.2L Platinum 6.7L Powerstroke Diesel

STOCK# 6T191A STOCK# 6P253 . STOCK# 6P259

$298 %445

BI-WEEKLY BI-WEEKLY BI-WEEKLY
2012 Ford F-350 Crew Cah 2015 Dodge Ram 1500 2010 Ford F-150

King Ranch 6.7L Powerstroke Crew Cab Sport Super Crew 4x4 XIT

STOCK# 7T020A STOCK# 6T044A STOCK# 6T153A

$ ¥NanT $
Bl-%?zzv o lwnlunmn\'l“' m BI v34511(3|.v
2012 Ford F-150 2015 Ford F-150
Super Crew Lariat Super Crew Lariat Super Crew Platinum
STOCK# 6T068A STOCKit 6T249A STOCK# 6T234A

$238 ] s313 [ 3409

BI-WEEKLY BI-WEEKLY BI-WEEKLY

2015 Ford F-350 Crew Cah

2015 Ford F-150

2015 Ford 2014 Ford 2014 Ford
Super Crew XIT Explorer XIT Edge Limited
STOCKi# 6T082A STOCKi## 7T002A STOCK# 7T004A

s245 NN $245

BI-WEEKLY ; BI-WEEKLY - J BI-WEEKLY

2010 Ford 2013 Ford 2013 Ford
Edge Limited Edge SEL Escape SEL
STOCK# 6T173B STOCK# 6T195C STOCK# 7T013A

| $186 | $165

BI-WEEKLY BI-WEEKLY Lty BI-WEEKLY
2012 Ford Fusion 2013 Ford
SEL AWD Fusion SE
STOCK# 6T135A STOCK# 6C155A

$120 % = $135

BI-WEEKLY o ! BI-WEEKLY BI-WEEKLY
2012 Ford Mustang . 2013 Ford

2010 Ford
Fusion SEL
STOCK# 6P199A

2012 Ford

Fusion SE Shelby GT500 Mustang GT
STOCK# 6C152A STOCK# 6P221 STOCK# 6P164B
1 $342
Bl-wzgzv .“lm BI-V3IEEKLV

Payments based on 72 month term + taxes at 5% OAC

CELEBRATION www.celebrationford.com

-FORD SALES- 306-435-3313 * MOOSOMIN, SK

MONDAY - FRIDAY: 8 A.M. - 5:30 P.M. GUY WALL: BRENT WILSON:
SATURDAY: 9 A.M. - 2 P.M. (306) 435-0215 (306 434-7125
acebool

RYAN THORN: (306) 435-9508 LORNE LANGFORD: (306) 435-6046 TYLER THORN: (306) 435-7808
: NO APPOINTMENT NECESSARY | THE BODY A A

OIL CHANGE ’SHOP @

ONLY$6599ﬁ CELEBRATION @ e

FORD
&) WE SERVICE & REPAIR ALL MAKES & MODELS!




