
 » 2500 Park Ave, Brandon, MB. – Toll Free: 1-877-241-9580 – Phone: 204-729-8827 – www.creasys.ca – www.facebook.com/creasys «

CREASY’S HOT TUBS & BILLIARDS

MASSIVE 
Hot Tub 

Inventory Clearout

Used tubs starting at $2,000! 
Get yours installed now, before winter comes!

Full Delivery & Maintenance 
Package 

FREE with all hot tubs!

HUGE savings 
on ALL 
models.

Charles Tweed photo

Mark Wotton, Jon Montgomery, Kole Magnowski, Theoren Fleury and Jeff Odgers stop for a photo after the Sportsman’s Dinner in Russell. The 
event helped raise money for the upgraded multiplex in the community.

BY CHARLES TWEED
It was night filled with stories, laugh-

ter and inspiration as close to 300 people 
packed the community hall in Russell to 
listen to some of the greatest athletes the 
area has every produced, all the while, 
helping raise valuable funds to the Russell 
Multiplex.

 “It all started at the Russell Multiplex,” 
said Jon Montgomery, who won gold in 
skeleton at the 2010 Olympic Games in 
Vancouver. “It’s where my dream was 
forged and I got a sense of myself on that 
sheet of ice and I know what we are do-
ing here tonight is going to create that for 
people down the road as well.”

Montgomery said the road to gold at the 
Olympics was paved by one of the other 
speakers in attendance.

“My dream of representing Canada 
started about the same time a pint sized 

local boy named Theo Fleury joined the 
Flames and from that point forward I 
was reminded by the sign of the high-
way, that bore his name, that big things 
can happen to small guys from small 
towns.”

Montgomery’s story took many turns 
with the only common thread being his 
unwavering determination to be an Olym-
pian someday.

“I wanted to represent Canada at some-
thing and I didn’t care what it was,” said 
Montgomery. “It could have been tiddly-
winks.”

The determination led him to get a tat-
too of the Maple Leaf on his chest, a tattoo 
that he hoped he could add more artwork 
to.

“I wanted to get something that would 
never go out of style, never change, it’s 
something I’ll always be proud of and 

something that I could hopefully add to—
hopefully with the five rings of the Olym-
pics,” said Montgomery. “And I got that 
tattoo with my mother.”

Montgomery said he was asked during 
college, when a classmate saw his tattoo, 
“What sport did you participate in at the 
Olympics?” He said: “I haven’t found it 
yet, but I am looking.”

He also spoke at length of his first time 
down the track. Montgomery had signed 
up for a skeleton class in Calgary at 
Canada Olympic Park, unfortunately the 
class was full so he added his name to the 
waiting list. When the class came around, 
Montgomery was blessed with a -31 de-
grees Celsius night that forced many com-
petitors to withdraw.

“I’ll never forget that night, going down 
that track for the very first time,” said 
Montgomery. “It was an assault on my 

senses. I had no idea where I was or what 
was happening, and what the pressures 
were representing but when I crossed that 
finish line you couldn’t wipe the smile off 
of my face with 40-grit sandpaper. I was 
grinning from ear to ear like a dummy and 
I knew I had found something I could be 
passionate about.”

After only four runs that winter, Mont-
gomery set out to build more explosive 
strength. He read books and hit the gym. 
The odds of him becoming an Olympic 
athlete were slim, the odds of him becom-
ing a gold medalist were near impossible.  

“Nobody told me it was impossible so I 
believed it was possible,” said Montgom-
ery. “Imagine if we could tune out all of 
the people that use words like ‘can’t’ and 
‘never’ . . . I believe things are only out of 
our reach, if we put them there.”

Continued on Page 3 ☞
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STOCK #11003

2.4 L DOHC, 6 Spd Auto Trans, Leather, Heated 8-way Power 
Seats, Sunroof, 18” Alloys, XM Radio, Stabilitrak, OnStar, 
Bluetooth, Only 5,150 kms

MSRP: $34,685 Cash Discount: . . . . . . . . . . . $1,990
  GM Rebate:  . . . . . . . . . . . . . $3,500
  Demo Price Rollback: . . . . . . $3,000

STOCK #11038

STOCK #11065

STOCK #11027

www.bradleygm.com

“We Want To Satisfy You”

NO PHOTO 
AVAILABLE

3.9 L, SFI Flex Fuel, 4 Spd Auto, 6-Passenger, 17” Alloys, 
Remote Start, XM Radio, Bluetooth, Stabilitrak, ABS, 4 Year 
80,000 kms Bumper to Bumper Warranty, 5 Year 160,000 km 
Powertrain Warranty, 5 Year 160,000 km Roadside Assistance

MSRP: $35,715 Cash Discount: . . . . . . . . . . . $1,990
  GM Rebate:  . . . . . . . . . . . . . $5,500

2.4 L I4 VVT, 6 Spd Auto, Front Bucket Seats, Air, Cruise, 
Power Locks, Power Windows, Keyless Entry, Stabilitrak, 
Traction Control, ABS and more!

MSRP: $25,660 Cash Discount: . . . . . . . . . . . $1,290
  GM Rebate:  . . . . . . . . . . . . . $4,600

3.5 L SFI VVT, 4 Spd Auto, 5 Passenger Seating, Power Seat, 
Stabilitrak, Traction Control, Remote Start, Bluetooth and 
more!

MSRP: $30,865 Cash Discount: . . . . . . . . . . . $2,370
  GM Rebate:  . . . . . . . . . . . . . $1,500
  Plus 0% Financing up to 60 months

sold

NO PHOTO 
AVAILABLE
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PROTECTING  PEOPLE AND PROFITS™

Classroom and On Site Training

352-8805
1-866-933-5733

www.armoursafety.com

551 Henderson Dr.
Regina S4N 5X1

Consulting Services:
Custom Safety Program 
Development
Program Audits
On site/Contract CSO
Drug & Alcohol Testing
Quantitative Fit Testing
Medical Standby

Training Courses:
First Aid/CPR with AED Ã
H2S Alive       PSTS
Fall Protection
Confi ned Space 
Entry/Rescue
Ground Disturbance 2
TDG, WHMIS
On site Powered Mobile 
Equipment
Online Courses Available
Train the Trainer Courses for 
Fall Protection & Aerial Lift

p10:1c

• FASHIONS FOR ALL WOMEN •

REGULAR STORE HOURS:
Monday - Saturday  – 9:30 am - 5:30 pm
Main St. • Moosomin, SK • 306.435.2738

Bundle up this season 

with outerwear lines 

we love!

Save 30%
on fall jackets 

and winter coats

Sale ends October 22nd

Continued from front ☞
“The biggest compo-

nent to my success in 2010 
was the preparation that 
went into the games,” said 
Montgomery. “I came to 
the starting line knowing 

that I had put in the time 
but more importantly the 
effort while I was there . . . 
I had relished the small vic-
tories, learned from watch-
ing my fellow competitors 
succeed, controlled my at-

titude regarding situations 
I was presented with and 
I was the beneficiary of a 
great deal of support and 
encouragement, and not 
only from my teammates 
but from my family and 

my country—you people 
from Russell.”

Montgomery also took a 
chance to take a poke at his 
sliding comrades.

“Luge is for lugers,” said 
Montgomery.

The final speaker of the 
night was Stanley Cup 
winner and Olympic gold 
medalist Theoren Fleury. 
The longtime Calgary 
Flame began his speech 
speaking of his childhood 
in Russell.

“It’s a little weird to be 
speaking in front of peo-
ple that gave me the strap 
when I was in school,” said 
Fleury with a laugh.

“What I learned were the 
core values that this com-
munity is based on,” said 
Fleury. “Respect, caring 
for one another, love and 
all the important things 
that when you’re six years 
old you can’t get any-
where than playing a team 
sport.”

“Hard work is the only 
way to be successful in 
life,” said Fleury. “When 
I lined up against you at 
the beginning of the game 
I would look at you in the 
eye and laugh at you . . . I 
was willing to die for the 

win because of my willing-
ness to compete—you have 
to compete every day and 
be the best you can be ev-
ery single day.”

Fleury emphasized how 
important the Russell rink 
was to his career—how im-
portant it was to his life. 

“If that rink wasn’t there, 
I’m not here,” said Fleury. 
“Dreams happen. They’ve 
happened in this town 
and surrounding area a lot 
because the facilities are 
available.”

“You can always rein-
vent yourself and you can 
always go in a different 
direction in your life,” said 
Fleury. “In 2005, I was left 
with a choice—am I going 
to live or am I going to die? 
I chose to live but I had no 
idea how to live my life.”

Fleury, who has also au-
thored the book “Playing 
with Fire,” spoke about the 
sexual abuse he encoun-
tered during his time in the 
Western Hockey League.

“I was left with some 
deep emotional pain and 
the only thing that al-
lowed me to get through 
was drugs and alcohol,” 
explained Fleury. “It got 
to the point went that stuff 
wasn’t working anymore 
and I played the victim a 
lot in my life . . . somehow I 
had to find how to get from 
victim to survivor.”

Fleury said he’s still heal-
ing and that he’s found his 
calling in life. That calling 
is the ability to help others 
that have been affected by 
sexual abuse. 

“Whenever I’m feeling 
bad about myself now, I 
just help someone else and 
all of sudden I don’t feel so 
bad,” said Fleury. “Helping 
other people is what I’ve 
dedicated my life to now.”

The night also featured 
speeches from former 
NHLer and long time 

AHL captain Mark Wot-
ton, from Foxwarren. Wot-
ton was emotional at times 
throughout his speech, rec-
ognizing last year was his 
last as a professional hock-
ey player. 

Kole Magnowski, a Ca-
nadian and Pan Am Games 
champion in waterskiing, 
spoke about the hardships 
he encountered growing 
up, and how the small 
community helped shape 
him into the person he is 
today. 

Jeff Odgers may have 
stolen the show however; 
his witty stories had the 
audience on the edge of 
their seats before dropping 
a one-liner that caused the 
room to erupt in laughter. 
Odgers, a former NHL 
captain who now farms 
near Spy Hill, spoke of his 
many experiences during 
his playing career.

The evening, which was 
hosted by the Russell Mi-
nor Hockey Association, 
helped raise more than 
$20,000 for the facility.

“We were really happy 
with the turnout,” said Sar-
ah Reichmuth, secretary of 
the RMHA. “The speakers 
were so great that we really 
couldn’t have asked for 
anything better.”

Reichmuth was also im-
pressed with the level of 
commitment the speakers 
had toward the cause.

“They all told a personal 
story that really stressed 
the importance of rinks and 
places like the Mulitiplex in 
the community,” said Re-
ichmuth. “They took time 
out of their busy schedules 
to make sure there is an 
opportunity for future ath-
letes. The fact they showed 
up at the school before the 
dinner for an autograph 
session, well, I just know 
how much that meant to 
the kids.”

Fleury had to face his demons

Jon Montgomery signs autographs for kids at Major Pratt School

Theoren Fleury poses for a photo with a 
Flames fan during the autograph session.
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LONG CREEK MOTORS
Auto Sales & Service since 1970

www.longcreekmotors.carpages.ca
saleslongcreekmotors@sasktel.net

Phone collect for Ken or Desiree (306) 634-7231 
After Hours (306) 461-7805

CARS
2011 Chev Impala LS, 4dr, factory warranty, 
45,000km   $19,995
2010 Dodge Charger SXT, 4dr, high output, 
factory warranty, 21,800km   $21,995
2007 Chev Malibu LS, 4dr, 41,000 km, 
warranty   $13,995
2007 Pontiac G6 SE, 4dr factory, warranty, 
loaded   $12,995
2007 Dodge Caliber SXT, 4dr, warranty, 
loaded  $10,995
2006 Nissan Maxima SE, 4dr, sunroof, 
warranty   $14,995
2006 Volkswagon Jetta TDI, 4dr Diesel, 
sunroof, warranty   $15,995
2005 Chev Cavalier VL, 2dr warranty  
  $7,995
2005 Dodge Magnum SXT, AWD, 4dr, 
warranty, loaded, sunroof   $13,995
2005 Hyundai Tiburon SE, 2dr, 5spd, warranty 
  $9,995
2004 Chev Malibu Sedan, 4dr, warranty  
  $8,995

TRUCKS, VANS & SUVS
2011 GMC Yukon SLE, 4x4, 7 passenger, 
46,589 km, factory warranty   $35,995
2011 Jeep Liberty Sport, 4x4, 45,000 km, 
factory warranty  $24,995
2010 GMC Z-71 LS CrewCab, 4x4, 62,000 km, 
factory warranty   $29,995
2010 Dodge Dakota SXT, CrewCab, 4x4, 
Flexfuel, 4dr, factory warranty   $24,995
2008 Mitsubishi Endeavor SE, AWD 4dr, 
sunroof, factory warranty   $21,995
2008 Chev Silverado, E/Cab, LT 2500HD, 4x4, 
factory warranty   $19,995
2008 Hyundai Santa Fe, GLS, AWD, sunroof, 
leather, factory warranty   $21,995
2008 Hyundai Santa Fe GL, AWD, loaded, 
factory warranty   $19,995
2005 Buick Rendezvous AWD, CXL, 4dr, 7 
pass., warranty   $7,995
2005 Dodge Ram SLT, Quadcab, 4x4 warranty
   $16,995
2004 Hyundai Santa Fe GLS, AWD, 4dr, 
warranty   $13,995
2003 Ford Escape XLT, AWD, warranty   
  $9,995
2003 Ford Ranger Stepside Edge 2wd 
warranty   $8,995
2002 Nissan Xterra SE S/C 4x4 warranty  
  $12,900
2001 Pontiac Montana SE 4dr, extended van, 
warranty, 7 pass.   $6,995
2000 Chev Blazer LS, 4dr, 4x4, warranty  
  $5,995
1997 Jeep Grand Cherokee Laredo, warranty   
$5,995
1995 Ford Aerostar AWD, 4dr warranty  
  $2,995
1993 Chev Silverado E/C 6.2 Diesel   
  $5,995

PRICES REDUCED
WE TAKE TRADES

Most of our vehicles 
are covered by 

Lubrico Powertrain 
Warranty

Reasonable Offers 
Considered

p10:1c

TRUCKS
2004 GMC Sierra 1500 

Beige, Auto, 4 door, 5.3L, 
155,973 kms

2010 Dodge Ram 1500 
Gray, 4x4, 4 door, 5.7L, 

49,848 kms

2009 Dodge Ram 1500 
Red, 4x4, 4 door, 5.7L, 

57,440 kms

2008 Ford F-350 
Black, 4x4, 4 door, 6.4L, 

88,006 kms

2010 Dodge Ram 1500 
Pewter, 4x4, 4 door, 5.7L, 

20,796 kms

2009 Ford F-150 
Maroon, 4x4, 4 door, 5.4L, 

79,708 kms

2007 Dodge Ram 1500 
Red, 4x4, 4 door, 5.7L, 

110,402 kms

2004 Ford F-250 
White, 4x4, 4 door, 5.4L, 

100,628 kms

2007 Dodge Ram 2500 
Blue, 4x4, 4 door, 6.7L, 

106,982 kms

2006 Dodge Ram 2500 
Gray, 4x4, 4 door, 5.9L, 

73,787 kms

CARS
2010 Chrysler 300 

Silver, RWD, 4 doors, 
3.5L, 27,114 kms

2008 Mitsubishi Eclipse  
White, Manual, 2 door, 

3.8L, 54,310 kms

2008 Chrysler Sebring 
Gray, Auto, 4 door, 2.7L, 

81,586 kms

2008 Pontiac G6 
Silver, Auto, 4 door, 3.5L, 

87,227 kms

2009 Dodge Challenger 
Titanium, RWD, 2 doors, 

3.5L, 38,661 kms

2008 Chrysler Sebring 
Tan, Auto, 4 door, 3.6L, 

47,992 kms

2010 Hyundai Elantra 
Grey, Auto, 4 door, 2.0L, 

14,994 kms

CARS cont.
2009 Pontiac G5 

Black, Auto, 4 door, 2.4L, 
103,848 kms

2009 Nissan Sentra 
Blue, Auto, 4 door, 2.0L, 

36,759 kms

2009 Chevrolet Cobalt 
Silver, 5-speed manual, 2 
door, 2.2L, 52,991 kms

2008 Chrysler Sebring 
Blue, Auto, 4 door, 2.7L, 

54,362 kms

2009 Nissan Sentra 
Gray, Auto, 4 door, 

 89,985 kms

VANS
2007 Dodge Grand Caravan 
Silver, Auto, 7 passenger, 

3.3L, 67,589 kms

2011 Dodge Grand Caravan 
Silver, Auto, 7 passenger, 

3.6L, 32,217 kms

2007 Dodge Caravan 
Silver, Auto, 7 passenger, 

3.3L, 146,041 kms

2011 Dodge Grand Caravan 
Blackberry, Auto, 7 passen-

ger, 3.6L, 32,217 kms

2010 Dodge Grand Caravan 
Silver, Auto, 7 passenger, 

3.3L, 53,827 kms

SUVs
2011 Jeep Grand 

Cherokee 
Black, 4x4, 5 passenger, 

3.6L, 30,848 kms

2010 Jeep Commander 
Blue, 4x4, 7 passenger, 

leather, 32,682 kms

2008 Jeep Compass 
Red, Auto, 5 passenger, 

2.4L, 88,884 kms

2009 Jeep Patriot 
Black, 4x4, 5 passenger, 

2.4L, 67,655 kms

2007 Jeep Compass 
Gray, 4x4, 5 passenger, 

2.4L, 90,184 kms

CALL FOR PRICING ON 
ALL VEHICLES

p10:1c

270 HAMILTON ROAD
YORKTON, SK 

WWW.YORKTONDODGE.COM

1-877-726-0823

Big Game Processing
Cool, Cut & Wrap 57¢/lb

(min charge $30)
Grinding & Package 35¢/lb 

(min charge $7.50)

Tried-n-true Sausages 
for your deer, elk or moose

 Kolbasa   $1.55/lb
 Smokies   $2.25/lb
 Pepperoni stix   $2.25/lb
 Summer sausage   $1.75/lb
 Jerky   $3.50/lb
 Farmer sausage   $1.40/lb
 Breakfast sausage   $1.75/lb

 Brown wrap    25¢/lb
 Vac packaging   40¢/lb

 Regular pork trim   $1.65/lb

We recommend a blend of 1/3 pork 2/3 game

Phone: (306) 898-2255
p10:1c

Call Blouin Welding
204-683-2359

#1 Metal 
Roofing

&Cladding

also available 1” and 3/8”
Reflective Insulation

To contact Plain
and Valley, 

or to place an ad
in the next issue, 

call us at
306-435-2445 

or email
world_spectator

@sasktel.net

Visit us online at 
www.plainandvalley.com

Saskatchewan’s popu-
lation has hit a new all-
time high of 1,057,884 
people following the larg-
est quarterly population 
jump ever recorded since 
Statistics Canada starting 
keeping quarterly popu-
lation estimates.

Between April 1, 2011 
and July 1, 2011, Sas-
katchewan grew by 5,444 
people. This growth 
consisted of a natural 
increase (births minus 
deaths) of 1,524, net in-
ter-provincial migration 
of 1,239 and net interna-

tional migration of 2,681. 
Saskatchewan saw net 
in-migration from most 
other provinces includ-
ing Ontario (641 people), 
Alberta (423 people) and 
Manitoba (147 people).

Over the last four years, 
Saskatchewan has grown 
by more than 50,000 
people—from 1,007,614 
in January 1, 2008 to 
1,057,884 on July 1, 2011. 

“There were those who 
said it would be impos-
sible for Saskatchewan to 
grow by 100,000 people 
in 10 years, which is re-

ally only growing at the 
national average,” Sas-
katchewan Premier Brad 
Wall said. “The fact is, 
Saskatchewan has been 
growing by far more than 
the national average for 
several years now. We’re 
up 50,000 people in just 
three and a half years, so 
hitting 1.1 million people 
by 2015 is well within 
reach.”

Saskatchewan’s popu-
lation is also bucking the 
national trend by getting 
younger. The median age 
in Saskatchewan is now 

37.3 years. That’s the 
second-lowest among the 
provinces and Saskatch-
ewan is one of only two 
provinces to see its medi-
an age get younger in the 
past year. In fact, since 
2007, Saskatchewan’s 
median age has dropped 
from 38.0 to 37.3.

Wall said this reflects 
the fact that more young 
people and young fami-
lies are choosing to stay 
in Saskatchewan or are 
moving back to Saskatch-
ewan.

“That means good 

things for our prov-
ince’s future,” Wall said. 
“A growing population 
and economy provides a 
growing tax base which 
allows government to 
lower taxes and fund 
important government 
services like health care, 
highways and educa-
tion.”

Southeast Saskatche-
wan appears to be grow-
ing quickly along with 
the rest of the province. 
Saskatchewan Health re-
leased information on the 
number of people cov-

ered under the provincial 
medicare plan each year 
by municipality. 

The figures for June 30, 
2011 are not yet available, 
but in 2010 Moosomin’s 
population increased to 
2,723 from 2,496 a year 
earlier, according to infor-
mation in the health de-
partment’s database, and 
Rocanville’s population 
increased to 1,188 from 
1,040. Increases were also 
recorded in 2010 for Wa-
wota at 694, Wapella at 
470, Maryfield at 395, and 
Welwyn at 200.

Sask population hits a new all-time high
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ADVANTAGE

SEDONA
SALE $74999

MSRP $1,19999

QUARTZ HEATERS
$299

We have a great selection 
of Electric Mantels in stock. 
From compact to large, 
classic and contemporary 
styles. A good selection of 
wood colors.

ALL SALE PRICED!

Available in Oak or Espresso

KELOWNA
Cell: 250-212-3619
anitaclegg@shaw.ca
www.anitaclegg.ca

Escape the Cold!

RELOCATE – RETIRE
TO KELOWNA, B.C

Year round active living 
playground boasts:

– Relocation Specialist –
Call today for affordable housing options!

P10:1c

Anita Clegg
Professional Sales Representative

Kelowna, BC

Hard hitting derby action The Gapland 
Rollers from Ro-
canville hosted 
their first ever 
roller derby 
match against the 
Redneck Betties 
from Swift Cur-
rent, beating the 
Betties 183-149 
on Sept. 24. Hun-
dreds of people 
came out to see 
the match; derby 
is entirely new to 
Rocanville.

Right: A pileup 
involving three 
players.

A Gapland player, right, sends a Betties player for a ride.

Charles Tweed photos



 Plain and Valley October 20116

7:1c

BY KEVIN WEEDMARK
Volunteers gathered in 

a fi eld near Kola on Fri-
day, Sept. 16 to harvest 
a crop for the Canadian 
Foodgrains Bank.

The annual harvest day 
at the Cross Borders Grow-
ing Project has become a 
local tradition in the Kola 
area, with farmers leaving 
their own crops to volun-
teer their time to harvest 
a crop intended to put a 
dent in world hunger.

The Cross Borders 
Growing project received 
a cheque for $71,737.99 
from the elevator for the 
canola harvested that day. 
To that total is added the 
thousands of dollars of 
cash donations that come 
in to the project. The total 
collected is sent to the Ca-
nadian Foodgrains Bank, 
and the federal govern-
ment matches the funds 
4:1, with the fi nal total be-
ing made available to help 
address hunger issues in 
developing countries.

Last year, once the fed-
eral matching grants were 
applied, the Cross-Borders 
project raised $600,000 for 
the Foodgrains Bank.

Jan Neufeld, one of the 
organizers of the Cross-
Borders project, says the 
funds are always coming 
in from the project.

“On the day of the har-
vest, we had about $3,000 
in cash donations, and I 
just got another cheque for 
$2,000,” she says. “We re-
ally have strong support 
from across the area—a lot 
of different entities give of 
their time and their mon-
ey.”

This year the project had 
use of a 285 acre fi eld, but 
because of the wet spring, 
only 206 acres were seed-
ed.

“We didn’t get any of 
our own canola in,” says 
Neufeld. “All we put in 
was for the Foodgrains 
Bank. We feel that it’s so 
important that we need to 
make sure that it gets done 
fi rst. This spring, we quit 
seeding wheat because we 
had to get some canola in. 
Because of the wet weath-
er, there was only one day 
we could plant so we put 
it in the for the Foodgrains 
Bank.

“Don feels if he doesn’t 
give his fi rst fruits to 
God, he can’t expect to 
be blessed. Don feels very 
strongly that this gets done 
fi rst. Usually this is the fi rst 
crop in in the area.”

Neufeld’s husband Don 
is one of the main forces 
behind the Cross Borders 
Growing Project. 

“His uncle Harry 
Neufeld started 
this years ago, and 
got his dad Art 
Neufeld involved,” 
she explains.

“Don and I have 
been doing this 
since his dad died. Don 
was somewhat involved, 
but wasn’t one of the main 
organizers, but when his 
dad died of West Nile Vi-
rus eight years ago, it was 
was right around harvest 
time. He was adamant he 
was going to get out of the 
hospital for harvest. The 
harvest took place without 
him, and he died a couple 
of days later. Don made a 
promise that he was going 
to take care of the project 
after that. 

“He had a dream—an 
actual dream. He saw just 
thousands and thousands 
of people holding their 
hands out wanting food. 
He woke up, and he was 
just in a sweat. He had to 
make sure these people 
got fed. Ever since then, 
it’s been his thing.”

The Cross Borders Grow-
ing Project has been going 
on for close to 20 years. The 
acreage has grown in that 
time, and there has never 
been a problem fi nding 
volunteers who are willing 
to help, says Neufeld. 

“People are very en-
thused about being part 
of it. We’ve always had 
strong support from farm-
ers and businesses in 
Moosomin, Virden, Elk-
horn and Maryfi eld—all 
around the area.

“Now we’re getting 
the machinery dealers 
involved, and they’re all 
very supportive. There 
gets to be a bit of a com-
petition out there. Mazer’s 
has been involved, as has 
Miller Farm Equipment. 
We’re getting Maple Farm 
Equipment involved now 
,and it’s good to have them 
all involved.”

Jan Neufeld sees a future 
for the Cross Borders proj-
ect. “I don’t see the project 
ending anytime soon—not 
as long as Don has breath,” 
she said. “He is very pas-
sionate about it.” 

•
From his offi ce in Win-

nipeg, Jim Cornelius 
oversees the operations of 
the Canadian Foodgrains 
Bank, which distributed 
more than $38 million 
worth of food aid last year, 
helping 2.3 million people 
in developing countries 
around the world.

He says local growing 
projects like the Cross Bor-
ders Growing Project at 

Kola are important to the 
Foodgrains Bank.

“They are absolutely vi-
tal. Much of our program 
is built on those types of 
projects. We did a calcu-
lation, and found that 60 
per cent of the donation 
revenue we get in a year 
comes from these types of 
projects.

“It’s also a key part of 
our identity. We are con-
nected to these grassroots 
efforts.”

The amount of land 
seeded to Foodgrains Bank 
growing projects across 
Canada has remained rela-
tively stable over the last 
few years.

“There are some proj-
ects that have a life cycle 
to them, but new ones 
emerge elsewhere to re-
place ones that may die 
off,” said Cornelius. “We 
have some projects, like 
Kola, that have just be-
come institutions in the 
community. They are just 
an ongoing part of the 
community and commu-
nity life.

“We are seeing new 
things arise too, from apple 
orchards to virtual grow-
ing projects. That’s where 
they get people across the 
country to make a dona-
tion to sponsor an acre or 
partner with farmers to 
actually grow a crop.”

Why does he believe 
people volunteer their 
time and donate their 
money for Foodgrains 
Bank projects?

“I think there are two 
primary motivations,” he 
says. “At one level, peo-
ple have a sense that they 
have been blessed them-
selves. They feel that they 
are very fortunate and 
they have an obligation to 
give back in some way

“They know that there is 
a farmer or a mother some-
where on the other side of 
the world who they think 
of as their neighbor, and 
just like they would help a 
neighbor down the street, 
they feel an obligation to 
help these people, who are 
also their negibors. 

“The motivation is very 
much linked to people 
feeling blessed and want-
ing to share, and also un-
derstanding that someone 
on the other side of the 
world is part of the family, 
and everyone should be 

able to eat from the family 
table.”

He said the community 
growing projects are also 
a success because of the 
involvement of the entire 
community.

“Working to alleviate 
hunger is a good thing, and 
doing it together in com-
munity is also a lot more 
fun than doing it alone. 
It’s always more fun to 
do things together. Every-
one enjoys the harvest day 
and seeing the results and 
bringing the community 
and the kids together.”

Why has Cornelius him-
self spent a lifetime work-
ing to alleviate hunger 
through the Foodgrains 
Bank?

“I have a personal the 
sense that hunger is a deep 
scar on the human family 
and it’s not inevitable and 
we need to do something 
about it and we can do 
something about it,” he 
says.

“I grew up in Africa and 
I’m aware of the circum-
stances that people fi nd 
themselves in. The causes 
of hunger are something 
we can deal with. Hunger 
is not a natural phenome-
non—it’s a product of our 
social structures and we 
can fi x it. I sense a deep 
calling from God about the 
repair of the world, and 
that’s what I’m respond-
ing to.”

Cornelius says it’s al-
ways heartening to see the 
results of harvest days like 
the one at kola.

“It’s not just another 
day at the offi ce when we 
see these results,” he says. 
“It’s received with a sense 
of joy—I am constantly 
heartened by the degree to 
which people are prepared 
to step out from their lives 
and make a difference in 
the world.

“There’s nothing like 
going out to a harvest 
celebration with some 
of the volunteers at the 
Foodgrains Bank to restore 
your faith in the human 
species. This is where I get 
my energy from, meeting 
the volunteers. They are 
tremendous people and 
their enthusiasm lifts your 
soul. Our staff try to get 
out to as many growing 
projects as possible, and 
they always come back ex-
cited and thrilled at what 

they’re seeing.
“On the other side of 

things we spend time in 
the fi eld, where the aid is 
being delivered, and you 
see what a difference the 
growing projects are mak-
ing.

“We have an annual 
study tour that we run that 
takes key volunteers to see 
some of people overseas 
who receive food aid from 
their growing projects. 

“They stay in local peo-
ple’s homes so they actu-
ally get to connect in a real 
way with people who are 
benefi ting from the pro-
gram. While they under-
stand that these are their 
family members—extend-
ed family members—after 
a trip, they know it deep in 
their hearts. These are very 
transformative expereinc-
es for people.”

Harold Penner is the re-
gional co-ordinator for the 
Canadian Foodgrains Bank 
for Manitoba. He says the 
Cross Borders Growing 
Project at Kola is one 

cross-border growing 
project.

“Kola is one of our 
larger acreage projects,” 
he said. “There has been 
very strong support from 
the community there, and 
it’s been a very successful 
project every year.”

Each of the Prairie prov-
inces has about 30 growing 
projects, which are among 
the 225 Foodgrains Bank 
projects across canada.

Why does Penner think 
there is such strong sup-
port for the Foodgrains 
Bank?

“I think that there are 

probably two aspects to 
it,” he says. “For a lot of 
people, it’s a Christian re-
sponse to hunger. Our base 
is in the churches, and a 
lot of the people who sup-
port our projects are moti-
vated by the fact that Jesus 
taught us we have to look 
after those in need.

“We also have a lot of 
people who simply join in 
because they see it as the 
right thing to do, whether 
they’re church people or 
not.”

What is his personal 
motivation?

“I’ve been a farmer all 
my life and I spent six 
years of my life working 
for the Mennonite Central 
Committee in India and 
Banlgadesh. When I de-
cided to do that, I was try-
ing to follow the example 
of Jesus and help those in 
need.

“Those six years have 
had a real impact on my 
life. I wasn’t quite 20 when 
I went to india the fi rst 
time. I think when you do 
something like that, your 
world view is affected for 
the rest of your life. I’m 
sure we are all shaped by 
our experiences and I was 
shaped by my time in In-
dia and Bangladesh.”

Penner says he gets a 
lot of personal satisfaction 
out of his work with the 
Foodgrains Bank.

“I just love my job,” he 
says. “To me it’s a very 
important mission we 
are doing as a Foodgrains 
Bank and I feel very for-
tunate to be a part of this 
organizaion. I meet such 
wonderful people who 
are willing to participate 
and donate to help people 
they will never meet.

“To go to a place like 
kola and meet all these 
people, I get a lot of en-
couragement.”

Cross Borders Community Growing Project:

Local project provides help for the hungry

Ed James photos

Two of eight combines that took off a canola crop for the Canadian Foodgrains 
Bank at the Cross Borders Community Growing Project at Kola on Friday, Sept. 16. 

“Hunger is not a natural phenomenon—it’s a product 
of our social structures and we can fi x it.”

—Jim Cornelius, Canadian Foodgrains Bank
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VIRDEN, MB
(204) 748-3811

BIRTLE, MB
(204) 842-33011-866-770-3811

2010 Cadillac SRX
Finance Price $35,995
AWD, 3.0L, V6 auto, 
htd leather buckets, 
luxury pkg, sunroof, 
remote start, 18" alum 
wheels, rear park as-
sist, Bluetooth

2008 Chevrolet 
Trailblazer LT
Finance Price $18,995
4x4, 4.2L 6 cyl, A/C/T, 
PW/PL/PS, buckets, 17"  
alum wheels, keyless 
entry, CD changer, XM

2010 Cadillac 
Escalade Ext
Finance Price $59,995
6.2L, V8 auto, fully loaded, 
htd & cooled leather seats, 
remote start, navigation, 22" 
alum wheels, rear view cam-
era, sunroof, A/C/T, PW/PL/
PS, 28,000 km

2009 Pontiac G5 SE 
Coupe
Finance Price $11,995
2.2L, 4 cyl auto, front buck-
ets, Podium Edition, sun-
roof, remote start, 16" alum 
wheels, Pioneer stereo, 
A/C/T, PW/PL

2010 Dodge Ram 
2500 Crew SLT Hemi
Finance Price $27,995
4x4, auto, front 
bench, A/C/T, PW/
PL, alum wheels, 
44,400 km

2007 Chevrolet 
2500HD LT Crew
Finance Price $25,995
4x4, 6.6L Duramax, A/C/T, 
PW/PL/PS, 40/20/40 bench, 
keyless, trailering equipment, 
16" alum wheels, XM radio, 
dual zone climate controls

2007 Chevrolet     
1500 LT Crew
Finance Price $17,995
4x4, 5.3L V8 auto, 
40/20/40 bench, keyless 
entry, 17" alum wheels, 
STW controls, conve-
nience pkg, tailgate pkg

2008 GMC 2500HD 
SLT Crew
Finance Price $35,995
4x4, GFX, 6.6L Duramax, 
A/C/T, PW/PL/PS, htd leather 
buckets, sunroof, remote start, 
17" alum wheels, tailgate pkg, 
dual zone climate controls, 6 
CD, trailering equipment

2008 GMC Yukon XL 
Denali
Finance Price $33,995
4x4, 6.2L V8 auto, loaded, htd 
leather buckets, 7 passenger, 
DVD, navigation, 20" alum 
wheels, remote start, rear view 
camera, sunroof, rear park as-
sist, A/C/T, PW/PL/PS

2008 Buick            
Lucerne CXL
Finance Price $14,995
CXL, Sedan, 3.8L, V6 
auto, heated leather 
bench, keyless entry, 17" 
alum wheels, XM, A/C/T, 
PW/PL/PS

2007 Buick Rendez-
vous CX Plus
Finance Price $11,995
3.4L, V6 auto, A/C/T, 
PW/PL/PS, 5 passen-
ger, front buckets, 17" 
alum wheels, keyless 
entry

2008 Buick            
Enclave CXL
Finance Price $19,995
AWD, 3.6L, V6 auto, htd 
leather buckets, 7 passenger, 
sunroof, rear park assist, re-
mote start, 19" alum wheels, 
STW controls, A/C/T, PW/
PL/PS

2004 Volkswagon 
Touareg
Finance Price $9,995
AWD, V8 auto, heated 
leather buckets, keyless 
entry, 18" alum wheels, 
sunroof, navigation, rear 
view camera

2010 Chevrolet 
Avalanche LT
Finance Price $32,995
4x4, 5.3L V8 auto, buck-
ets, convenience pkg, rear 
view camera, rear park as-
sist, remote start, 17" alum 
wheels, trailer brake

1997 Hummer H1
Finance Price $36,995
AWD, 6.5L Turbo Die-
sel, all redone, A/C/T, 
PW/PL, new paint, 
chrome rims

° Finance prices include a $1000 in house fi nancing credit °
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But not as seductive as this. 

$30-$100
Or earn

1,000 bonus
Aeroplan® Miles**

337 King Street, Virden 748-2894 
100% Locally owned — Danny Pierrard

Visit our website at www.integratire.com

BY KEVIN WEEDMARK
Sherrie Meredith, Sandra 

Poole, and Raven Wood 
have a vision. They would 
like to bring together a group 
of people to perform an An-
drew Lloyd Webber musical 
on stage in Moosomin, and 
they’re starting to see that 
vision take shape.

Joseph and the Amaz-
ing Technicolor Dreamcoat 
has been performed every-
where from Broadway to 
London’s West End, and the 
three women, who have set 
up Creative Vision Produc-
tions, are bringing the musi-
cal to Moosomin.

Meredith will direct the 
group’s first production, 
Poole is the musical director 
and Wood is the producer.

With seven practices un-
der their belts for the Nov. 
25-27 production, the cast 
and choirs are starting to 
come into their parts, says 
Poole. “The choirs are start-
ing to sound good,” she 
said. “It’s great. They have 
more volume, they are more 
confident. It’s really starting 
to come together.”

She said more people can 
still come on board and join 
the musical production.

“The character roles are 
filled, but anyone interested 
in singing can still join,” she 
said.

In addition to the cho-
ruses and soloists on stage, 

music will be provided by a 
band under the leadership 
of David Dahlgren.

The band includes piano, 
trumpet, tuba, and clarinet, 
and could use a floutist, a 
drummer, and three guitar 
players.

Poole says the production 
is something that has been 
in the back of her mind for 
a long time.

“I’ve been dreaming 
about it for a few years,” 
she says. “This is the year it 
seemed to fit with people’s 
schedules, and with Bethle-
hem Live taking a break this 
year, we’re filling a void. 
The beauty of Joseph is that 
it is set in Biblical times, so 
we can use a lot of the cos-
tumes and some of the sets 
from Bethlehem Live, and 
whatever we create for our 
production they may be 
able to use as well.”

The Bethlehem Live 
group advanced some seed 
money to Creative Vision 
Productions so they could 
pay up-front costs like roy-
alties and get their show 
under way.

“Their committee has 
been fantastic,” says Mer-
edith. “They’ve been very 
helpful in getting us start-
ed.”

The women are hoping to 
make their musical produc-
tions an annual or bi-annual 
event, so Creative Vision 

Productions has been set 
up as a non-profit organiza-
tion.

“We may hold back some 
funding for future produc-
tions, but any surplus fund-
ing will go back to the com-
munity,” said Wood.

The group has lined up a 
few sponsors. The women 
had initially hoped to hold 
their production at the Com-
munity Theatre, but the the-

atre is booked for movies 
every weekend, so it will be 
held at the Moosomin Con-
vention Centre as a dessert 
theatre.

There will be some ad-
ditional costs at that venue, 
as Creative Vision will have 
to rent some equipment 
such as stage lighting. 

The production includes 
participants from sev-
eral local communities—

Moosomin, Rocanville, 
Wapella, Maryfield, and 
the Welywn area among 
them.

“We have a lot of com-
munity members involved 
and we’re hoping to make 
this a real community 
event,” said Meredith.

There will be 90-100 peo-
ple involved in the produc-
tion, including cast, crew 
and volunteers.

The production will fea-
ture people on stage from 
age four to their 70s, but 
will rely heavily on school-
aged youth.

The production includes 
an elementary age choir, a 
high school age choir, and a 
teenage dance ensemble.

“There are some entire 
families involved,” says 
Wood. “It’s nice to have 
those family connections—
it’s something that families 
can do together.”

Poole says the practic-
es have been going very 
smoothly so far.

“I’m really surprised how 
well it’s going,” she said. 
“People are coming out, 
they’re getting hooked, and 
they’re having fun.”

Is she enjoying it? “I feel 
like I’ve come home,” she 
says. “I absolutely love do-
ing this.”

The production will play 
to up to 1,000 people in total 
over three performances—

evening shows on Friday, 
Nov. 25 and Saturday, Nov. 
26, and a matinee perfor-
mance on Sunday, Nov. 
27—which the women 
promise will be over before 
the Grey Cup starts.

Wood says the group 
is still looking for volun-
teers for various jobs, from 
rounding up props to help-
ing with costuming to work-
ing at the door to set up and 
teardown of the equipment 
and sets.

Meredith says she is look-
ing forward to using a whole 
new venue—the convention 
centre. ”Because we are at 
a whole new venue we can 
have some interaction with 
people at the tables and see 
how that works,” she said.

Poole says she is happy 
with the response of the 
community to the produc-
tion so far.

“We’re thrilled with the 
response,” she said. “We’re 
thrilled with the people who 
have come out and with 
their enthusiasm. We had 
a lot of encouraging com-
ments from people the first 
time it hit the newspaper—
it sounds like a lot of people 
are looking forward to it.”

Anyone who is interested 
in helping out with the mu-
sical production in any way 
can contact the organizers 
at creative.vision.produc-
tions@hotmail.com

Things coming together for ‘Joseph’ production

Get the news, 
while it’s still 

news!

If you want to see the 
latest edition of the 

Plain and Valley right 
away, check out our 

website:

plainandvalley.com

Check out the latest 
and greatest or visit 

the archives to check 
up on past editions.

Never miss a page of 
the Plain and Valley!

Want to advertise in 
the Plain and Valley?

Your ad can reach up 
to 23,500 households 

and 75,000 people!

Call us today to 
find out more 

about us!

(306) 435-2445
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To apply for a 
position, please send 
our resume to:  
hr_resumes@aramark.ca 
or Fax: 780.437.3630

When applying, please 
put “WS” in the subject line
of your email and the 
position you are applying
for! For example “WS-Chef” 

Aramark is now hiring the following Catering/Camp Services personnel:

anagers

anagers

re renc to eal

ve gr ogram)

ole)

Also hiring a very large 
number of:

ommissa
ersonnel

tendants

Aramark is now hiring the 
following Facilities/Skilled 
Trades personnel:

For re renc giv to

ce)
rers

tricians
rpenters

We are also hiring RELIEF STAFF!
retired,

to Only applicants selected for an 
interview will be contacted. No 
phone inquiries.



BY CHARLES TWEED
The more things change 

the more they stay the same 
was the theme in Manitoba 
as voters elected an NDP 
government on Oct. 4, the 
first mandate for a Selinger 
led government.

In rural Manitoba, seats 
were dominated by conser-
vative candidates but blue 
leader Hugh McFadyen 
failed to make inroads in 
the city of Winnipeg, result-
ing in the fourth NDP gov-
ernment.

“We were quite happy 
with the way things went 
in Arthur-Virden,” said  
Conservative MLA Larry 
Maguire. “We had a suc-
cessful campaign and we 
won with a bigger major-
ity than we had in the past 
and we welcomed four new 
municipalities into Arthur-
Virden.”

The results in the rural 
ridings were strong for both 
Maguire and Leann Ro-
wat, who easily won Rid-
ing Mountain constituency 
for the Conservatives. But 
Maguire admitted he was 
frustrated by the party’s in-
ability to gain more seats in 
the legislature. 

“Disappointing from 
point of view that we didn’t 
gain any more seats in Man-
itoba,” said Maguire. “Our 
leader has announced he 
will be stepping down and 
I guess that’s not a surprise 
to me considering the num-
ber of seats we have didn’t 
increase in this election so 
when that happens normal-
ly the leader steps down.”

Maguire felt the conser-
vatives took a balanced ap-
proach to the election but 
really felt the NDP attack 

ads played a big role in the 
final outcome.

“(Hugh McFadyen) felt 
he had worked hard to 
bring a balanced agenda for 
the election and the NDP 
were very effective in re-
gards to their retaliatory ads 
that tried to position us in 
a place we weren’t at,” ex-
plained Maguire. “No one 
was indicating privatizing 
Hydro except the NDP and 
I’m very concerned with 
the situation facing rural 
Manitoba. I’ve spent most 
of my life trying to bring 
together rural and urban 
people and the government 
is using rural Manitoba as a 
scape goat to promote their 
agenda and win seats in 
Winnipeg.”

“The negative ads from 
the NDP were very straight-
forward,” said Maguire. 
“We put forward a very 
balanced platform . . . but 
it wasn’t enough to over-
come the scare tactics and 
fear mongering of the New 
Democrats.”

Maguire is also worried 
what the next four years 
will bring the province. He 
believes Bipole 3 will be one 
of the biggest mistakes any 
government has ever made 

in Manitoba, and he doesn’t 
see an end in sight for defi-
cit budgets.

“I think people will see 
in the next four years, Win-
nipeg will still be the crime 
capital of Canada,” said 
Maguire. “They will learn 
the province continues to 
have the biggest debt in our 
history and Mr. Selinger 
was the finance minister 
that put us there, but we 
weren’t effective enough in 
making those points.”

 “(Selinger’s) mistakes 
will continue to become 
more obvious to citizens 
of Manitoba as we move 
forward particularly if the 
economic climate becomes 
tougher across the country,” 
said Maguire.

Maguire was happy with 
the fact the Tories increased 
their popular vote by close 
to 30,000 votes since the last 
election in 2007. Those votes 
might not have translated 
into seats this election but 
the Arthur-Virden MLA felt 
it is part of a bigger picture, 
a picture that indicated the 
NDP’s popularity is dimin-
ishing.

“We tied the NDP in 
popular vote in the prov-
ince and never changed any 

seats in the province,” said 
Maguire. “There are 11 seats 
in the province that we were 
within a 1,000 votes of win-
ning and if we would have 
had two per cent more in 
popular vote, Mr. McFadyen 
could have been the premier 
as opposed to resigning.”

“We have some momen-
tum to build on and people 
are looking for a change,” 
said Maguire.

After the election Con-
servative leader Hugh Mc-
Fadyen indicated he would 
step down as party leader. 
Maguire has served vari-

ous capacities since being 
elected, including deputy 
leader, but is a run at the 
top job in his future?

“That’s something we’ll 
have to consider down the 
road,” said Maguire. “At 
this point, no, but you nev-
er know.”
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UNIVERSE SATELLITE SALES
- WORLD CLASS SHOWROOM -

ROCANVILLE, SK • (306) 645-2669 •  WWW.UNIVERSESATELLITE.COM

OUR SHOWROOM IS 

READY FOR SNOW

ARE YOU?

We are now taking orders for the all new 
Arctic Cat Wildcat 1000 H.O.

Orders will be fi lled in February 2012. 
These Wildcats will be limited so to ensure yours call and 
order today! $500 down will secure your Wildcat!

Stop in and see the new 
2012 snowmobiles and ATVs!

Financing OAC

ATTRACT NEW CUSTOMERS! 
Convenience Store/Gas Stations: 

Proven product is guaranteed to attract 
new customers to your store.

Visit our website: www.DRYcamp.ca 
780-918-3898 

ACT NOW! AVAILABILITY LIMITED
P10:1p

Manitoba Conservatives fail in Winnipeg



October 2011 Plain and Valley 11

To contact Plain and Valley call 306-435-2445 or email world_spectator@sasktel.net

1217 - 4th Street, Estevan, SK
Phone: (306) 634-3613

Canada’s OFFICE 
SUPPLY EXPERTS.

p10:1c

Moosomin (306) 435-2977

Discover. . .

Jewelry Clinic
Saturday, October 29

10 a.m. - 4 p.m.
Kassie’s Jewelry is 

hosting a Jewelry Clinic
• Goldsmith’s will be on hand for inspection   
 of your jewelry as well as custom-work estimates.

• Bring in your old jewelry and let us create    
 something new!

• We will also purchase your old gold and    
 clean your jewelry

Call 306-435-2977 for an appointment

P10:1C

GUARANTEED 
LOWEST PRICE ON 
MICHELIN X-ICE

Think about winterizing your 
vehicles before the snow hits.
We now do mechanical!

You can now 
order tires online at

www.kaltire.com
p10:1c

WINTER SALE ON NOW!
Until Nov 5 order your tires now!

“I have something for you,” said my mother over the 
phone.

I hear this phrase often and it has come to mean a va-
riety of things to me. Usually it’s a birthday, anniversary 
or “just because” gift, but sometimes it’s a plant to water 
(which I inevitably kill), a piece of clothing that was a 
“steal of a deal,” or most often, it’s some tasty delicacy 
like fresh-baked apple pie, homemade tourtiére or a plat-
ter of zucchini quiche (yes, my mother is an exceptional 
cook which makes the fact that she lives just down the 
street a stroke of unbelievable luck).

But on this September day, the package she brought 
over was neither steaming hot from the oven nor adorned 
with a “sale” tag.

This delivery was wrapped in Christmas paper and 
was four years old.

I knew it would be a tear-jerker the moment I read the 
handwriting on the gift tag—it was from my grandmoth-
er “Meme” (pronounced MayMay—as we call her in our 
French/slash/English version of Mémére [yes, I know 
the accent is supposed to be the other way on the second 
é, I just couldn’t find it on my keyboard, and believe me, 
I tried]. It’s all not very bilingual of us, René Lévesque is 
turning in his grave as we speak).

I wondered why my mother hadn’t given the gift to me 
at Christmas, but when I opened it, I immediately knew 
why. Being that Meme passed away four years ago, it felt 

like a gift directly from above.
This gift was hand-knit by my grandmother and it 

came in shades of pink and blue. It was for a baby—a 
baby that we have been waiting on for five years now.

With our tickets now booked for China, and our dear 
little girl waiting for us in an orphanage near Nanchang, 
it was time for Meme to bestow on us the precious gift 
that she must have completed nearly a half a decade 
ago.

The pattern is a beautifully intricate series of wave-like 
stitches in velvety soft wool. The variegated yarn is white, 
pink and blue, creating a unique pattern of its own and 
forming perfectly spaced stripes on the blanket’s border. 
And, it’s nice and big, not like those tiny square blankets 
for newborns. I think she must have made it extra large, 
knowing that our baby would be about a year old by the 
time we got her. It is an amazing piece of craftwork.

But for all I cared, it could have been two gunny sacks 
sown together, with “baby blanket” written across in 
black marker.

The fact that she had knit it especially for our little girl, 
wrapped it, signed it to us and had given it to my mother 
four years ago was enough to bring tears to my eyes.

When we travel across the ocean this November to 
get our precious daughter who was left in a box at an 
orphanage the day she was born, we will not have this 
blanket with us.

It is too precious to be dragged across the Pacific in a 
suitcase. This blanket will be reserved for special occa-
sions, but it will be used, as my Meme never liked the 
fact that something she made should be hidden away in 
a closet and “saved” for goodness knows what.

We will use this blanket, and we will think of Meme 
every time we do.

This is one lucky baby, to be loved many years before 
she was even born, and we are one lucky family to be 
welcoming her into our lives.

“I have something for you,” said my mother over the 
phone.

Who could have guessed it would be a gift from 
above?

Christalee Froese welcomes comments at Lcfroese@sasktel.
net or visit www.westwords.net.

A gift from above

Christalee Froese
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Glasser’s TV Service
MOOSOMIN, SK  • (306) 435-3040

S A L E  E N D S  O C T O B E R  3 1 ,  2 0 1 1
Panasonic 
Blu-Ray Player
DMPBD75

SALE:
$9999

Panasonic 3D 
Blu-Ray Player
DMPBDT110

SALE:
$14999

Panasonic 3D 
Built-in Wi-Fi 
Blu-Ray Player
DMPBDT210

SALE:
$19999

Panasonic 1080 Plasma

$

$

Panasonic 3D 1080p Plasma
$

$

$

eTrex H 
Handheld GPS

eTrex Legend 
HCx Handheld GPS

$27999$12999

Non-Skid GPS 
Dashboard Mount
                 

$1999

Entertainment Stands

$9999

Black Wood 
48” Stand

$39999 Dark 
Wood 
& Glass 
50” Stand

$39999

Dark Wood 
Audio Stand

$34999

Dark Glass 
48” Stand

$24999
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BY CHARLES TWEED
It was three years in the 

making, but after a lot of 
hard work and determina-
tion Wawota’s idea to have 
a community co-operative 
abattoir has been trans-
formed from a dream to a 
standing structure that will 
house a new abattoir in the 
community. 

“There was an abattoir 
in Wawota for years and 
it was in conjunction with 
the grocery store and when 
the new owners took over 
the store they decided they 
didn’t want to be in the 
custom meat processing 
business,” said Ken Wilson, 
chair of Moose Mountain 
Meats Co-operative. “A few 
of us got together and de-
cided we’d see if we could 
start one up ourselves.”

Wilson said the first or-
der of business was calling 
a public meeting to see if 
there was enough commu-

nity support for the project 
and he said the group was 
overwhelmed by the num-
ber of people who support-
ed the idea.

“We’re building right 
now and it’s taken about 
three years to get it all sort-
ed out,” said Wilson. “We 
had to round up enough 
money to proceed. It’s close 
to $500,000 and we start-
ed construction about six 
weeks ago and the contrac-
tor said we should be ready 
to be open for the first part 
of January.”

The group learned a lot 
about the regulations they 
would need to adhere to in 
order to build an abattoir. 
They also wanted to make 
sure they were prepared in 
case demand changed in 
the future.

“It is a community co-op-
erative,” said Wilson. “We 
went through all the hoops 
from the health inspector 

and we built it in mind so 
we could be licensed by 
provincial and federal in-
spectors without any major 
upgrades. We worked close 
with the department of 
health to make sure every-
thing is state of the art.”

“When you’re dealing 
with health inspectors it’s 
best to work with them to 
make sure it’s done right.”

The new abattoir is a 
community co-operative 
in every sense of the word. 
Wilson said he worked hard 
with a passionate group of 
people who wanted to see 
the business move forward 
on securing funds for the 
abattoir.

“Our group went out and 
sold $1,000 shares,” said 
Wilson. “Anyone can buy 
a share and you can have 
as many shares as you like 
but only one vote per mem-
ber.”

Wilson said the abattoir 

was supported from near 
and far.

“We have shareholders 
as far as Calgary,” he said.

Undoubtedly, cattle will 
make up the biggest per-
centage of the abattoir’s 
business but Wilson said 
there was also a demand 
from hunters who had to 
previously drive several 
miles to get wild game 
butchered.

“Our mandate was to get 
it up and running to pro-
cess all live animals—both 
wild and domestic,” said 
Wilson. “There are quite a 
few hunters in the area that 
will use the facility and are 
quite keen on it as well.”

Moose Mountain Meats 
Co-operative will be 
housed in a 1,200 square 
foot building and Wilson 
said it will serve a greater 
area than just Wawota and 
Kennedy.

“When we built it we 

felt it would service an 80 
to 100 mile radius of Wa-
wota,” explained Wilson. 
“There is a successful (abat-
toir) in Maryfield and in the 
past there has been two so 
we felt there was room for 
another one.”

The new abattoir also 
means jobs, something 
that keeps young people in 
small communities.

“The business will em-
ploy two and half employ-
ees,” said Wilson. “We 
need a manager, a butcher, 
a meat cutter and any com-
bination of all three.”

“We’ve advertised for 
employees and have got-
ten quite a few inquiries 
and are getting close to the 
process where we are ready 
to short-list and interview,” 
said Wilson.

He felt it was important 
to continue to offer services 
in a small community and 
was proud of how the com-

munity came together to 
accomplish their goal. Wil-
son said the abattoir is situ-
ated on three lots and the 
two additional lots will be 
given to the RM of Wawken 
as part of an agreement that 
saw the RM invest $80,000 
in the project. The two lots 
are also serviced and the 
RM is hoping to attract oth-
er businesses to the area.

“The RM had some eco-
nomic development mon-
ey and we gifted it to the 
abattoir committee with 
terms and conditions,” said 
Wawken Administrator 
Debbie Saville. 

“Once the lots were ser-
viced the RM would end 
up with two of the three 
lots. Once they have been 
serviced they will be put 
up for sale in the idea of at-
tracting more business.”

“It’s the lifeblood of the 
community,” said Wilson, 
“people working together.”

Moose Mountain Meats Co-operative:

Abattoir will open in Wawota next year



BY CHRISTALEE FROESE
While farm machinery has 

become safer over the years, 
Saskatchewan Occupational 
Health and Safety (OHS) said 
accidents are still occurring in 
the agricultural sector at an 
alarming rate.

In each of the last five years, 
an average of 14 farmers lost 
their lives in farm-related ac-
cidents in the province, ac-
cording to statistics gathered 
jointly by OHS and the Ca-
nadian Centre for Health and 
Safety in Agriculture at the 
University of Saskatchewan. 
In addition, about 200 farm-
ers required hospitalization 
due to agriculture-related in-
cidents over that same time 
period. 

The most dangerous situa-
tions involved power-mobile 
equipment, electricity and 
confined spaces, said OHS 
director of safety services Jen-
nifer Fabian.

“Anything with moving 
parts presents a danger, but 
power takeoffs are particu-
larly awful.”

In 2010, a variety of acci-
dents led to deaths including 
a farmer who was engulfed 
in grain, farmers who were 
run over by tractors and one 
farmer who was killed when 
a towing line snapped.

With a wet weather during 
seeding this year, Fabian said 
it is more critical than ever 
for farmers to be aware of the 
dangers that getting stuck 

and pulling out equipment 
can present.

“A tow configuration can 
break at the hook or on the 
line, so you need to make 
sure the tow rope or tow 
chain you’re using is properly 
graded for that task.

“The other portion is the 
hook and that has to be rated 
for what you’re using and our 
regulations require it to have 
a lock on it.”

If farmers are using a chain 
or rope to pull out machin-
ery, OHS recommends that 
two rubber tires be placed 
through the towing line so if 
a break occurs, the line will 
snap back with less force due 
to the weight of the tires. An-
other important thing to re-
member is to turn off a tractor 
or vehicle before exiting.

“It’s surprising how many 
farmers have been seriously 
injured or killed by being 
running over by their own 
equipment,” said Fabian. 
“Even a slow-moving tractor 
is extremely dangerous.”

In most industrial settings, 
workers are required to take 
a minimum of 16 hours of 
prescribed training to oper-
ate power-mobile equipment. 
The course includes a com-
bination of classroom and 
hands-on instruction. While 
these regulations do not ap-
ply to farm operations, Fabian 
recommends that all farmers 
access this training because of 
the safety information that is 

provided.
“I know that many farm-

ers have lots of experience 
operating equipment and 
they might think it’s silly to 
suggest getting training . . . 
but it’s not the operating, it’s 
the training as it relates to the 

safety aspects.”
One of the most basic safety 

measures to employ is a walk-
around whenever equipment 
is being used. Fabian said this 
one small step can prevent 
people from getting run over 
and can identify problems 

with equipment that might 
lead to an accident.

In addition, OHS suggests 
that farmers take time to ex-
plain to their children what 
the rules of the farmyard are.

“You have to make a clear 
separation between your 

home and your farm,” said 
the OHS specialist. “The farm 
is an industrial worksite so if 
children go into that work-
site, they have to be super-
vised and they have to know 
where they can go and what 
they can touch.”
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NEW SUBDIVISION - ROCANVILLE, SK
OWN YOUR HOME AND LOT!

PRICES STARTING 
AT $159,900

p10:1c

www.westernskyliving.com

10:1c

Freedom
is

Sharpe’s Soil Services Ltd.
Canola Offer

No Input Bundles
No Canola Contracts

Flexible Credit Options

This Independent Supports
Your Independence

Angusville 204.773.2466 Rocanville 306.645.4555
Langenburg 306.743.2677 Stockholm 306.532.4333
Moosomin 306.435.3319 Wapella 306.532.4372

OHS says still too many farm accidents
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Above Specials Apply To Service Work Orders Totalling $2500 Or More!

GUARANTEES:
- No repairs 

made 
without customer 

authorization

- All inspections 
include a 
written 

estimate

- Priority service
in the event a

breakdown occurs
in season of use

- A replacement machine
will be made available if 

repair cannot be 
completed within 24 hours

BALCARRES, SK  (306) 334-2492 serviceb@maplefarm.com
FOAM LAKE, SK  (306) 272-3345 servicef@maplefarm.com
MOOSOMIN, SK  (306) 435-3301 servicem@maplefarm.com

PREECEVILLE, SK  (306) 547-2007 servicep@maplefarm.com
RUSSELL, MB  (204) 773-2149 servicer@maplefarm.com
WYNYARD, SK (306) 554-2536 servicew@maplefarm.com
YORKTON, SK  (306) 783-9459 service@maplefarm.com

View our full line of equipment at www.maplefarm.com

YOU COULD WIN A...

COMPACT 
UTILITY 

TRACTORS
Complete tractor 

inspection, written 
detailed report

$495
Regular $686

2WD 
TRACTORS

Complete tractor 
inspection, written 

detailed report

$649
Regular $1150

MFWD 
TRACTORS

Complete tractor 
inspection, written 

detailed report

$749
Regular $1295

4WD 
TRACTORS

Complete tractor 
inspection, written 

detailed report

$849
Regular $1475

SELF 
PROPELLED 
COMBINES

Complete combine 
inspection, written 

detailed report

$995
Regular $1650

HIGH 
CLEARANCE 
SPRAYERS

Complete sprayer 
inspection, written 

detailed report

$995
Regular $1650

ROUND 
BALERS
Complete baler 

inspection, written 
detailed report

$399
Regular $599

MOCO’S
Complete moco 

inspection, written 
detailed report

$259
Regular $450

BOTTOM END 
UNDERHAUL 

SPECIALS 
CALL YOUR DEALER 

FOR DETAILS

PROTECTION 
PLUS

Only
$450 

extra
• set engine valves
• check injectors
• compression test

MAPLE FARM EQUIPMENT’S

2011 JOHN DEERE 
D110 LAWN 

TRACTOR
DURING 

GREENLITE INSPECTION PROGRAM
EARLY BIRD BOOKING OPTION

Book and pay inspection fee before January 31, 2012 and receive

Work must be completed by March 31, 2012.

GREENLITE INSPECTION PROGRAM

OFF 
PARTS

5%
OR OR

NO PAYMENTS 
& NO INTEREST 
ON AGLINE OR 

AGRICARD UNTIL
JULY 31, 2012. 

OAC

DISCOUNTED 
TRUCKING

CANADA’S LARGEST HERD OF 
POLLED FULL BLOOD

PAIRS - BRED COWS - LONG YEARLING BULLS 
AND CALVES

OPEN YEARLING HEIFERS
130 HEAD DISPERSAL

October 28, 2011 - 1:00 p.m. - Whitewood, SK
FOR CATALOGUES OR SALE INFORMATION CONTACT: 

T Bar C Cattle Co. Saskatoon - 306-933-4200 
 

Fax: 306-934-0744
Lionel & Sharon Fouillard 

Whitewood Livestock Sales 
 

FORT ELLICE LIMOUSIN DISPERSAL

10:1p

A & E MasonryWhitewood, 
SK

Ernie Lefebvre - Journeyman Bricklayer
Specializing in Fireplaces - Bricks - Block  

- Glass Block - Stone - Parging - Stucco & Restoration

PHONE 306-735-2297
CELL: 306-735-7854

Daeco Glass Repair
Dwayne Oshowy

Owner 

BY KEVIN WEEDMARK
The story of Borderland 

Co-op is the story of a series 
of mergers of individual 
retail co-operatives over 
the years, and Moosomin-
based Borderland is set to 
grow with another merger 
next year.

On Feb. 1, 2012, White-
wood Co-op will become 
part of Borderland. Mem-
bers of the two co-ops had a 
chance to vote on the merg-
er last week.

Whitewood members 
voted 82 per cent in favor 
of the merger, and Border-
land members voted over-
whelmingly in favor—there 
was only one vote against 
the plan.

“The vote went pretty 
much as we expected,” said 
Borderland general manag-
er Jason Schenn.

“There were obvious ben-
efits to both co-ops, so we 
didn’t expect a lot of oppo-
sition,” he said.

“They’ve got their year 
end at the end of October, 
they will wrap up their stuff, 
and they will join us Febru-
ary 1 after our year-end.

“Right now, we’re just 
doing all the budgeting 
and planning that we nor-
mally do. All of the day-to-
day business will remain 

the same. All the different 
things that are going to hap-
pen will be administrative.”

Borderland has a food 
store, home centre, and C-
store in Moosomin, a food 
store and home centre in 
Rocanville, a location in 
Maryfield, and a bulk fuel 
service. The Whitewood 
Co-op operates a food store 
and a home centre with 
cardlock and gas pumps in 
Whitewood.

Borderland has grown 
greatly over the last few 
years. It will gross about $40 
million this year, up from 
$18 million when general 
manager Jason Schenn ar-
rived just four years ago. 

Whitewood grosses 
about $7 million a year, so 
the combined co-op should 
take in close to $50 million 
in its first year.

Schenn says combining 
the two multi-million dollar 
businesses is simpler than it 
sounds.

“It’s actually pretty sim-
ple,” he says. “We do a lot 
of work with Whitewood 
already. We haul fuel for 
them, so we maintain sepa-
rate books for them, and it 
will be simpler to have it 
combined.

“Every retail co-op pays a 
service fee to Federated Co-

op which can be reduced 
based on the amount of 
business they do. There’s 
about $70,000 in savings 
right there.

There are other benefits 
outside of the financial side, 
says Schenn. “We can pro-
vide some services that they 
haven’t had in Whitewood,” 
he says. “We have a human 

resources department, we 
have a member relations 
department—those are little 
intangible things that will 
improve things for White-
wood.”

Jeff Haubrich, a former 
manager within Borderland, 
is now the general manager 
at Whitewood. He will re-
main as branch operations 

manager in Whitewood. 
The new nine-person 

Borderland board will in-
clude three members from 
Whitewood. “Our situa-
tion is pretty good as far as 
branch representation,” says 
Schenn. “Our branches have 
always been very well rep-
resented at the board level.

“Out of the eight we have 
currently, there are two 
from Maryfield, three from 
Moosomin, and three from 
Rocanville. We have one va-
cancy, and to make room for 
three directors from White-
wood, one of our directors 

from Moosomin, and one 
from Rocanville will be step-
ping aside. We will maintain 
a nine-person board, and 
after this year, any directors 
can stand for election.”

Could there be further 
mergers on the horizon for 
the local co-op?

“Nothing that is immedi-
ately on the horizon,” says 
Schenn, “but in our system 
situations change for retails 
around us sometimes. The 
potential is out there for 
mergers, fuel agreements 
or any other type of service 
agreements.”

Borderland, Whitewood Co-ops approve merger
“There were obvious benefits to both 

co-ops, so we didn’t expect a lot of op-
position.”

—Borderland Co-op GM Jason Schenn



BY CHARLES TWEED
Wet. 
To properly sum up the 

spring farmers’ dealt with, 
only one word applies. The 
spring waters that ravaged 
the area took too long to 
recede for most farmers to 
even entertain the idea of 
seeding some land. And 
when the water finally did 
recede it left several resid-
ual effects, including ruts, 
and dragged precious nu-
trients away from the soil.

“It was excessively wet,” 
said John Gilbertson. “We 
sowed about 60 per cent of 
our crop. We were fortu-
nate because on the Mani-
toba side I probably sowed 
85 per cent of my land 
(2,000 of 2,400 acres) and 
on the Saskatchewan side, 
we tried one quarter with 
an air seeder and then we 
ended up using a plane to 
fly in some Canola. In Sas-
katchewan I sowed about 
900 out of 2,200 (acres).”

It was the first time Gilb-
ertson had used a plane to 
seed, but he said it’s an op-
tion he wouldn’t be afraid 
of using again in the fu-
ture.

“I was surprised. I would 
use a plane again in the 
future if it warranted it,” 
said Gilbertson. “It all ger-
minated and we harrowed 
it afterward, which helped, 
and the cost was compa-
rable too.”

The water has residual 
effects on the land; the un-
seeded land has ramifica-
tions for the farmer; and 
farmers experiencing a 
down year leaves service 
companies and implement 
dealers reeling.

“There was very little 
crop that was put in around 
here so there wasn’t much 
of a harvest,” said Chris 
Davidson at Sharpe’s Soil 
Services in Moosomin. “Re-
ally we only combined for a 
couple of days and a lot of 
guys probably wished they 

didn’t put anything in be-
cause it didn’t turn out all 
that well in a lot of cases, 
but what are you going to 
do. It’s weather related.”

“It was so wet there really 
wasn’t a season,” said Tim 
Lincoln at Lincoln Farm 
Supply in Wawota. “It was 
extremely wet and it’s not 
good for farmers and it’s 
not good for dealers. You 
just hope you don’t have to 
repeat it.”

“A good percentage of 
farmers had there (fertil-
izer) bought for last year 
and guys will be planning 
ahead for this year, sit-
ting on it and waiting for 
next year,” said Davidson. 
“It’s really going to affect 
us next year because most 
farmers bought their fertil-
izer for this past year and 
they didn’t use it so they’ll 
still have it. We’ve stored a 
bunch of it and will ship it 
out for them next year.”

“We basically miss a 
year,” said Davidson. “We 
figure 15 to 20 per cent of 
the crop got in around the 
immediate area, so that 
means only 20 per cent of 
the fertilizer got used so 80 
per cent of it will still be in 
bins and they won’t have to 
buy much fertilizer for next 
year. It’ll be a slow year for 

us but you just carry on. 
When you’re in agriculture 
you get some good ones 
and some bad ones and 
you have to be able to ride 
it through.”

Many farmers in the area 
looked at winter wheat as 
an option for land that was 
unseeded this spring. Gil-
bertson, who farms near 
McAuley, Manitoba said 
winter wheat doesn’t trans-
late into a successful crop.

“I just can’t make (Winter 
Wheat) work,” said Gilb-
ertson. “I would still rather 
do barely or spring wheat. 
I don’t sow winter wheat 
because it just doesn’t work 
economically.”

Gilbertson said he pre-
buys his seed and fertilizer, 
trying to stay ahead of mar-
ket swings. This year he 
has excess canola seed, and 
seed companies are request-
ing the seed be returned. In 
some cases the seed will be 
blended and sold back to 
farmers prompting some 
farmers to hold onto their 
seed but Gilbertson said 
that could put the farmer 
in a tough situation if there 
are any problems with the 
seed next year.

“There is some risk in 
keeping Canola seed,” said 
Gilbertson. “If it doesn’t 

germinate or for some rea-
son or it loses its germina-
tion I don’t know what 
would happen if an issue 
came up because I know 
(the seed companies) were 
asking for back.”

Farmers with insurance 
were eligible for $70 per 
unseeded acre from the 
Saskatchewan Crop Insur-
ance Corporation with an 
additional top up of $30 
per unseeded acre from the 
Excess Moisture Program, 
which is jointly funded by 
provincial and federal gov-
ernments.

“Any insurance money 
farmers receive is taxed in 
the year they receive it,” 
said David Ablass from 
Meyers Norris and Penny 
in Moosomin. “For crop in-
surance payments, they can 
defer them if they haven’t 
already received a cheque. 
The payments they re-
ceived for excess moisture 
funding, that is a disaster 
payment, and they have to 
claim it in the year they re-
ceive it, which is this year.”

Ablass said it’s about stra-
tegic long term planning in 
the farming industry and 
he had no doubt farmers 
will once again demon-
strate their resiliency.

“It’s all about planning,” 

said Ablass. “The biggest 
problems farmers will face 
is in cash flow and manag-
ing that cash flow because 
they would have had in-
ventory from last year 
that would have carried 
them through this year but 
they’re going to have a re-
duced cash flow when it 
comes to next spring.”

“It’s been a bad year but 
crunch some numbers to 
figure out next year before 
it’s too late,” said Ablass. 
“This year it’s all about 
communicating with your 
creditors and banker and 
knowing and understand-
ing your risk manage-
ment—your farm income 
programs—that is a very 
important tool.”

The flooding also took its 
toll on RMs in the area that 
were trying to plan and fix 
infrastructure on an on go-
ing basis. Those plans were 
washed down the road.

“There was just a pile of 
water this spring and it was 
unprecedented in recent 

history as far as water flow 
goes,” said Moosomin RM 
Reeve Kit Bell. “Some cul-
verts were washed out five 
times and of course we saw 
very poor seeding.”

“Our budget went to re-
pair and replace culverts 
that were ripped out,” said 
Bell. “Thousands of dollars 
digging out the soft spots 
in the road and any plans to 
do any road rebuilding was 
over with and we have lots 
of areas where we need to 
clay cap roads because they 
are getting heavy traffic. 
Those roads weren’t built 
for that and we need to re-
build them but those plans 
went down the road for 
next year or the year after.”

If there was a silver lin-
ing for the RM, it’s that the 
water showed them what 
areas need work. 

“It helped us get some 
culverts replaced,” ex-
plained Bell. “It showed us 
where the weak spots in our 
road system was but it was 
a learning experience.”
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Rubber Flooring
You’re going to love it!

One Day Lay Flooring
CALL FOR AN ESTIMATE  

Marty DeCorby - (306) 435-0900
43:tfc

Gayleen 
Gurr

Independent Pampered 
Chef Director

Phone: 306-538-4999
www.pamperedchef.biz/gayleengurr

Shop 24/7
Call for your NEW Catalogue

p10:1c

NEW 
TREND 

CLOTHING
Redvers, Sask.  

S0C 2H0

A family clothing 
store.

Phone:
(306) 452-3390

Fax:
(306) 452-3394

P10:1c

Virden Footwear
220 Nelson Street • Virden, MB • 204-748-2382

Visit The BEST Family Footwear Store

 in the WEST!

For Quality - Service  

Great Stock - Good Prices

MORE Fall shoes and boots 
arriving daily!

Sales Throughout 
the Store!

p10:1c

9:1c

Spring water leaves lasting imprint on farmers

A farm near St. Lazare is besieged by water this spring.

Call
306-435-2445

to place your ad

Automotive, Residential  
and Commercial Glazing 
and Vinyl Siding Needs.

1002 North Front St.
Moosomin, SK S0G 3N0
Ph: 306-435-2001
Fax: 306-435-2609

Mike Kyle, Owner

7:1c

Cornforth Shoe Repair
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Top Varieties, at Competitive Prices

FarmsofCanada.com
Alex Morrow Realtor

Phone: (306) 434-8780
Fax: (306) 332-4161

e-mail: amorrow@farmsofcanada.com

Serving Southeast Saskatchewan

Farm & Ranch Real Estate
Biggar, SK 3:1c

BY KEVIN WEEDMARK
A year ago, Pipestone 

Villas in Moosomin, Sask. 
was just an idea. To-
day, a 24-unit apartment 
building—the first of 
three buildings—is taking 
shape, and by next spring 
tenants will be moving in.

The project got started 
when developers Bridge 
Road Developments at-
tended a Moosomin 
Chamber of Commerce 
meeting last year, ex-
plained their proposal and 
asked for local investors.

Within a couple of 
months, 15 investors had 
stepped forward with 
$100,000 each, and the 
project was on its way.

“It was the middle of 
October last year that 
Bridge Road made their 
first public presentation, 
so to have come this far 
this fast is pretty amaz-
ing,” said Pipestone Villas 
president Bill Thorn.

Two of the 15 investors 
are also tenants, while the 
rest are simply involved 
with Pipestone Villas as a 
business investment.

Tenants in the project 
put up $50,000 to help 
cover the capital cost of 
the building, but receive 
a return of three per cent 
on that money. “A lot of 
the tenants like the idea 
of getting some return on 
that $50,000,” said Thorn. 
“Three per cent isn’t a 
lot, but it’s better than the 
stock market right now.”

There are other factors 
that are leading people to 
sign up for Pipestone Vil-
las as well, says Thorn.

“People seem to like the 
location of the building a 
lot. The heated parking I 
think is really important, 
a lot of people like that. As 
well, I think people real-
ize that the value of their 
present real estate is spik-
ing and it’s a good time to 
sell.”

There are 17 units now 
spoken for, says Thorn, 
and only seven left. “I 

think we’ll have them 
all spoken for the by the 
time it’s completed in the 
spring. I can see us having 
a waiting list by that point, 
which will help with the 
next phases. Our inten-
tion is to build two other 
phases, once this gets up 
and operational.”

The building project is 
on schedule, Thorn said.

“We’ve got the asphalt 
down, the roof is going on 
by the end of the month, 
the windows are going in 
after that. By the end of 
November or early De-
cember it will be sided 
and then there’s just the 
work inside.

Colette Branigan of 
Bridge Road Develop-
ments says tenants will 
be moving in to Pipestone 
Place by April or May.

“Everything is coming 
along on schedule on the 
construction, and there’s a 
lot of interest in the units,” 
she said.

“I met four individuals 
this morning—there are a 
lot of people who are very 
interested in this project. 
Most of our tenants we 
have signed up are from 
Moosomin, a few are 
from out of the area, and 
are moving back because 
they’ve got family in the 
area.” She said Pipestone 
Villas is intended for older 
adults as opposed to fam-
ilies, but younger indi-
viduals or couples could 
be considered. “It’s adult 
living, but if someone 
younger wants to apply 
it goes to the board for a 
decision,” she said.

Branigan said the proj-
ect could move on fairly 
quickly to phases 2 and 3, 
depending on interest.

“Once phase 1 gets close 
to being full, if we have a 
certain number of cheques 
for deposits for phase 2 
then we would start mov-
ing forward with phase 
2.”

What is attracting 
people to Pipestone Vil-

las? “The people who are 
moving in, a lot of them 
are looking for the safety 
of a community within a 
building,” says Branigan. 
“For a lot of them, securi-
ty is an issue and they feel 
this will be a very secure 
environment.” The units 
range from 1,036 to 1,342 
square feet. The smaller 
ones are one bedroom, 
one bathroom, the larger 
ones are two bedroom 
two bathroom.

Branigan said tenants 
will have finishing options 
if they make a deposit on a 
unit soon. “They can meet 
with an interior decorator, 
choose their carpet and li-
noleum, and decide if they 
want to upgrade cabinetry 
or anything, so they can 
customize it to their own 
liking,” she said.

Tenants began moving 
into a similar Bridge Road 
building in Redvers three 
weeks ago.

Pipestone Villas on track for spring opening

The Pipestone Villas apartment buildlings as they looked last week. 
Construction on the three-storey building is well underway.

Manor, SK

306.448.2260

• COMMERCIAL • OILFIELD • FARM • PERSONAL

welcome to Jim Forster, our 
new sales representative from 

Melita, Manitoba. 204-747-8120
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Outstanding
Used Vehicle Deals

p10:1c

2001 Lincoln Navigator
All Wheel Drive, Leather, Loaded, 116,000 kms

$11,990

2009 Pontiac Vibe
All Wheel Drive,  Auto, Loaded

$17,990
2006 Chrysler 300

V6,  All Wheel Drive, Loaded

$11,990
2007 Ford Fusion

V6, Auto, All Wheel Drive, Low Mileage

$16,990

2004 Kia Sorrento
4WD, Leather, Sunroof, Loaded

$8,990
2004 Ford F-250

Reg. Cab, 4WD, Diesel

$13,990

24-Hour Dispatch:

306-483-2848

Serving Southeast Saskatchewan,
Southwest Manitoba & North Dakota Since 1956

3
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1783 Dugald Rd. Winnipeg, MB
(204) 661-8600 ò 1-800-665-8666
www.olympicbuildings.com

SERVING SASKATCHEWAN AND MANITOBA

Visit our website
www.olympicbuildings.com
for virtual tours of these RTMS!

Windermere 

$10,000 Cash Back!

Meadowview

$10,000 Cash Back!
Cash back applies to these 3 homes only!

Windsor

$10,000 Cash Back!

ò In-house drafting 

ò Custom homes

ò 4-month leadtime

ò Show homes on display 

ò In-stock homes available 
 for immediate possession

10:3c

See us for details! Show home hours: 
Monday, Tuesday, Wednesday, Friday 8-5

Models starting at

$69/sq. ft.

2011 READY TO MOVE 
HOMES CLEAROUT!

Your new home 

could be on the 

road to you

 today!
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Full Time Leased Operators
1A License required and 

oilfi eld safety tickets an asset.

Full Time Winch Truck/Lowbed Operator
Class 1A is required.

Competitive wages and health plan available!

Full Time Aggregate Screening 
Plant Operator

Must be able to work independently and be 
mechanically inclined. Previous experience 

operating a crusher/screener would be benefi cial.
We offer top wages, a comprehensive group 

health plan and supply vehicle 
to the successful applicant.

Fax resume to (306) 455-2433 
or e-mail jjtrucking@sasktel.net

P10:1c

“MORE THAN JUST GRAVEL”

GREAT FARM SERVICE IS NEVER FAR AWAY.

TM The OK Tire mark is a trademark of O.K. Tire Stores Inc.

OK Tire carries a wide range of tires for farm equipment, 
everything from tractors to combines. The best part is we 
service every tire we sell – and with over 270 locations across 
the country, you’re always close to help when you need it.

For the latest specials on Firestone farm tires 
stop into your local OK Tire 
or visit oktire.com.

306-735-2224
915 Service Road
WHITEWOOD, SK

AT PARTICIPATING 
STORES

10:1c

Canadian
CHERRY HARDWOOD

Only 4,000 ft. 
available.

21/4” & 31/4” mix
with a nano fi nish, 25 year warranty. 

$519/sq. ft. 
was $839/sq. ft.

One Day Lay Flooring
Marty DeCorby - (306) 435-0900

layit@live.ca

BY CHARLES TWEED
It’s small town Saskatch-

ewan innovation at its best 
as Seed Hawk officially 
opened its doors on a $7.5 
million expansion in Lang-
bank.

“It’s really the innovative 
spirit of the Canadian farm-
er that has allowed Seed 
Hawk to grow and become 
a major player in the global 
direct seeding market,” ex-
plained Beaujot.

About 300 people were in 
attendance to cut the ribbon 
on the new facility includ-
ing Premier Brad Wall.

“It’s a great day for the 
province,” said Wall. “This 
is important for Langbank, 
and for the economy in this 
area, to have 120 people at 
a state-of-the-art manufac-
turing facility, but it’s good 
for the province because it 
further solidifies our posi-
tion as a leader in the world 
in terms of dry land farm-
ing technology, in equip-
ment innovation and we’re 
increasingly seen as an im-
portant player in a world 
that needs food security.”

“We’ve experienced tre-
mendous growth over the 
past 20 years but more spe-
cifically over the past five,” 
Brian Dean, vice president 
of Seed Hawk. “We joined 
with Vaderstad in 2007 and 
since then we’ve experi-
enced a great deal of growth 
and success.”

Beaujot spoke about how 
his parents first started 
farming in the area in 1945 
and were innovators in 
their own right, practicing 
zero-till in the area before 
it had become a common 
practice.

“We talk about auto steer 
but dad said if you had a 
good team of horses and 
you turned them around 
and put them on the line 
you didn’t really have 
to steer them, they knew 
where to go,” said Beaujot 
with a laugh. “So they had 
auto steer back then.”

Seed Hawk technology 
has been instrumental in 
changing the way farmers 
do business and Beaujot was 
especially proud of one of 
the side benefits of the tech-
nology. He estimated with 
16,000 Seed Hawk seeders 
on fields next spring they 
would capture one million 
tons of carbon dioxide.

“A side benefit of zero till 
is the carbon dioxide were 
getting from the air and 
storing in the soil is green-
house gas and it’s good to 
store it in the soil and take 
it out of the air,” said Beau-
jot. “Saskatchewan farmers 
store between four and five 

million tons of carbon diox-
ide into the soil every year, 
which is a great environ-
mental story and we’re in-
fluencing others around the 
world to do the same.”

“There may no greater 
lab in the world in terms of 
agriculture innovation than 
the home quarters in the 
province of Saskatchewan. 
Where farmers in Quonsets 
come up with ideas that 
change the world,” said 
Wall.

It was also very important 
for Beaujot to stay true to 
his rural roots. Planting his 
business in Langbank and 
watching it blossom into a 
business that employs 120 
people and is still looking 
for more.

Lionel LaBelle, from the 
Saskatchewan Trade and 
Export Partnership, com-
mended Seed Hawk on 
their expansion and said 
STEP would work hard 
to ensure Saskatchewan 

products are championed 
around the world.

“STEP plays a role in mar-
keting Saskatchewan prod-
ucts around the world,” 
said LaBelle. “The world 
and agriculture is chang-
ing and Saskatchewan is a 
global leader in dry land 
farming technology.”

“People need to under-
stand that people don’t 
leave rural Saskatchewan 
because they wanted to, 
they moved to the city be-
cause they needed jobs,” 
said Beaujot. “If we can of-
fer careers and good jobs 
here then they’ll move here 
and that’s what has hap-
pened.”

The new facility will add 
55,000 square feet of shop 
and office space, bringing 
the total square footage to 
100,000.

“It is a continuous flow 
production,” said Beaujot. 
“We go from raw steel . . . to 
assembly.”

“Saskatoon has inno-
vation place and so does 
Langbank,” said Beaujot. 

Wall was impressed with 
the innovation the com-
pany has demonstrated as 
well. He said one of his fa-
vorite jobs is telling people 
around the world of the 
success stories in rural Sas-
katchewan.

“To the extent we’ve had 
success in the province of 
Saskatchewan over the last 
number of years has little 
to do with the government 
and a lot to do with people 
like Pat, Brian and the team 
here,” said Wall.

“(We’re) celebrating at 
least two of the most im-
portant strengths of the 

province of Saskatchewan, 
number one is agriculture. 
No one does flat land farm-
ing better than the people, 
the producers, the province 
of Saskatchewan—I’m talk-
ing about crop science inno-
vation,” said Wall. 

“In a world that increas-
ingly wants food security 
and energy security, they 
want to hear our story . . .  
The second strength were 
celebrating is innovation 
and more specifically entre-
preneurship.”

The Premier focused on 
the work ethic of people in 
the province and the notion 
that people aren’t afraid to 
take a risk.

Continued on page 21 ☞

Seed Hawk expansion officially open

Charles Tweed photo

Premier Brad Wall cuts the ribbon as Seed Hawk president Pat Beau-
jot and vice president Brian Dean hold the ribbon.
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Contact Ferrel Horn – Wapella, SK (306) 532-4294   (306) 435-7778

LIFETIME GUARANTEE - DON’T SETTLE FOR SECOND BEST
The WallBAR Insulation system is what you need!

SURROUND YOURSELF
WITH THE INSULATION THAT OFFERS YOU MORE!

BELIEVE IT!
WEATHERSHIELD INSULATION 

NON-IRRITATING, FIRE-RETARDANT AND DARN 
GOOD AT STOPPING THE HEAT AND COLD!

MORE 
SAVINGS!

MORE 
SAFETY!

MORE 
COMFORT!

706 LALONDE ST. WHITEWOOD, SK
(306) 735-2560

OPEN MONDAY - FRIDAY 9:30 A.M. - 5:00 P.M.
SATURDAY 9 A.M. - 5 P.M.

NEW
Outback Fall & 
Winter Jackets

We also carry 
mitts, toques 

and boots

NEW
Muzzleloading 

Supplies

Come check out our 
large selection of 

hunting, fi shing and 
pet supplies!

w o l v e r i n e s u p p l i e s . c o mBox 729 Virden MB, R0M 2C0   P (204) 748.2454   F (204) 748.1805   E sales@wolverinesupplies.com

Canada ’s  Cho i ce  Reta i l e r  o f  F i r earms 

Beretta A400 XPLOR
   Semi-Automatic | 12 Gauge 3 ½” | 28” BBL | Comes with Kick-Off

Remington 700SPS DM
Bolt Action | Synthetic Stock | Detachable Magazine

Mos t  Ca l i b res  Ava i l ab l e

Traditions Pursuit LT Redi-pak

Muzzleloader
Break Open
.50 Calibre
Synthetic Stock

EVERYTHING YOU NEED EXCEPT POWDER & PRIMERS!
ORIGINAL PRICE $2020 ORIGINAL PRICE $550

O P E N  S AT U R D AY S  9 : 0 0 a m  -  1 : 0 0 p m     ( 9 : 0 0 a m  -  4 : 0 0 p m  S t a r t i n g  O c t o b e r  1 5 t h )

Norma

Star t ing FromStar t ing From

Federal Fusion

Star t ing From

Winchester Ball ist ic Si lvertip

Star t ing From
Accubond

Star t ing From

Remington 
Express Core- lokt

Star t ing From

Federal 
Powershock 

P10:1C

Seed Hawk continues to innovate

Charles Tweed photo

A look at part of the new Seed Hawk manufacturing facility in Lang-
bank. The expansion will add 55,000 square feet of shop and office 
space. 

☞Continued from page 20 
“Everything we see here 

today and 120 people now 
employed, many from out-
side of the country, come 
from an idea,” said Wall. 
“There are a lot of people 
that have ideas but it seems 
in Saskatchewan we have 
a good habit of acting on 
those ideas.”

“Everything (the govern-
ment) wants to provide in 
this province in terms of 
quality of life—health care, 
education, better roads and 
we’ve got some work to 
do—it comes from some-
body prepared to risk, 
someone prepared to create 
a job, someone prepared to 
expand the tax base a bit 
and hopefully do it in a 

way that adds value to the 
economy,” said Wall. “For 
that I say thank you Pat, to 
you and your team.”

Wall said it was also 
important to offer compa-
nies incentives to start a 
business or take an idea to 
the next level. He said his 
government would con-
tinue to look at the taxation 
system in the province but 
cautioned with an election 
looming he had no inten-
tion of getting into a battle 
of unrealistic promises.

“Our growth agenda has 
always included things 
like more competitive tax 
rates,” said Wall. “We’ve 
undertaken historic per-
sonal income tax rate re-
duction which I think helps 

companies like Seed Hawk 
attract workers . . . from 
an agricultural standpoint 
there is no tax that is more 
insidious than the educa-
tion tax and we have dra-
matically reduced that bur-
den on farmland and we 
think that helps producers 
and large businesses like 
this.”

“There is an election 
coming up and we think 
we need to continue with 
affordable tax relief and tax 
competitiveness so that we 
can see more Seed Hawks 
around the province,” said 
Wall. “If the next election is 
going to be a bidding war 
we’re not going to partici-
pate . . . What we need is a 
steady approach.”
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™The Leader. By Design.™

1.888.721.3001  www.seedmaster.ca

» Massive 820-Bushel Capacity
» 10-Zone Overlap Control
» Real-Time Product Weighing
» Flexible, Modular Design: 4-Tanks-In-1
» Move More Product Without Plugging

Nova XP-820 Smart Cart

SEE THE 
NOVA XP AT 

AGRI-TRADE IN 
RED DEER, AB. 

NOV. 9–12

Success 
through innovation.

With revolutionary new technology 

like the UltraPro Canola Meter, Zone 

Command, and the Nova XP-820 

Smart Cart, we help you drive yields 

and profitability higher than ever.

SeedMaster is the only farm equipment manufacturer to win multiple 
Innovation Awards, including the coveted Gold Innovation Award at 
the 2011 Farm Progress Show.

 Gold: UltraPro Canola Meter
 Sterling: Nova XP-820 Smart Cart
 Sterling: Zone Command

PLAN TO ATTEND THE 5 TH ANNUAL

Master Seeders Conference

REGINA, SK  NOVEMBER 3, 2011

for more information: 1-888-721-3001 /  www.seedmaster.ca          g
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Play Responsibly.

510 Broadway Street West • Yorkton, SK

1.306.786.6777
www.paintedhandcasino.ca
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PHONE: (306) 435-3313
Moosomin, SK.
www.celebrationford.com

RYAN THORN: (306) 435-9508
LORNE LANGFORD: (306) 435-6046

TYLER THORN: (306) 435-7808

CALL US TOLL FREE 
1-800-880-4533Find us on Facebook

Pre Owned 
Cars

Pre Owned 
Vans & 
SUVs

Pre Owned Trucks

All prices have been SLASHED 
to our ROCK BOTTOM PRICE!

NDS $17,8002007 Lincoln Town Car
White, Signature Series

was $19,900

NDS $4,9002003 Oldsmobile Alero
Silver, 2 Door, Leather, Moonroof

was $8,900

NDS $16,9002010 Ford Focus SE 
White, 15,000 kms, Sask tax paid

Sport model, was $18,900

NDS $14,9002006 Chevy Trailblazer 
Blue, 4x4, only 98,000 kms

was $16,900

NDS $22,9002008 Ford Edge 
Grey, SEL, AWD

was $24,900

NDS $4,9002002 Pontiac GrandPrix
White, GT model

was $7,900

NDS $7,9002003 Chev Monte Carlo
Silver, SS Model, 117,000 kms

was $11,900

NDS $16,9002011 Ford Focus
Black, 4 Door SES, 25,000 kms

Was $18,900

NDS $9,9002003 Ford Mustang
Yellow, only 133,000 kms

was $11,900

NDS $24,9002008 Ford E-350
White, 15 passenger van, 70,000 kms

was $28,900NDS $46,900

2010 Ford F-150 Raptor
Black, 6.2L V8, only 30,000 kms,

Tax paid, was $51,900

NDS $6,900

2003 Chev 1500 Ext Cab
Blue, 4x4, Sask tax paid

Was $9,900

NDS $17,900

2008 Ford F-250 Reg Cab
White, 5.4L, Auto

Was $21,900

NDS $26,900

2009 Ford F-250 Crew Cab
White, 5.4L, only 52,000 kms

Was $29,900

NDS $23,900

2009 Ford F-150 SuperCrew
Red, XTR, 4x4, Sask tax paid

Was $25,900

NDS $20,900

2008 Ford F-250 SuperCab
White, 5.4L V8, Long box, Low kms

Was $22,900

NDS $12,900

2008 Ford Ranger SuperCab
Orange, 4x4, Sport, Taxes paid

Was $14,900

NDS $33,900

2010 Ford F-150 SuperCrew
Red, Lariat, Low kms, Tax paid

Was $35,900

NDS $19,900

2004 Ford F-350 Crew Cab
White, Lariat, 127,000 kms, Diesel

Was $21,900

NDS $24,900

2007 Ford F-350 Ext. Cab
White, V10, Lariat, Tax paid, Low kms

Was $28,900

NDS $29,900

2008 Chev Silverado 2500
Grey, 6.6L Diesel, Long box

Was $34,900

NDS $32,900

Ford F-150 Super Crew
Blue, 3.5L Ecoboost, XTR Pkg.

Was $34,900

NDS $12,900

1996 Ford F-250 Super Cab
Green, 7.3L, Diesel/Dually

Was $14,900

NDS $33,900

2009 Ford F-350 Crew Cab
White, 6.4L, Diesel, XLT

Was $35,900

NDS $11,900

2003 Ford F-150 SuperCab
White, Lariat 4x4, Low kms, Tax Paid

Was $12,900

NDS $12,900

2007 Ford Ranger SuperCab
White, 4x4, only 35,000 kms, Tax paid

Was $14,900

NDS $8,900

2006 Ford F-150 Reg. Cab
Blue, 4x4, V8, Long box, Tax paid

Was $9,900

NDS $22,900

2007 Toyota Tacoma CrewCab
V6, 4x4, Yamaha Edition

Was $25,900

NDS $25,900

2009 GMC 1500 CrewCab
Grey, Sask tax paid, 50,000 kms

Was $28,900

NDS $28,900

2009 Ford F-150 SuperCrew
Blue, FX4 Off Road, 53,000 kms

Was $31,900

NDS $5,900

2002 Ford F-150 SuperCab
White, 5.4L V8, Heavy payload pkg.

Was $8,900

NDS $17,900

2006 Dodge Ram 1500
Blue, Quad Cab Laramie

Was $19,900

NDS $21,900

2010 Ford F-150 SuperCrew
Red, FX4 Off Road, Leather, Moonroof

Was $24,900

NDS $14,900

2006 Ford F-150 SuperCab
Silver, FX4 Off Road, Sask tax paid

Was $17,900

NDS $16,9002008 Dodge Gr. Caravan
Black, only 50,000 kms, Sask tax paid

was $19,900

NDS $18,9002008 Ford Escape
Grey, XLT 4WD, Leather, Moonroof

was $20,900

NDS $9,9002007 Chrysler PT Cruiser
White, only 51,000 kms

was $11,900
NDS $4,9002000 Ford Focus SE

Tan, Low kms, Sask tax paid
was $6,900

NDS $12,9002005 Ford Explorer
Silver, 4 Door, 4x4, low kms

was $15,900

NDS $22,9002007 Ford Expedition
Red, Eddie Bauer, 4x4

was $25,900

NDS $34,9002010 Ford Flex Limited
White, All Wheel Drive, 

only 25,000 kms, was $37,900

Take advantage of our 
BIGGEST 

pre-owned sale 
of the year!


