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630 Main St.        Moosomin, SK        306.435.2977

More than just a jewelry store

Odds & Ends Sale
SAVE 

50% OFF
 Derek Alexander Leather Purses

 Selected Wall Art & Home Decor

 Vases & Crystal
Until the end of March

Fashions for all Women

SALE ENDS MARCH 21 • ALL SALES FINAL

For only 1 Week
Take an additional

50%off
the last ticket price on all clearance items!
Includes Fashion Boots, Winter Coats, 

Pants, Sweaters...ALL OF IT!

BY JULIA DIMA
In Canada, the sight of a 

cowboy-hat clad man sit-
ting in a covered wagon 
pulled by two Belgian 
horses  heading westward 
in search of a new life 
would not seem peculiar 
two hundred years ago. 
But on the paved high-
ways of Southeast Sas-
katchewan, with pick-up 
trucks and semis whiz-
zing by, the sight of Pierre 
Cloutier could raise some 
eyebrows.

Cloutier is living out a 
lifelong dream to travel 
across the country with a 

the journey taken by the 
early pioneers of Canada, 
traveling about 30 kilo-
metres a day to ensure his 
horses are not overworked 
or sweating too much in 
the cold weather.

“The idea came from 
the old times where they 
didn’t have any more work 
in the East, so they just 
moved out West,” Cloutier 
says.

As a boy growing up 
on a dairy farm in Que-
bec, Cloutier would think 
about taking a trip in a 
horse-drawn wagon. His 

horse when he was 12, 
and he knew one day he 
wanted to travel with his 
horses. “There are a couple 
of people who travel with 
horses cross-country but 
put the horses in a truck at 
night or whatever—that is 
not real traveling for me, 
I wanted to travel like the 
pioneers did when they 
built the West. That is why 
I made the original wag-
on,” he says.

The dream stayed in the 
back of his mind, and in 
1985, he started to build 
a wooden wagon from 
scratch on the farm. He did 
not know when he would 
start his trip, or if he would 
at all.

Like everyone else, life 
caught up to Cloutier, and 
the dream was put in the 
background. He started his 
career, working as a horse-
shoer and auctioneer, and 
dating a long-term girl-
friend. He took on a part-
time job as a truck driver 
that turned into 20-hour 
days that took their toll on 
Cloutier and his relation-
ships. His long-term girl-

friend broke up with him.
That is when the dream 

came back—Cloutier 

kicked his butt out of the 
door to start the trip.

Three weeks later, Clout-
ier held a large auction, 

and sold all of his antique 
farm equipment and be-
longings, and started plan-

on his two wagons. 
He knew he wanted to 

bring his Belgian horse, 
Bobby along with him, 

since Bobby had been with 
Cloutier for 10 years. He 
had a mare that was not 
safe for traveling on the 
road, so Cloutier needed 

He approached the person 
who sold him the horse 
originally 10 years ago, 
and still had the sister, 
Kelly. Though reluctant 
to part with the calm and 
well-behaved mare, after 
hearing Cloutier’s plans, 
he agreed to sell, and Kelly 
joined the team.

Cloutier also wanted to 
bring his dog along for the 
trip to have a companion, 
but the little corgi he had 
was in an accident just be-
fore he planned to leave. 
Cloutier bought Eska, a 
Huskie-cross, just before 
the trip. Originally, Clout-

the pioneers of old, he’d 
be sleeping in the bush, 
having to defend himself 
against wild animals, so 
a big dog like Eska could 
help protect him. But far 
from it, Cloutier has found 
open arms and open doors 
all along his journey.

The team of four set out 
from Rigaud, Quebec in 
early November, about a 
month later than planned, 
since the wagons needed 
more work.

“In the beginning, I 
wasn’t supposed to share 
so much with people. I 
am carrying enough to be 
alone for seven days, and 
every seven days, I was 
planning to buy some hay 
and whatever else. But, the 

by me on the road, and of-
fered for me to stay with 
him. I slept there for two 
days, and after that, kept 

couple of places I asked 
on the road, that’s how I 
found places. After that, 
people were more interest-

me other places because 
with the farmers, they 
knew someone down the 
road.”

Cloutier remembers the 

that help, which was in 
Ontario. Back home in 
Quebec, Cloutier says he 
was the one offering a 
helping hand, so to receive 
so much help was over-
whelming emotionally.

Continued on page 21 

Quebecer searching for a new start out west, pioneer style

Above: Cloutier built his wagon for the trip himself. Along the way, he’s received help keeping it 
in top shape, including having people at the Hutterite Colony build him a windshield to stay warm.

Below: Cloutier feeds oats to his two Belgian horses, Kelly (left) and Bobby (right). He says 
that his connection to his horses and his dog, Eska, have been strengthened along the way.
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Glasser’s TV Service

Panasonic
60” LED Smart TV
TC60AS540
1080p HD • HDMI Input

REG: $1799.99 
$129999

Panasonic
42” LED LCD TV
TC42AS630
16:9 Aspect Ratio, HEXA 
processing engine, 2 USB Inputs

REG: $899.99 
$84999

Panasonic
58” 4K Ultra HD 
3D LED Smart TV
TC58AX800
Built-In Camera, 2400 Backlight Scanning 
with Intelligent Frame Creation

REG: $2799.99 
$249999

Panasonic
42” LED LCD TV
TCL42EW60
16:9 Aspect Ratio, HDMI Input
REG: $899.99 

$69999

– CLEARANCE –
Panasonic 
42” Full HD Plasma TV
TCP42S60
1080p, 600Hz Sub-Field Drive, 
HDMI Inputs (2)
REG: $749.99 

$49999

Panasonic
55” 3D LED TV
TC55AS660
Hexa Processing Engine, 1080p, 
1500 Backlight Scanning IFC, 
16:9 Aspect Ratio

REG: $1699.99 
$129999

Panasonic
60” 3D LED TV
TC60AS660
Hexa Processing Engine, 1080p, 
1500 Backlight Scanning IFC, 
16:9 Aspect Ratio

REG: $2099.99 
$169999

PanasonicHD 3D 
BluRay Home Theatre

Panasonic 3D 
BluRay Home Theatre

SCBTT190K
• 1000 Watt
• 3D Surround 
Sound
• Vierra Connext
• Smartphone 
 Remote Control

REG: $249.99

$19999

SCBTT270K
• 1000 Watt
• Vierra Cast 

• New Cinema 
 Surround Plus
• Built-In WiFi

REG: $399.99

$26999

– CLEARANCE –
Only 1 Remaining!

Panasonic 
2.1 Channel Soundbar 
with Subwoofer
SCHTB370
Wireless music streaming with bluetooth,
240 Watt

REG: $399.99 
$19999

Only 1 Remaining!

Panasonic Sound Bar
SCHTB70
120 Watt Soundbar, 4-way Multi-Angle 
Layout, Built-In Bluetooth, Clear mode 
dialogue, Dialogue level control

REG: $199.99 
$12999

Panasonic Wearable 
Full HD Camcorder
HXA100K
Automatically compensates for tilt and stabilizes video, 
Wear and share comfortably even in wet conditions

REG: $379.99 
$32999

– CLEARANCE –
Only 1 Remaining!

Panasonic Micro 
Stereo System
SCPMX7K
Bluetooth and iPhone 5 Compatible

REG: $499.99 
$32999

Panasonic Micro 
Stereo System
SCPMX9S

DLNA Home Network Compatible

REG: $599.99 
$39999

Only 1 Remaining!
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New Happy Nun Cafe owner following her passion for food
BY JULIA DIMA

In many ways, Katie 
Vinge was set up to be-
come the new owner of the 
Happy Nun Cafe in Forget. 
When Shannon and Don 
Shakotko decided they 
would be selling the iconic 
restaurant and music ven-
ue, friends in the Wawota 
and Carlyle area were al-
ready nudging Vinge, and 

-
es at Wawota Parkland 
School, and Vinge was 
working at the Willow on 

-
gina.

“A lot of people in the 
area were trying to set me 
up,” Vinge says with a 

so many people come to 
him—because a lot of the 
teachers come here for 
meetings and stuff like 
that—and they kind of put 
a bug in his ear, like ‘you 
know the Happy Nun’s 
for sale, Katie should come 
look at it.’ Because they 
knew I was a chef, and 
they really wanted us to be 

-
ley—he plays hockey, and 
he’s a pretty big part of the 
community there, so they 

way to keep us here. One of 
-

married to Shannon’s cous-

well that we should really 
come look at it. So, that’s 
how it came to be.”

-

a way to build their lives 
in the Southeast part of 
Saskatchewan. Though 
she’s originally from Fair-

view, Alberta, Vinge’s fam-
ily owned a cabin at White 
Bear Lake, and she spent 
her summers in the Keno-
see region.

“It almost felt more like 

home here at the cabin than 
it did in Alberta, which is 
kind of strange to say, but 
we’ve always loved Sas-
katchewan. We have some 
of the best memories out at 

the lake . . . We had a boat-
house there, and we’d go 
down to the beach every 
day, and I worked at the 

-
ing, hosting, and I worked 

in the kitchen,” Vinge says.

see the Happy Nun to meet 

the Shakotkos, there was 
music playing outside of 

the quaint little restaurant. 
Vinge says the second she 
walked in, she knew she 
was done for, and had to 
have the Nun.

Continued on page 23

Katie Vinge at the bar of the Happy Nun. She says feels ‘at home’ in the Happy Nun Cafe. The Nun’s opening is this 
weekend.

Wellness & Mobility Centre

624 Main Street • Moosomin, SK • 306-435-4330

FREE DELIVERY for major items within a 100 km radius of Moosomin

Pride® 
Mobility
Scooters

Flex-A-Bed 
Adjustable Beds

Electric 
Bath 
Lifts

Pride® Lift Chairs

3:1c

THE BODY SHOP @

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

 SGI and MPI Accredited 
 Repair Facility

 Body repairs and painting for 
 all makes and models

 New 6,000 Square foot state of 
 the art shop conveniently 
 located on the Trans Canada 
 Highway in Moosomin

 On-site parts department
 A FLEET OF BRAND NEW FORD 

 COURTESY VEHICLES  
 to provide you with transportation 
 while your vehicle is in for repairs

 5-person team with over 60 years 
 of combined experience to get 
 your vehicle repaired and back 
 to you quickly

 Free Estimates
 Free Insurance Claim assistance 

 If you have had an accident, call 
 us fi rst and we will assist you 
 through the entire insurance 
 claim process

 Computerized Paint Matching 
 system to get the color perfect 
 every time

 State-of-the-art full downdraft 
 paint booth for a perfect fi nish 
 every time

 Lifetime paint warranty
 No appointment necessary 

 stone chip repairs, just stop in 
 and we will get it fi xed before it 
 turns into a crack

 Windshield replacements for all 
 makes and models.

 Vehicle accessories for all makes 
 and models

 Spray in boxliners 

If you have had 
an unfortunate 

accident, call us fi rst!

1-800-880-4533
(306) 435-3313

www.celebrationford.com
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We’re your Arctic 
Cat Headquarters!

WE CARRY A 
LARGE 

SELECTION OF

SNOWMOBILES
ATVS
– AND –

SIDE-BY-SIDES

ROCANVILLE, SK • 306.645.2669 • WWW.UNIVERSESATELLITE.COM

UNIVERSE  
SATELLITE SALES

3:1c

Wawota Winter Spirit Festival

Kids taking off on a horse-drawn sleigh ride.

The Canadian Parents for French 
(CPF) Wawota Chapter held their an-
nual Winter Spirit Festival on Feb. 28. 
The festival had outdoor games like 
human dogsled races and curling, and 
hockey golf. There was also kids activi-
ties, sleigh rides, a supper, bingo, and 
a movie played in French at the end 
of the evening. The day’s events were 
about having fun as a community, but 
the group works to preserve the French 
language in the community, and make 
French language resources available 
to parents who want to raise their chil-

dren with a second language. Last year, 
Wawota Parkland School lost its French 
program, so now, CPF is working on 
keeping French alive.

Monique Myers sits on both the local 
and provincial board for the Canadian 
Parents for French, and was the French 
instructor at Wawota Parkland School. 
She says she’d like to see French pro-
gramming return to the school, and be-
lieves it is possible. Meanwhile, CPF is 
where the passion for French in the com-
munity thrives.

“It’s just another option, it keeps 

those language learning opportunities 
alive. We’re here to promote as well as 
enhance French second language learn-
ing,” she says. “For myself, obviously, 
being a French teacher, it’s something 
that is very near and dear to my heart, 
and that I’m very passionate about . . . 
but being part of the organization gives 
me the opportunity to keep that passion 
alive.”

Sarah Weatherald with CPF believes 
that CPF has a role to play in keeping 
French thriving despite the program-
ming changes.

“Right now, we want to showcase and 
remind people the value of a second lan-
guage, and that the opportunities are 
not lost just because we can’t offer them 
in the school right now,” she says. “It 
would be an ideal that we could bring 
French back, I’m not sure that’s in the 
cards, but I think it would be of great 

Both Weatherald and Myers say the 
Winter Festival —the second one put on 
by CPF Wawota—was a success, and 
did attract new families that are not 
members CPF Wawota.

The Swag Team—members Sierra Murray, Anna McCarthy and Kel-
ton Ford—push their team mate Hanna Johnson in the human curling 
game.

MLS® 483307

102 FORT ST. • ROCANVILLE, SK

Cozy character 
home. 
New furnace.

MLS® 502481

210 DENNIS ST. • WELWYN, SK

Fabulous 
executive home 
with dream 
workshop and 
double lot.

MLS® 517458

702 NORTH FRONT ST. • MOOSOMIN, SK

Great starter 
home, many 
upgrades, large 
corner lot.

MLS® 512754

305 CURRIE AVE. • ROUND LAKE, SK

Completely 
renovated, new 
furnace, appliances, 
fl ooring, double lot, 
guest house.

MLS® 500156

RM #34 BROWNING

Heart of Oil 
Country. 
SW 28-4-6 W2
Annual surface 
lease revenue.

MLS® 518489

219 EDMONTON ST. • ROCANVILLE, SK

Updated corner 
property with 
large workshop 
& garage.

 MLS® 508933

502 GERTIE ST. • MOOSOMIN, SK

Family home 
with great 
location and 
lovely yard!

GARRY BECKETT
Res. and  Ag. Specialist Serving Moosomin and Area

Cell: 306.435.7777 • gbeckett@remax-yorkton.ca
gbeckett.remax.ca

RE/MAX Blue Chip Realty
269 Hamilton Road • Yorkton, SK • S3N 4C6 • 306-783-6666

MLS® 518185

910 ELSINORE ST. • WHITEWOOD, SK

Incredible hillside 
home on huge 

property, sunroom, 
fi nished basement 

with walk-out.

MLS® 514544

302 HUSSEIN DRIVE • MOOSOMIN, SK

Bare lot in 
Moosomin’s newest 
subdivision! New 
pavement and 
curbs prepaid.

MLS® 510691

426 GERTIE ST. • MOOSOMIN, SK

Large family 
home in a 
great location, 
renovated 
basement.

MLS® 514548

R.M. OF MOOSOMIN #121

11 acres of land 
on Highway #8, 
5 miles north of 
Moosomin. Power, 
Dugout.

MLS® 494737

HIGHWAY #8 • 5 KMS NORTH OF MOOSOMIN, SK

Beautiful acreage 
on Hwy #8. 
Chef’s kitchen, 
pool, fi nished 
basement.

SOLD

GREAT
 NEW

 PRICE
NEW LISTING

210 3RD AVE. N. • WAPELLA, SK

Exceptional 
custom built 4 
bedroom, 1 year 
old, large property!

MLS® 525175

FEATURE LISTING

308 HUSSEIN DR. • MOOSOMIN, SK

Brand new bi-level, 
granite, 2 fi replaces, 
2 car attached 
garage.

MLS® 518591
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GM CERTIFIED PRE-OWNED:
NO WORRIES

With every new or pre-owned 
vehicle purchase made 

between now and March 31, 
you will receive a chance to 
win a brand new Coast Spas 
6-person hot tub, valued at 

$12,000!

HOT TUB

GIVEAWAY!
4x4, 5.3L V8, A-C-T, PW-PL-PS, 
Heated Leather Buckets, Remote 
Start, 18” Alum, Bose, Black, 
72,340 kms

WAS: $31,995
$28,995

2011 Chevrolet Avalanche K1500 LT

STOCK# 14550A

6.2L, V8, A-C-T, PW-PL-PS, Heated 
Leather Buckets, Heated Second Row, 
7 Passenger, Remote Start 18” Alum, 
Black, 144,991 kms

WAS: $26,995
$23,995

2008 Cadillac Escalade AWD

STOCK# 14005A

4x4, 3.6L, V6, A-C-T, PW-PL-
PS, Buckets, Keyless, 
17” Alum, Blue, 48,882 kms

WAS: $30,995
$28,995

2014 Jeep Grand Cherokee Laredo

STOCK# 3590

Crew, 4x4, 6.6L, V8, Duramax, A-C-T, 
PW-PL-PS, Heated Leather Buckets, 
Remote Start, 17” Alum, Bose, Blue, 
127,195 kms

WAS: $37,995
$35,995

2010 GMC Sierra K2500 SLT

STOCK# 14539B

Reg. Cab, 4.3L, V6, A-C-T, Bench, 
Alum. Wheels, Trailer Brake, 
White, 215,163 kms

WAS: $7,995
$5,995

2008 Chevrolet Silverado C1500

STOCK# 14130A

Crew, 4x4, 5.3L, V8, A-C-T, PW-PL-
PS, Heated Leather Buckets, Sunroof, 
18” Alum, Chrome Package, Remote 
Start, 6” Ovals, White, 52,337 kms

WAS: $38,995
$35,995

2013 Chevrolet Silverado LTZ 1500

STOCK# 9613

2.4L, 4 Cyl, A-C-T, PW-PL-PS, Heated 
Leather Buckets, Remote Start, 17” 
Alum., Power Liftgate, Burgundy, 
41,688 kms

WAS: $26,995
$24,995

2013 GMC Terrain SLT AWD

STOCK# 14547A

FWD, 3.6L, V6, A-C-T, PW-PL, 8 
Passenger, Front Buckets, Remote 
Start, 18” Alum., Convenience 
Package, Silver, 80,170 kms

WAS: $25,995
$18,995

2012 Chevrolet Traverse LS

STOCK# 15043A

AWD, 6.2L, V8, A-C-T, PW-PL-PS, Heated 
and Cooled Leather Buckets, 7 Passenger, 
DVD, Sunroof, 20” Alum., Side Zone Alert, 
Heated Second Row, Heated Steering Wheel, 
Black, 107,485 kms

WAS: $42,995
$39,995

2012 GMC Yukon Denali

STOCK# 15040A

3.6L, V6, A-C-T, PW-PL-PS, 
Keyless, 7 Passenger, Front 
Buckets, Alum Wheels, Red, 
143,000 kms

WAS: $13,995
$10,995

2011 Dodge Caravan

STOCK# 9619

4x4, 3.7L, 5 Cyl, A-C-T, PW-PL, 
60/40 Bench, Trailer Hitch, CD 
Player, White, 115,598 kms

WAS: $14,995
$11,995

2008 Chevrolet Colorado EXT

STOCK# 9618

3.6L, V6, A-C-T, PW-PL-PS, 
7 Passenger, Quad Buckets, 
Remote Start, Power Liftgate, 
Bluetooth, Silver, 82,665 kms

WAS: $25,995
$19,995

2011 Buick Enclave FWD

STOCK# 14575A

3.6L, V6, A-C-T, PW-PL-PS, Heated 
Leather Buckets, 7 Passenger, Power 
Liftgate, Bluetooth, 19” Alum, Brown, 
118,839 kms

WAS: $26,995
$23,995

2011 Buick Enclave CXL AWD

STOCK# 15047A

2.4L, 4 Cyl, A-C-T, PW-PL-PL, 
Heated Leather Buckets, Sunroof, 
18” Alum., Towing Package, 
Silver, 118,669 kms

WAS: $18,995
$14,995

2010 Chevrolet Equinox LT AWD

STOCK# 14498A

Sedan, 1.4L, 4 Cyl, Turbo, A-C-T, 
PW-PL, Buckets, Remote Start, 7” 
Touch Screen, Conn. Package, Tech. 
Package, MyLink, Grey, 10,103 kms

WAS: $20,995
$16,995

2014 Chevrolet Cruze 1LT Turbo

STOCK# 9615

Sedan, 3.5L, V6, A-C-T, PW-
PL-PS, Heated Leather Buckets, 
Sunroof, 17” Alum, Black, 
139,091 kms

WAS: $10,995
$8,995

2008 Chevrolet Impala

STOCK# 14425A

50th Anniversary



BY JULIA DIMA
Being a tornado hunter 

in tornado alley is a busy 
occupation from March to 
September, but like every-
one else in the Prairies, it’s 
a long winter for the chas-
ers. Regina-based chas-
ers Greg Johnson, Ricky 
Forbes and Chris Chit-
tick make up the Tornado 
Hunter Team, and spend 
their winters between Ar-
gentina—which has a high 
frequency of tornadoes 
all year—and classrooms, 
gymnasiums, and meeting 
rooms, educating the pub-
lic about tornadoes and 
tornado chasing.

Johnson offers photo 
seminars in Regina, Forbes 
travels to schools across 
Alberta to share tornado 
stories with students, and 
Chittick travels to schools 
in Saskatchewan and 
Manitoba. On February 6, 
Chittick visited Rocanville 
School to share tornado 
stories with the students.

Chittick is originally 
from Michigan, and spent 
ten years as a chaser in 
Oklahoma before mov-

ing to Regina two years 
ago. Chittick always loved 
chasing storms. Before 
moving to Oklahoma full 
time and joining a group of  
storm chasers who would 
become the subject of Dis-
covery Channel’s Storm 
Chasers, Chittick would 
spend his summer break 
with a friend driving from 
Michigan into Oklahoma 
in search of twisters. Chit-
tick started with the Torna-
do Hunter team in Regina 
two years ago, and is the 
team’s videographer and 
forecaster. Johnson is the 
team’s still photographer 
and also a forecaster, and 
Forbes is the team’s medic 
and driver of their signa-
ture bright orange Ford 
F-150 nicknamed ‘Flash.’

Chittick explained the 
jobs of a tornado hunter to 
the students in Rocanville.

“Our goals when we’re 
out there chasing a storm 

authorities, and let them 
know information about 
the tornado, so they can 
get watches and warnings 
out to the public. Second, 

we get as close as possible 
to the storm while being 
safe, and I try to shoot the 
best video of the day. Then 
I take that video, make a 
youtube clip, news clips, 
and sell it to news stations 
around the world, that is 
how we make our money 
doing this. The other thing 
is that all three of us are 

on the scene in a storm, 
so if we see a storm move 
over a small community, 
we will drop everything 
and go into search and 
rescue mode, help people 
who are injured, if it’s se-
rious, we’ll get people to 
a safe spot and keep them 
comfortable until medics 
arrive,” Chittick explains.

The storm chasers start 
their season as early as 
March, when it begins in 
the south part of Texas. As 
the summer progresses, 
tornadoes and their hunt-
ers gradually move north 
through Tornado Alley 
which stretches from the 
Texas area into the Cana-
dian Prairies. In the early 

part of the season, they 
will drive all the way to 
Texas from Regina—an 
18-hour drive—to some-
times arrive to a dissipated 
storm.

“In that sort of situation, 
you just grab some ice 
cream or something, and 
head back,” Chittick said. 
“There’s lots of ups and 
downs with tornado chas-
ing, it’s a bit of a roller-
coaster ride, but it is what 
it is . . . and there’s lots of 
unhealthy eating in this 
job—usually by the time 
we’re done with a day of 

storm chasing, all you can 
get are gas station burritos 
and McDonalds.”

Chittick explained that 
storm chasers look for the 
ingredients for storms in 
weather reports—a thun-
derstorm that is capable 
of producing a tornado 
forms when cold air from 
the northwest around the 
Rockies meets moist wet 
air from the Gulf of Mexi-
co and warm dry air from 
Southern California. These 

-
verge in the tornado alley 
area and create the formu-

la for storms. 
When winds move in 

different directions at dif-
ferent speeds through the 
upper atmosphere, this 
causes the turbulence that 
produces a tornado. Chit-
tick showed students ex-
amples of storms forming, 
and what a ‘tornadic su-
percell’ looks like—a mas-
sive anvil-shaped cloud 
that looks a bit like an ex-
plosion, with a storm front 
area that drops heavy rain 

on the opposite side of 
the front that sucks moist 
warm air out of the sky to 
keep a storm moving, and 
at the very bottom of the 
massive cloud formation, 
a wall cloud, which is the 
part of the storm that pro-
duces and drops a tornado 
to the ground.Land-borne 
tornadoes come in three 
basic shapes, the Stovepipe 
formation, which looks 
like an upsidedown cone 
coming  from the sky, the 
needle formation which is 
relatively thin from top to 
bottom, and wedge torna-
does, which are wide from 
top to bottom, and typical-
ly cause the most damage 
because of the wide area 
they can cover. 

Continued on page 16 
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306.898.4465
cbw1@sasktel.net • Myron Wiebe

www.countrybarnwoodcraft.ca

Available In: 
Oak, Maple, 
Cherry, 
Quarter Sawn White Oak, 
And MORE!

Hand Crafted In SOLID WOOD
QUALITY that will last for generations

  BOOK NOW for spring delivery
  Delivery may be available for a small fee

Amish Made 
Furniture

Many more STYLES 
to choose from

Table sizes 4-16’

Quality Produced Through Time

3:1c

Tickets on sale at The Centennial Auditorium Box Office.
Or by calling 204-728-9510 or visit www.wmca.ca

SUNDAY, MARCH 15, 2015 -  3 PM
WESTERN MANITOBA CENTENNIAL AUDITORIUM - BRANDON

3:1c

TOP MOUNT FREEZER REFRIGERATOR
$549

SAVE $100
REG. PRICE: $649
16.3 cu. ft. Capacity, Full-width SpillSafe Glass 
Shelves™, Clear Crispers with 
Humidity Controls 600096/7

SELF-CLEAN ELECTRIC RANGE
$599

SAVE $200
REG. PRICE: $799
Ceramic Glass Surface, 9”/6” Dual Elements
 600032/3

BUILT-IN DISHWASHER
$379

SAVE $70
REG. PRICE: $449
Electronic Controls, 14 Placve Setting Capacity

600060/61

3:1c

SALE RUNS UNTIL MARCH 29
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10% OFF coupon
online at ca.yamaha.com or 
in store on Guitars, Drums, 
Keyboards and
Portable Pianos 
March 1-21, 2015

Yamaha Electronic Drums
10% OFF til March 21, 2015

CLAVINOVA PIANOS & 
YAMAHA ACOUSTIC PIANOS
Special Sale Prices PLUS a choice 

of headphones 
FREE or a gift 

pak of music 
in March

CORT guitars
Special prices PLUS 
receive a free guitar 
stand in MarchSTENTOR Violins

Receive a Violin 
Tuner FREE value $18.95

3:1csurridgesmusiccentre.com  •  204-727-3322

Tornado chasers educate students in off-season

Greg Johnson Photo

Chris Chittick (right) films a tornado from nearby the Tornado Hunter 
team’s truck while driver and medic, Ricky Forbes watches the massive 
funnel cloud.
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To contact Plain and Valley call 306-435-2445 or email world_spectator@sasktel.net

Visit us online at www.plainandvalley.com

Mainline Motors • Birtle
St. Claire St. • Birtle, MB • R0M 2C0

Tel: (866) 435-2455
Fax: (204) 842-3398

Toll-Free: 855-347-8509
E-Mail: info@virdenmainline.com

Mainline Motors in Birtle
is looking for a 

SALES CONSULTANT 
Experience is not required. 
Excellent pay structure and 

helpful team.

If you are interested in working 
for a progressive car dealership, 
contact Rob at 204-842-3301 or 

rob@virdenmainline.com 
for more information!

1:tfc

Mullett’s

Duties include achieving sales through customer service, 
contacting possible consumers, proper operation and handling 
of tills, ordering stock and special orders, maintaining proper 
in stock position, receiving and processing inventory, handling 
deliveries, assembling as required, maintaining stock, setting up 
displays and cleaning store, and any general duties to keep store 
operating efficiently.

Experience in hardware and renovations a definite asset. 
Looking for outgoing, organized, self motivated personnel to 
work with our sales team. 

Email resume to: RRM.rona@sasktel.net 
or mail to: Mullett’s RONA, Box 1280, Moosomin, SK, S0G 3N0

HELP WANTED

23:2c

RETAIL SALES/OPERATIONS PERSONNEL

FOR SALE BY TENDER
72' x 28' building located in Miniota, MB. 

— Formerly Miniota C-Store —

Tenders close at 12 p.m. May 29, 2015. 
The building will be removed 

and site cleaned by Sept. 30, 2015.

All tenders will include a cheque representing 
5% of the bid price. Cheques will be returned 
to the unsuccessful tenders.  Highest or any 

tender not necessarily accepted.

SUBMIT TENDERS TO: 
ATTN: John or Dwayne

Twin Valley Co-op 
Box 160 • Birtle, MB • R0M 0C0

To view the building call: 
204-842-2837 or 204-842-3290

2:4c

HELP WANTED
Rexall in Moosomin 
has an opening for a

Full-time 
Assistant Manager 

Willing to train
Salary will be dependent

on experience
Must be willing to learn, good 
with customers and able to 

work independently.

 Apply in person to
 James at 608 Birtle Street 

in Moosomin, SK 
or e-mail resumes to

jbucsis@hotmail.com

3:1c

In study of jurisdictions for mining investment:

The Fraser Institute Annual Survey of Mining Compa-
nies was released recently showing Saskatchewan is the 
most attractive jurisdiction for mining investment in Can-
ada, and Manitoba is second in Canada.

Saskatchewan is the second most attractive jurisdiction 
worldwide, behind Finland, and Manitoba comes out 
fourth in the world, according to the study.

Saskatchewan is also second in the world for mining 
potential, and Manitoba is eighth.

The annual global survey of mining executives rates 
122 jurisdictions around the world based on their geo-
logic attractiveness and the extent to which government 
policies encourage exploration and investment.

SASKATCHEWAN MOVES UP
“Saskatchewan is the best place to invest for mining, 

and we’ve been working hard to get that message out 
around the world,” Energy and Resources Minister Bill 
Boyd said.  “Our government has been very focused on 
offering competitive resource royalty structures, reliable, 
transparent and stable government policies, and best of 
all—a province that has a wealth of resource possibilities 
for those that invest here.”

Saskatchewan improved in 2014 compared to the 2013 
report, where Saskatchewan ranked second in Canada 
and seventh worldwide.

Boyd credited the provincial government’s continued 
commitment to acquiring high quality, easily accessible 
geo-science information and focus on improving mining 
policies for the improvement.

“In addition to our wealth of natural minerals, we have 
been striving for reduced red tape and enhanced cus-
tomer service for the mining industry,” Boyd said.  “Our 
MARS staking system that provides online claims stak-
ing is just one example of improvements we’ve made that 
save mining companies millions of dollars—dollars that 
can be spent on exploration and development, rather than 

administrative processes.”
Saskatchewan was followed by Manitoba and Quebec 

in the Canadian rankings, with Alberta placing eighth, 
Ontario ninth, and British Columbia tenth.  Five Cana-

-
katchewan, Manitoba, Quebec, Newfoundland and Lab-
rador and Yukon. Ontario and British Columbia placed 
23rd and 28th, respectively. 

MANITOBA MINISTER PLEASED WITH RANKING
Manitoba Mineral Resources Minister Dave Chomiak 

said he is happy with Manitoba’s ranking.
“The Manitoba government has created one of the best 

mineral exploration incentive packages in Canada, and 
this survey sends a clear message to mining companies 
that our province is a great place to invest,” Chomiak 
said. 

-
eral Exploration Assistance Program, the Manitoba Pros-
pectors Assistance Program and the Manitoba Mineral 
Exploration Tax Credit.  Manitoba is the only Canadian 
jurisdiction to offer double assessment credits, which 
help companies explore during challenging economic 

times, Chomiak noted.
“Working closely with industry partners, Aboriginal 

and northern communities, and other stakeholders is one 
of our greatest strengths,” Chomiak said. “In addition, 
the Manitoba Geological Survey provides information on 
Manitoba’s mineral potential, which greatly assists com-
panies in developing their exploration initiatives.”

Chomiak said the Mining Advisory Council is an im-
portant forum for government, industry partners and 
First Nations to work together to address mineral re-
source exploration and development issues.  The council 
is working to increase Indigenous communities’ partici-
pation in the Manitoba mining sector.

The creation of the Mineral Potential Assessment Com-
mittee will also help ensure the decision to establish parks 
and protected areas is balanced with the sustainable de-
velopment of mineral resources, the minister said.

The survey was conducted between August 26 and No-
vember 15, 2014, and includes the responses of 485 min-
eral exploration and development company executives 
from around the world.  Exploration budgets reported by 
companies participating in the survey totalled $2.7 billion 
US in 2014 and $3.2 billion US in 2013.

Saskatchewan, Manitoba come out on top

Saskatchewan and Manitoba are among the top jurisdictions in the world for attractiveness of 
mining investment, according to a new study, ranking first and second in Canada. Above, Potash-
Corp Rocanville, where PotashCorp is completeing a $2.8 billion expansion project.
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Focus on Agriculture

 ROCANVILLE, SK 306-645-2112
LANGENBURG, SK 306-743-2332

Wix Filter Sale Event
Save BIG between March 20 - 31!

Save fuel, time  
and wages with  

good radio  
communications. 

Two Way Radio Communications 
Farmers - Truckers - - School Div - Fire Dept  

We provide radios and service to more than 
2500 farms, serving the Prairies since 1980. 

PREMIUM QUALITY MOBILES - $395 
ANTENNAS WITH RADIOS - HALF PRICE! 

 

PREMIUM QUALITY FULL POWER PORTABLES  - $275 
with easy care lithium batteries and rapid chargers  

1-800-797-7234         radios@ronaldcom.ca 

Russell MB  204-773-3038     Yorkton SK 306-786-4200 

3:1c

SURROUND 
YOURSELF
WITH THE INSULATION 

THAT OFFERS YOU MORE!

• Reduce your heating system by 30-40%
• No condensation problems
• Mice and rodent resistant
• Higher R value per inch

• Excellent acoustics – a quieter 
 environment
• A draft-free environment
• WallBAR in-wall and attic insulations

• Fire resistant
• Does not impose a health risk
• No “possible cause of cancer” labels
• First building product to carry the 
 “Environmental Choice” logo

MORE SAVINGS

MORE COMFORT

MORE SAFETY

PRAIRIE INSULATION
Contact Ferrel Horn – Wapella • Moosomin – 306-435-2420 • 306-435-7778

INSULATION

INSULATION

• Lifetime Guarantee
• Fast & Effi cient
• Free Estimates

Remember last winter was

-50°C
Remember the summer will be

+30°C

3:1c

DLMS INTERNET CATTLE SALES EVERY THURSDAY 
AT 11 A.M. AT WWW.DLMS.CA - CALL US TO LIST YOUR CATTLE

BOX 340  VIRDEN, MANITOBA
TEL: 204-748-2809 • FAX: 204-748-3478 

TOLL FREE: 1-888-784-9882
EMAIL ADDRESS: VIRDEN.LMC@HLS.CA

— 2015 WINTER SALE SCHEDULE —

March
15 SUNDAY REBELS OF THE WEST SIMMENTAL BULL SALE
16 MONDAY BUTCHER SALE 9 A.M.
18 WEDNESDAY REGULAR FEEDER SALE 9 A.M.
19 THURSDAY SHEEP SALE NOON
21 SATURDAY PLEASANT DAWN CHARLOIS  BULL SALE
23 MONDAY BUTCHER SALE 9 A.M.
25 WEDNESDAY PRESORT FEEDER SALE 10 A.M.
27 FRIDAY BRED COW & C/C SALE 11:30 A.M.
30 MONDAY BUTCHER SALE 9 A.M.

April
1 WEDNESDAY REGULAR FEEDER SALE 9 A.M. 
  PEN OF 5 REPLACEMENT HEIFER SALE 1 P.M.
4 SATURDAY CATTLEMEN’S CLASSIC BULL SALE 
8 WEDNESDAY BUTCHER/REGULAR FEEDER SALE 9 A.M.
13 MONDAY BUTCHER SALE 9 A.M.
15 WEDNESDAY PRESORT FEEDER SALE 9 A.M.
20 MONDAY BUTCHER SALE 9 A.M.
22 WEDNESDAY REGULAR FEEDER SALE 9 A.M.
24 FRIDAY BRED COW & C/C SALE 11:30 A.M.
27 MONDAY BUTCHER SALE 9 A.M.
29 WEDNESDAY REGULAR FEEDER SALE 9 A.M.
30 THURSDAY SHEEP SALE NOON
SK DEALERS LICENSE 171306  MB DEALERS LICENSE 1317. SALE DATES AND TIMES SUBJECT TO CHANGE 
ALL CATTLE MUST HAVE THE CCIA CATTLE IDENTIFICATION TAGS

For any marketing information or questions regarding 
our feeder finance program or online auction, please call:

Robin Hill, Manager (c) 851-5465 • Jim Blackshaw, Market Rep 748-2809
Rick Gabrielle, Market Rep (c) 851-0613 • Ken Day, Market Rep (c) 748-7713

Brock Taylor, Market Rep (c) 522-6396 • Drillon Beaton, Market Rep (c) 851-7495

PLEASE PHONE IN ALL CONSIGNMENTS
Check www.hls.ca for current market information.

3:1c

Structuring farms as cor-
porations offers lots of tax 
advantages. Since most farms 
qualify for the federal small 
business tax credit, the feder-
al rate is only 11 per cent. The 
maximum provincial corpo-
rate tax rates vary from 11 per 
cent in British Columbia to 16 
per cent in Nova Scotia and 
P.E.I. This is a fraction of most 
farmers’ personal tax rates. 
It’s no wonder many farmers 
try to keep as much of their 
economic activity as they can 
inside a corporation. How-
ever, sooner or later everyone 
has to withdraw money for 
personal use.

There are several ways you 
can do this, says Kelvin Shultz 
with Wheatland Accounting 
in Fillmore, Sask. The two 
most common are wages and 
corporate dividends. Both 
come with advantages and 
disadvantages.

Any land or tax-paid assets 
you roll into the company at 
time of incorporation qualify 
as a shareholder loan—which 
isn’t classed as income when 
repaid.

“Taking money out of your 
corporation as wages allows 
you to build up RSP (retire-
ment savings plan) room at 
a rate of 18 per cent of your 
gross salary,” Shultz says. “It 
also allows you to pay into 
Canada Pension Plan.”

A less obvious but sig-

corporation calculates the 
tax you owe and submits it 
to Canada Revenue Agency 
(CRA) on your behalf.

This is an advantage, be-
cause if you take money out 
of the company in any other 
fashion, you have to calculate 
and submit your personal 
taxes, and accounting fees are 
paid personally.

Up until a year ago, pro-
ducers who took money as 
dividends instead of wages 
paid about two per cent less 
tax, Shultz says. However, 
due to recent tax rate chang-
es, that’s no longer the case. 
While every province’s rates 
are still a bit different, there’s 
now so little variance it hard-
ly matters which method you 
choose. The only reason you 
would choose one over the 
other comes down to wheth-
er you want to pay into CPP 
and build RSP room through 
wages.

Manage your dividends
Dividends can be used to 

transfer money out of the cor-
poration to any eligible share-
holders, Shultz says. Howev-
er, you have to remember that 
every shareholder who has 
the same class of share must 
be paid the same dividend 
per share.

“Most producers structure 
their corporations so that 
each spouse, child or other 
shareholder is issued a dif-

ferent class of shares,” Shultz 
says. “One will receive Class 
A shares, another will receive 
Class B shares and so on. Each 
share type might have exactly 
the same attributes, but hav-
ing different share classes al-
lows you to pay dividends to 
everyone at different rates.”

Corporations do pay a 
higher tax rate on certain 
types of income, Shultz cau-
tions. So if your corporation 
receives dividends or capital 
gains income, you will almost 
certainly want to take money 
out of your company through 
dividends instead of wages.

These types of income go 
into something called a re-
fundable dividend tax-on-
hand account, better known 
by its acronym RDTOH. If 
you pay a dividend while 
you have an RDTOH bal-
ance, about 33 per cent of it 
will qualify as a tax credit to 
the corporation. So if the cor-
poration paid a $10,000 divi-

dend, it would receive about 
a $3,333 refund. If you are sit-
ting on a sizeable balance in 
RDTOH accounts, it’s likely 
advantageous to pay divi-
dends rather than wages.

CRA does offer farmers 
a few other options, Shultz 
says. These include rental in-

options, like medical plans, 
that are tax deductible for the 
corporation but don’t have to 
be declared as personal in-
come.

“It’s quite common for 
producers to charge their 
company rent for farmland 
they personally own outside 
the corporation,” Shultz says. 
“Of course, this becomes in-
come to you personally and 
does attract GST or HST. 
Rental income also can be 
used to build up your RSP 
room, but it doesn’t qualify 
for CPP.”

You can also claim a tax-free 

mileage allowance on your 
vehicle. If you keep track of 
the kilometres you are using 
for business, CRA will allow 
a per-kilometre claim on that 
vehicle the corporation can 
deduct and you don’t need to 
include in personal income.

Any land or tax-paid as-
set rolled into the company 
at time of incorporation also 

loan. The company can pay 
this value back any time 

income.
Producers shouldn’t take 

money out of the corporation 
by charging a management 
fee, Shultz cautions. CRA 
now frowns on this once-
common practice. Its posi-
tion is that management fees 
should be considered wages, 
and the corporation should 
have withheld and submit-
ted the taxes and statutory 
deductions owed on it at the 
time of payment.

How to pay yourself

Visit us online at www.plainandvalley.com
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BERGMAN BRUSH MULCHING
Farmers, Ranchers, Landowners...
Do you have???
• Unwanted sloughs full of willows and 
trees
• Fence lines overgrown with trees
• Narrow roadways that need to be 
widened
• Overgrown hedges in your yard that 
need to be controlled
• Machine is rated for 8" trees but it 
can do bigger

You will have no piles to burn & low ground disturbance!

Call 306-743-7652
for booking and pricing 3:1c

FEEDS
Moosomin Feed Mill

306-435-3331
 

 

3:1c

MERIDIAN STEEL BINS

AGRO CENTRE
Highway #1, Virden, MB

Phone 748-2843 or 851-1137
3:1c

CORY JACOB, REGIONAL CROPS SPECIALIST,
WATROUS, SASKATCHEWAN
MINISTRY OF AGRICULTURE

The concept of crop rotations has fallen 
out of favor lately, whether it’s due to eco-
nomics, lovely Mother Nature, or logistics 
in the busy season. I think that it is time 
to revisit this concept and to understand 
why it has been promoted in the past.

Crop rotations are designed for im-
proving crop and soil health over the 
long term, and some would argue eco-
nomics too, all to ensure sustainability. I 
really want to emphasize sustainability, 
as many producers seem to not be consid-
ering this.

If you have a son that will be taking 
over the farm or are a young producer, 
think about the issues and consequences 

rotations 10, 20, 30, and 40 years down 
the road. Crop rotations are a great way 
to lessen these risks and consequences as 
they keep pests off balance, while main-
taining soil nutrient levels and using wa-

Herbicide resistant weeds and weed 
management are issues associated with 
tight crop rotations, where the same crop 
is grown and a similar herbicide is used 
year after year. Plants are smarter than we 
give them credit and adapt to our farm-
ing practice and eventually the weed 

population shifts to weed species that are 
resistant to that herbicide or mode of ac-
tion. Herbicide resistance develops from 
a genetic mutation or natural tolerance in 
a weed population, and if the same herbi-
cide or mode of action is continually used, 
that weed does not die and goes to seed 
and spreads, then you have more and 
more herbicide resistant weeds to deal 
with. Once they are present, they are a 
long-term tenant on farmland.

Minimizing disease levels is also an 
important aspect of crop rotations, which 
reduce the growth, reproduction and 
survival of soil stubble borne pathogens, 
which cannot survive without a suscepti-
ble host or plant tissue. Crop rotations will 
not eliminate these pathogens, but will re-
duce their population size so that there is 
less crop damage and control options will 
become more effective.

Rotation of fungicide groups and modes 

Using one, single mode of action fungi-
cide year after year will select for organ-
isms that have resistance to the fungicide 
or mode of action and soon the fungicide 
will not be effective against the disease. 
Selecting a variety with disease resistance 
will also help, but do not only depend on 
that, as resistance will break down and 
new strains, with no known resistance are 
discovered.

Crops have different rooting depths to 
capture nutrients and water. Peas, lentils, 

root system, followed by canola and mus-
tard with a deep rooted taproot, and alfalfa 
with a very deep rooted taproot. The deep 
rooted taproot allows the plants to obtain 
nutrients such as nitrogen and sulfur that 

in these wet years. Shallow roots and the 

the plants to capture phosphorus and po-
tassium, which from seeding are higher 

mm in the soil every year. 
As well, including pulse crops in crop 

rotations is a way to get free nitrogen from 
the crop when it is inoculated. Pulse crops 

and lentil, 70 per cent for chick pea, and 

these crops leave residual nitrogen for the 
following crop as pulse stubble is broken 
down relatively quickly.

At the end of the day, I understand that 
economics and Mother Nature play a big 
role is choosing crop rotations. I wanted to 
provide some food for thought.

Focus on Agriculture

It’s time to revisit the idea of crop rotations

Even small ads get 
noticed!

Reach 23,800 
households 

 for less!

Contact us today to 
get your ad in
 for the APRIL
 edition of the 

Plain and Valley!
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www.eastondaleangus.com 
email eastondale.angus@sasktel.net

Dale Shelly & Erika Easton home# 306-739-2805 cell 306-577-7456

GUEST CONSIGNOR:
OAK GRANGE  Manson MB Martin Penfold 204-722-2036

INTERESTING 
ALTERNATIVES

SELLING 
• 45 - Yearling Black Angus Bulls 
• 15 Purebred Open Yearling Females
• Commercial Open Angus Females
• Selling Champion Pen of Angus Bulls from 2014 Agribition

8TH ANNUAL ON FARM BULL 
& FEMALE SALE

Monday, April 6
1:30 p.m.

10 miles west of Wawota on #48 Highway

VK 79B 
Sired by: Main Event 40W

VK17B
Sired by: Conelly Consensus
*Member of Champion Pen

VK 88B 
Sired by: Main Event 40W

VK 153B 
Sired by: Cudlobe Jackson

VK122B  
Sired by: Main Event 40W

VK139B
Sired by: Badlands 

Initiative 375

CALL OR 
EMAIL FOR A CATALOGUE!

Located south west of Moosomin, this package of land 

includes 8 quarters of farmland and a 4 bedroom, 1180 

sq.ft. home. The land has been well farmed and consits of 

610 cultivated acres, 625 acres hay/pasture and 45 acres 

of bush/sloughs. With oil activity in this area, there is 

presently a lease on the SE 13-12-23 W1. A well has been 

drilled, but has not been developed. The Seller may be 

willing to negotiate some of the machinery at an added 

cost. Contact listing agent for details.  Asking $1,240,000 

MLS 501213

This is an opprotunity for 2 diff rent parcels of land. There 

is the SE 2-17-32 W1 that is currently in hay production, 

but could easily returned to grain production. It off ers 

124 cultivated acres and is feneced. Asking $ 239,000. 

The second quarter is an excellant place to develope an 

acreage. The views are amazing and it is only 2 miles from 

Rocanville. Asking $210,000. Both parcels of land could 

be purchased together. For more information contact the  

listing agent. 

Rocanville - RM 151

Shire Farm - RM 92

Alex Morrow
AlexMorrow.HammondRealty.ca

(306) 434-8780
Alex.Morrow@HammondRealty.ca

HammondRealty.ca

Saskatchewan’s 
Ag Real Estate 
Professionals.

Fort Qu’Appelle

 Acres of Expertise.

3:1c

This is an opportunity for 2 different parcels of land.There
is the SE 2-17-32 W1 that is currently in hay production, 
but could easily be returned to grain production. It offers 
124 cultivated acres and is fenced. Asking $239,000. 
The second quarter is an excellent place to develop an
acreage. The views are amazing and it is only 2 miles 
from Rocanville, Asking  $210,000. Both parcels of 
land could be purchased together. For more information 
contact the listing agent.

Located south west of Moosomin, this package of land 
includes 8 quarters of farmland and a 4 bedroom, 1180 
sq.ft. home. The land has been well farmed and consists
of 610 cultivated acres, 625 acres hay/pasture and 45 
acres of bush/sloughs. With oil activity in this area, there is 
presently a lease on the SE 13-12-23 W1. A well has been 
drilled, but has not been developed. The seller may be 
willing to negotiate some of the machinery at an added 
cost. Contact listing agent for details. Asking $1,240,000 
MLS 501213

Our blue Co-op
Vitalix Tubs 
ARE HERE!

Agro Centre
Highway #1, Virden, MB

Ph: 204-748-2843 or 204-851-0730

• Supplements for ALL 
classes of livestock

• Controlled consumption
• Higher nutrient density
• Lower cost per animal      

per day

Valleyview
Consumers

WE SELL SALES!   SALES SELL US!

ROSS TAYLOR AUCTION SERVICE

THINKING OF AN AUCTION? CALL US!
TOLL FREE 1-877-617-2537

OR 204-877-3834
VISIT OUR WEBSITE:

WWW.ROSSTAYLORAUCTIONS.COM
BOX 202 • RESTON, MB

We are FULL-TIME, FULL-SERVICE local family owned auction company  who will 
provide that personal touch to your sale. BOOK EARLY to be included in our extensive 
advertising package, which includes:

Saturday, April 11 Gordon and Marilyn Shaw • Windthorst, SK
Monday, April 20 Barry and Fran Balls • Maryfi eld, SK
Tuesday, April 21 Neil, Joan and Joe Barber • Carnduff, SK
Thursday, April 23 Dwight and Debbie Worley • Kipling, SK
Friday, April 24 Raymond and Colleen Cop • Bellegarde, SK
Saturday, June 6 Eric and Pat Widdup • Kipling, SK
Saturday, June 6 Nevin Doud • Kipling, SK
Saturday, June 20 Roland Henuset • Pipestone, MB

• Ag Days in Brandon • Local Trade Shows • Full Color Spring Catalogue

OUR SERVICE INCLUDES:

FARM EQUIPMENT AUCTIONS FOR SPRING 2015

• Same-day Guaranteed Settlement
• Pre-Sale Setup
• Multi-Parcel Land Auctions
• Mobile Offi ce

• Sound Truck
• Mobile Catering Service
• Free Consultations
• Portable Washrooms
• People Mover

• Licensed Livestock Dealers
• FCC Financing available on
 machinery over $5,000 on 
 approved credit

LOTS 

OF SALE 

DATES 

LEFT!

3:1c

Don’t miss the 
APRIL edition

of the Plain and Valley.
Deadline for submissions:

March 31
In circulation: 

Friday, April 10

Contact: 306-435-2445 or
world_spectator@sasktel.net

 to find out more!

If you want to see the latest edition
 of the Plain and Valley right away, 

check out our website:
plainandvalley.com

Check out the latest and greatest 
or visit the archives to 

check up on past editions.
Never miss a page of 
the Plain and Valley!

Want to advertise 
in the Plain and Valley?
Your ad can reach up to 

23, 800 households

306-435-2445
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FREE CHILDREN’S TICKETS AVAILABLE ONLINE

THE FAVORITES ARE BACK!
SHOW JUMPING • HEAVY HORSES • BARREL RACING • HACKNEY 
• SCRAMBLES • ROYAL FARM YARD • THRU THE FARM GATE • 

ROYAL PETTING ZOO • AG-TIVITY ZONE • TRADESHOW • AND MORE!

WWW.ROYALMANITOBAWINTERFAIR.COM

Franklin & FriendsPuppet TamerChef Landry

FEATURED ENTERTAINMENT IN 2015:

Sharon & Bram

SuperDogs

Bobcat offers winter-ready machines and the widest selection of

snow removal attachments in the industry. Whatever the job calls

for, Bobcat equipment is prepared to make your job faster, easier

and more comfortable.

Author ized Bobcat Dealer

Your Bobcat Dealer In The Parkland

306.783.9459 306-782-8572 DIRECT SALES
www.maplefarm.com

3:1c

For 130 years The World-Spectator has 
been your source to get your message out.

Make sure it’s professional.  Make sure it’s seen.
Make sure it’s The World-Spectator

We can design and print in-house posters, forms, business cards, 
letterheads, envelopes and so much more!

306.435.2445 world_spectator@sasktel.net 
www.world-spectator.com

Tel: 645-2084
Fax: 645-2044

Cell: 435-9698wilsonconst@sasktel.netWE SPECIALIZE IN: • EARTH MOVING • GRAVELLING • EXCAVATING 
• OILFIELD CONSTRUCTION • SITE PREPARATIONBOYD WILSON BOX 300ROCANVILLE, SK  S0A 3L0

Angela Lindemann Farrier ServicesProfessional & Reliable Farrier ServiceAngela Lindemann306 434 87

Brandon & Jolene Banga

306-435-3393

tux.plumb@sasktel.net

Box 1438 

Moosomin, SK

S0G 3N0

Moosomin Location

119 East Access Road

A TRIBUTE TO JOHNNY CASH

Sunday, 
April 6, 2014 

1:00 p m

Call today for 
a custom quote
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A. Pethick Farm & Custom Ag

Other services available, please inquire

CALL ALISTAIR PETHICK
at 306-434-9998 or 204-722-2361 • apethick38@gmail.com

• Competitve rates
• Local or long distance
• Tandem or Super B

• Grain fertilizer or other 
 bulk commodities

3:1c

Join Our Extended Family!

er
Moosomin - Highway #1 West 
1-885-780-2626  
(306) 435-4143

Flaman Group of Companies is a family owned, operated and 

award winning team made up of individuals who share in our 

three values; Customer Responsibility, Achievement of Goals, 

and Making Things Better. We are growing and seeking highly 

motivated and energetic individuals to join our team.

Parts & Rentals Customer Service 
Customer Responsibility is Flaman’s number one goal. We are looking 

for a customer focused individual, who is passionate about creating 

the best possible experience for our customers to work with a team to 

continue to grow our busy Parts and Rental Department.

Sales Positions
Are you a self-starter who is focused on exceptional customer responsibility 

and driven to achieve your goals? Our team is seeking capable and 

confident individuals to develop new business initiatives and establish long 

term business relationships. 

Operations Manager 
The Ops Manager is responsible for making things better through the 

management, development and leadership of store operations. Manage 

and develop the directions of the team, encourage and coach productivity 

and employee engagement, and promote the highest quality customer 

responsibility. If you have a passion for excellence and thrive when being 

challenged this diverse position could be for you!

How to Apply:
If you have a great attitude, a willingness to learn and you share in our 

beliefs then bring your resume, cover letter, and references to our 
Moosomin location or contact Dave Weightman, VP of Operations and 

HR, directly at dave.weightman@flaman.com 

Successful candidates will be compensated with commissions, bonuses, 

full company benefits, and a great work environment!

Fun & Friendly Work Here!

www.flaman.com DOWNLOAD THE FLAMAN APP
WWW.FLAMAN.COM/MOBILE

FIND US ON  
FACEBOOK

3:1c

INDUSTRIAL
COMMUNICATION SYSTEMS LTD.
Serving Southeast Saskatchewan and Western Manitoba since 1966

Kenwood and Vertex 
 Mobile Radio Dealer

Sales and service of new and 
 used mobiles and handhelds

89 King Street East • Estevan, SK

306.634.3783
industcomm@sasktel.net

Get Ready for Spring!
• New and used Kenwood mobiles
• Used Vertex UHF handhelds
• Great for agriculture and 
 other applications

3:1c

Focus on Agriculture

BY PETER GREDIG
The term big data re-

fers to the fact that we are 
all walking, talking data-
generation machines. Our 
online activities, debit and 
credit card purchases, so-
cial media participation 
and mobile device use all 
create data sets on pur-
chase decisions, move-
ments and lifestyle.

BIG DATA IN AG
In agriculture, big data 

really started 20 years ago 
with the introduction of 
the yield monitor, which 
captured a yield data point 
every two seconds and 

tagged it to a GIS co-ordi-
nate. We collected enor-
mous amounts of yield 
data, created yield maps 
and, well, stared at them—
an early lesson that gener-
ating data is easy. Spinning 
it into gold is the tough 
part.

Today, it’s possible to 
access seeders or planters, 
sprayers, grain carts, UAVs 
(drones), robotic milkers, 
feeding systems, environ-
mental controls, grain dry-
ers and monitoring sys-
tems—all generating data 
that is increasingly apt to 
be transmitted wirelessly 
and effortlessly to cloud 

or web-based resources. 
This is just the beginning. 
Almost any machine or 
device can now be built or 

motely (via smart phone) 
and generate and wireless-
ly transmit data.

Generating data is easy. 
Spinning it into gold is the 
tough part.

WHAT’S YOUR DATA WORTH?
While farmers strug-

gle to pull value from all 
these numbers, agribusi-
ness is racing to obtain 
them. The big prize is ag-
gregated data sets from 
thousands of farmers that 

show trends in how we’re 
farming and our purchase 
patterns.

So, how much is your 
data worth? At least one 
company is willing to share 
the wealth. Farmobile LLC 
sells hardware you plug 
into the ISOBUS connec-
tion in your tractor, com-
bine, sprayer, etc. The data 
is sent wirelessly to the 
Cloud for real-time view-
ing by the user or to be 

exported to other software 
for record-keeping.

The novel part of the 
business plan, which is still 
at the conceptual stage, is 
that if farmers opt to share 
their data through Farmo-
bile, they would get 50 per 
cent of revenue derived 
from selling the data.

Most of the data chasers 
promise your data remains 
anonymous. But there are 
concerns, especially when 

we hear about instances of 
data hacking.

A project called the Open 
Ag Data Alliance recog-
nizes that farmers own 
their data. The objective of 

secure and standardized 
data systems that allow 
safe exchange and let farm-
ers choose from various 
service companies without 
being locked in to a propri-
etary system.

Big data down on the farm



BY GLENN CHEATER
For all their strengths, 

farms are notorious as 
places where things get 
left unsaid, and that’s a 
shame.

Take, for example, the 
topic of control. Just men-
tion that issue, and watch 
Dad’s jaw muscles tighten 
and that look come into 
his eye.

attitude is another. How 
many spouses say silent 
prayers every day as their 
bull-headed partner heads 
out for yet another long, 
gruelling, gotta-get-it-do-
ne day?

The popular term is 

and nothing’s more dif-

mortality—whether that’s 
preparing for the day you 
won’t be around or why 
your work practices could 
hasten that time.

PEOPLE OPEN UP
Yet these topics are ex-

actly what people want 
to talk to Leona Dargis 
about. Every time the mo-
tivational speaker from St. 
Vincent, Alta. gives a pre-
sentation (47 of them in 
four countries in the past 
two years alone), people 
are waiting afterwards to 
speak with her.

“There’s always at least 

29-year-old. “I think it’s 
because I bring the per-
sonal side. And I have a 
true connection. I’m one 
of them: I’ve picked rocks 
and done all the hard 
work that farm kids do. 
When I share my story, I 
remind them that this can 
happen to anybody. I am 
happy to help in any way 

What happened was the 
loss of her parents Jean and 
Joanne and grandmother 
Anita in a plane crash in 
2007, leaving Dargis and 
her four younger sisters to 
run a multi-million-dollar 
operation while dealing 
with their grievous loss. 
The lineups after her pre-
sentations are testament to 
her openness and positive 
attitude. “Life is exactly as 

LET’S TALK
“I’d say 99 per cent of 

people want to share their 
story—whether it’s an ex-
perience or just to say they 
recognize that it could 
happen to them and they 

says.
“I remember one farm-

er who said he was go-
ing to skip my presenta-
tion because ‘What could 
this young lady possibly 
say that I don’t already 
know?’ He said he was re-
ally glad he stayed. It was 
just before Christmas and 
he told me, ‘When I go 
home, we’re going to sit 
down at the kitchen table 
and have that conversa-
tion about our future and 
what we need to do going 

That response is ex-
actly why Dargis spends 
so much time on the road 
talking about feelings that 
most people wall away in-

side themselves.
“It all comes down to 

communication, com-
munication, communica-
tion. If something is going 

OPEN TO CHANGE
And people do want to 

talk, she says. She didn’t 

hundreds of those brief 
but deeply personal con-
versations with total 
strangers have convinced 
her people actually want 
to talk about buried feel-
ings.

They’re just looking for 
a way to begin, Dargis 

says, and sharing her sto-
ry somehow gives them 
permission to do that.

People are also open to 
change, she adds.

For example, Dargis al-
ways advises parents to 
tell their kids what is in 
their will.

“The initial reaction is 
always, ‘Why would I 

what’s in it when I’m 

I talk about how it will 
be read, that a will is re-
ally your last testament of 
love, and there are likely 
to be issues.

“I tell them that if the 
kids hear it from you and 
understand your reasons, 
then they won’t turn on 
each other after you’re 
gone. When you put it like 
that, it really strikes them 
as something they should 

POSITIVE RESPONSE
She gets an equally posi-

tive response about put-
ting family ahead of work 
when she tells the story of 
how that fatal plane crash 
came after her parents 
decided to take time off 
during silage season for a 
family event.

“Normally it’s nose-to-
grindstone during silage 
time, but my parents de-
cided we’d have fun that 

people to think about that. 
How often as farmers do 
we fail to pay attention to 
life around us? If we miss 
out on friends and family, 
what are we doing here? 

POWERFUL ADVICE

Certainly. They’re about 
life and being mortal. 
They’re about change, 
whether that’s about pass-
ing the reins or risky work 

behavior. These aren’t is-
sues that get settled in one 
conversation, but things 
won’t get better if you 

cult one.
So how do you do that?
Dargis has some very 

simple, but powerful, ad-
vice.

“Just be genuine, just 

it comes from the heart, 
then it’s irresistible. That’s 
something I believe in—if 
what you’re saying comes 
from the heart, then it will 
reach out and touch the 
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A u tho r i zed  B obca t  Dea le r

Bobcat of Futureville
123 First St.

Anywhere, USA 12345
123-456-7890

www.bobcatoffutureville.com

*Offer ends 5/31/15. Available at participating and eligible dealers only. Offer may vary by product type, series, model and select units in dealer inventory. Offers available on new equipment in US and Canada only. Some restrictions apply. 
Rebate offer is in lieu of financing only.  Length of contract may vary. See dealer for details. Financing provided on approval of credit by authorized Bobcat finance providers to well qualified buyers. The rates listed herein do not take into 
consideration any administrative fees and are subject to change based on the amount of such fees (which may vary). Offer not available to government accounts, national accounts and municipal/utility bid and non-commercial customers . 
Bobcat Company reserves the right to extend or discontinue any of these programs at any time without prior notice.
Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.

SAVE
THOUSANDS

AG ADVANTAGE REBATE
Save up to $8,300 CAD* 

on select new 
Bobcat® models

Get the AG ADVANTAGE with Bobcat compact equipment
SKID-STEER LOADERS

0.9% for up to 60 months* when you 
purchase a new Bobcat skid-steer loader

COMPACT TRACK LOADERS
0% for up to 60 months* when you purchase a new 

Bobcat compact track loader

REBATES UP TO $4,900 CAD* 
in lieu of financing

REBATES UP TO $8,300 CAD* 
in lieu of financing

OR OR

23:1c

Focus on Agriculture

There’s a way to have those diffi cult conversations
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Focus on Ag

Auction Company License #303043 & 309645

Garth Butcher: 204.842.3713 (h), 204.773.0650 (c) 
gbutcher@goinet.ca

Ritchie Bros. Territory Manager –  
Steven Perrin: 204.573.0993  800.491.4494

AUCTION LOCATION: From Birtle, MB go 8.2 km (5 miles) East on Hwy 42, then 2 km (1.2 miles) North OR From Shoal 

Lake, MB at the Jct of Hwy 16 & 42 go 25 km (14.6 miles) West on Hwy 42, then 2 km (1.2 miles) North. Yard on East side. GPS: 
50.434990, -100.921610

A PARTIAL EQUIPMENT LIST INCLUDES: 2008 Versatile 

2375 4WD Tractor · 1999 New Holland 8770 MFWD Tractor · 
2011 Kubota M126X, MFWD Tractor · 1981 Co-op Implements 

DX160 2WD Tractor · 2010 New Holland CX8070 Combine · 2003 

New Holland 94C 36 Ft Draper · 2013 New Holland H8040 36 

Ft Swather · 1995 International 9200 Eagle T/A Grain Truck · 
1985 International F2375 T/A Grain Truck · GMC 6500 T/A Grain 

Truck · 2013 Rainbow 20 Ft T/A Equipment Trailer

2013 Morris C2 Contour II 51 Ft Air Drill · 2011 Flexi-Coil 820 

56 Ft Cultivator · 2006 Bourgault 6000 70 Ft Mid Harrows · 
Degelman R570S Rock Picker · 2013 Apache AS1020 102 Ft 

High Clearance Sprayer · 2012 Brent 882 850± Bushel Grain 

Cart · Caterpillar 70 12 CY Hydraulic Pull Scraper · Convey-All 

12 In. x 60 Ft Grain Conveyor · Westfield MK130-71 13 In. x 71 

Ft Mechanical Swing Grain Auger · Buhler Farm King 1370 13 

In. x 70 Ft Mechanical Swing Grain Auger · 2011 Sakundiak 

HD8-39 8 In. x 39 Ft Grain Auger · Sakundiak HD7-41 7 In. x 

41 Ft Grain Auger · Rem 2700 Grain Vac · Free Form 10 Ft Poly 

Tapered Swath Roller · Bush Hog 306 60 In. 3 Point Hitch 

Rotary Mower · Howard Rotovator M100 104 In. 3 Point Hitch 

Rototiller · 2013 Westeel 1000 Gallon Fuel Tank · 1995 Westeel 

1000 Gallon Fuel Tank ...AND MUCH MORE!

For up-to-date equipment listings, please check our website: rbauction.com

Unreserved Public Farm Auction

Butcher Farms Ltd. 
Birtle, MB | April 11, 2015 · 10 am

2011 Flexi-Coil 820 56 Ft

Buhler Farm King 1370 & Westfield MK130-71

1995 International 9200

2013 Morris C2 Contour II 51 Ft 
w/370 Series XL

Caterpillar 70 12 yard

2012 Brent 882 850± Bu

2013 Apache AS1020 100 Ft2013 New Holland H8040 36 Ft

2010 New Holland CX80702011 Kubota M126X

1999 New Holland 87702008 Versatile 2375

3:1c

T R A I L E R  S E R V I C E  
A V A I L A B L E

-tilts-flatdecks-carhaulers-
-dumps-utility-enclosed-

-trailer parts-

1-306-448-2260

tk trailer sales
- manor, sask. -

3:1c

BY BRIAN PERILLAT
It’s been a very positive and exciting 

year for the cattle industry with record 

Cattle prices rose in 2014 through a 

Lower feed costs have been supportive to 

we do know it will take at least two to 

growing wealth in developing countries 
creates great opportunities for the beef 

tion and lower pork prices are showing 

and beef prices have historically trended 

tween pork and beef prices are record 

current record large spread will likely 
put a cap on beef prices unless there is a 

Canada’s cattle market: 
What to watch
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Auction Company License 309645 & 303043

Call for a FREE Spring Auction Guide  rbauction.com  |  800.491.4494

Donovan Farms Ltd.

Roland & Ann Waters

Al Gruber

Willow Creek Ranch

Eric Wilmot Coffey Elk Ranch Ltd.

Hunter Creek Farm Ltd.

Kosior Enterprise Inc.

Temple Land Ltd.

Mahaffey Farms Inc.

25 of 78  Upcoming Public  
Unreserved Agricultural Auctions

1998 John Deere 9400
Corinne, SK – March 26

Barry & Barb White

1993 John Deere 8770
Moose Jaw, SK – March 27

1999 John Deere 9400 & United Farm Tools 4765 765±
Fillmore, SK – April 16

Sharcott Farms Inc.

2012 Rogator RG900 100 Ft
Bangor, SK – April 16

Vern & Vicki Hagerty

2007 John Deere  9660STS
Belle Plaine, SK – April 22

1996 John Deere 9600
Grenfell, SK – April 29

Al & Anne Flaman Nixon Farms Inc.

1995 John Deere 9600
Southey, SK – April 24

2008 Case IH Patriot 3320 90 Ft
Fillmore, SK – April 25

1997 New Holland 8670 & 2001 New Holland 1475 16 Ft
Gladmar, SK – April 9

Thiedig Holdings Inc.

2011 Case IH 8120, 1999 Case IH 2388 & 1992 Case IH 1680
Grayson, SK – April 10

Butcher Farms Ltd.

2008 Versatile 2375
Birtle, MB – April 11

2014 Gleaner S67
Carlyle, SK – April 20

Byma Land & Cattle Ltd.

2007 John Deere 7430 Premium & 2010 Highline Bale Pro 8100
Grenfell, SK – April 21

R & L Fleece

2005 Case IH STX450
Broadview, SK – April 23

2000 Case IH 9370 & 
2007 Seedmaster 5010 TXB 50 Ft w/2007 Bourgault 6350

Carnduff, SK – April 18

John Fitzgerald & Ken Piller

1996 John Deere 8770 & 2000 Seed Hawk 3612 36 Ft 
& 2013 Case IH Precision 3430

Grenfell, SK – April 17

2012 John Deere 9510R
Brandon, MB – April 16

2009 New Holland CR9070
Weyburn, SK – April 13

2009 New Holland T9060 & 
2012 Bourgault 3320PHD QDA 66 Ft w/6700ST

Regina, SK – April 14

2— 2013 John Deere S680
Hartney, MB – April 2

Vernon & Merle and  
Michael & Susanne Glaicar

2010 John Deere 9530T & 2009 Bourgault 1200
Melville, SK – April 8

Saskatoon Auction Site – March 23

Regina Auction Site – April 7

Lethbridge Auction Site – March 26

Grande Prairie Auction Site – April 9

3:1c
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To contact Plain and Valley 
call 306-435-2445 or email

world_spectator@sasktel.net

3:1c

 Continued from page 6
Tornadoes are measured on the Enhanced Fujita (EF) 

scale, with EF 1 tornadoes being the weakest and causing 
the least damage, and EF 5 tornadoes being the strongest 
and causing the most damage. Though the wedge torna-
does are the ones causing the most widespread damage, 
a needle formation can be as destructive because it pro-

spinning faster with their arms tucked in.
Chittick says when he does presentations with kids, 

teaching them the science behind storms is vital—but shar-

“I enjoy showing them the science, and right when you 
see they are getting bored with that stuff, you hit them 
with a video of all the tornado stuff, and it brings them 
right back in, and gets them excited,” he says.

When Chittick and the team head out, they have internet 
connections to ensure they can have updated radar infor-
mation about the storm they are chasing, provide informa-
tion to weather monitoring services, and they live stream 
everything that happens in and around Flash with GoPro 
cameras. That means thousands of people can watch live 
broadcasts of what is happening when the team is chasing 
storms. For viewers, that can be exciting, but Chittick says 
the downside is also that people like his own mother can 
watch those broadcasts.

 In 2013, there was a massive tornado in El Reno, Okla-
homa that broke the world record for the largest tornado 
in history, at 2.6 miles wide. The tornado caused exten-
sive damage, killing eight people and injuring around 150. 
Four of those killed were storm chasers, including storm 
chasing veteran Tim Samaras. It was a dangerous day for 

chasers were in Oklahoma that day, including Chittick, 
Johnson and Forbes.

Chittick was streaming live footage that day, and re-
members that they were staying to the left of the tornado 

a vehicle blocking the road they were on. As they were 

a nearby barn, and became too close for comfort, so the 
team needed to move. Forbes drove into the ditch to pass 
the vehicle on the road. As he hit the ditch, a large farm 
truck was thrown by the twister and landed in front of 
them, so Forbes attempted to get out of the way of this 
vehicle. Chittick, in the back seat live-streaming the video 
on his computer was bumped in the process, caught air, 
and landed on his computer, and shut the lid, cutting off 
the live stream to the 50,000 viewers.

“So, for the 50,000 people watching, they heard Greg 

front of us, a barn getting hit by this tornado, us hitting in 
the ditch, and then a lost signal,” Chittick explains. “Well 
my mom was one of those people watching, and she blew 
up my cell phone a minute later. She told me it’s time to 
grow up, get a real job like a teacher or banker, or some-
thing—but this is what I love to do.”

The team uses advanced GPS systems to track storms 
-

dar scans show the direction of wind—when two wind 
forces are pushing against each other, that is how storm 
chasers know there is a tornado happening. They have 

-

a military-grade bulletproof coating—the team tested just 
how bulletproof it was themselves by shooting at their 
truck. The truck also has a lift kit, off-road suspension kit, 
a roll cage for accidents, and mitigation bars that make it 
possible to drive through felled power lines even if they 
are still active. The vehicle does not however, have bul-
letproof glass.

“Why not put bulletproof glass in? To be honest, as a 
video guy, it makes great footage to lose a windshield once 
in  a while,” Chittick says.

He explained how they have had hail the size of soft-
balls smash their windows, and Chittick himself has sev-

getting hit by hailstones. In Canada, the largest recorded 
hail is about golfball to egg-sized. In The United States, the 
largest hail is softball-sized, and the largest ever recorded 
hail stone was the size of a volleyball.

After sharing stories and some riveting videos that 
brought oohs and ahhs out of the crowd, Chittick shared 
safety tips with the students in Rocanville. He says this is 
part of the reason he and the team travel to communities 
and give these talks.

winds, tornadoes, and more, so Chittick says people need 
to get indoors and seek shelter in a thunderstorm, as well 
as get far away from trees and anything else that can act as 
a conductor. He recalls having lightning strike the ground 
about 20 metres away from him, and having the shock 
travel through the ground and shock him, leaving his leg 
numb for days. In another instance, he was shooting video 
near a fence that was struck by lighting, and the electricity 

Around 65 people die worldwide each year from lightning 
strikes.

In a tornado, Chittick says of course people should seek 
shelter in basements or the most interior and enclosed 
space of a building. In the event that people are in a vehicle 
and there is a tornado, the best thing to do is drive south, 
since tornadoes in North America rarely travel south.

Chittick says he hopes students enjoy the presentations 
and seeing the videos of tornado activity, but he hopes 
they remember these safety lessons when tornado season 
hits the prairies.

“Because we do live in Tornado Alley here, we want it to 
kind of make kids aware safety-wise, what to do if there is 
a tornado, what to look out for,” he says. “We hope it helps 
kids understand more about severe weather.”

Tornado hunter visits Rocanville School
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CHRY M
Whitewood

CHRY M
Whitewood

306-735-2604 / 866-RAM-HEMI
Monday-Friday 8 a.m. to 5 p.m. • Saturday: 9 a.m. to 3 p.m. 

Your premier retailer of new & used!
Home Page: www.whitewooddodge.com

*Payments are based on best possible rate over a 96 month term with no trade and $0 down. Payments will vary O.A.C.

2014 Dodge Journey  
AWD • R/T RALLY

STOCK # 14-28 
$104/week

2014 Dodge Journey  
AWD • R/T

STOCK # 14-115 
$102/week

2014 Dodge Journey  
AWD • R/T

STOCK # 14-114 
$102/week

2014 Dodge Journey  
SXT • FWD
STOCK # 14-209 

$101/week

2014 Dodge Grand 
Caravan SE 

STOCK # 14-87 
$71/week

2014 Dodge Grand 
Caravan SE 

STOCK # 14-165 
$67/week

2014 Dodge Grand 
Caravan SE 

STOCK # 14-181
$68/week

2014 Jeep Patriot
SPORT • 4X4 
STOCK # 14-108

$69/week

2014 Ram 1500
SPORT CREW CAB • 4X4 

STOCK # 14-192
$148/week

2014 Ram 3500 Laramie
MEGA CAB • 4X4 

STOCK # 14-226
$232/week

2014 Ram 3500 SLT
MEGA CAB • 4X4 

STOCK # 14-229
$213/week

2014 Ram 3500 SXT
CREW CAB • 4X4 

STOCK # 14-133
$180/week

2014 Ram 2500 SLT
CREW CAB • 4X4 • GAS 

STOCK # 14-26
$170/week

2014 Ram 1500 Big Horn
CREW CAB • 4X4 

STOCK # 14-236
$147/week

2014 Ram 1500 Laramie
LONGHORN CREW CAB • 4X4 

STOCK # 14-203

$177/week

2014 Ram 3500 Laramie
CREW CAB • 4X4 

STOCK # 14-222
$214/week

2014 Jeep Grand Cherokee
LAREDO • 4X4 

STOCK # 14-135
$128/week

2014 Chrysler 300
AWD 

STOCK # 14-107
$128/week

2014 Jeep Cherokee
FWD 

STOCK # 14-202
$79/week

2014 Ram 1500 
OUTDOORSMAN

QUAD CAB • 4X4 • 4" LIFT
STOCK # 14-144

$142/week

SOLD

SOLD

McCulloch named National 
Softball team assistant coach

BY JULIA DIMA
Moosomin-raised Todd McCulloch is 

adding another gig to his coaching experi-
ence list as an assistant coach for Canada’s 
National Junior Mens U19 Softball team 
heading to the International Softball Fed-
eration (ISF) World Championship in 2016.

For each championship, Softball Canada  
interviews a pool of applications for coach-
ing positions, and selects a head coach and 
two assistant coaches. The coaches scout, 
hold training camps, and select the group 
of softball players that will head to the 
World Championships, which will be held 
in Midland, Michigan in 2016. 

McCulloch has applied to coach the na-
tional team three times now, and the third 
time was the charm for him. Coaching the 
national team has always been a goal.

“Anytime you can put the national team 
jersey on, it’s certainly exciting,” he says. “I 
grew up in Moosomin and started coach-
ing there 13 years ago and it was kind of 
a goal I’ve had for myself to coach this 
team.”

Finding out he was selected was a relief.
“It’s always tough waiting to get the call 

whether you get in or not, and it was cer-
tainly exciting when I got the call,” he says.

McCulloch grew up playing softball in 
Moosomin and with the Fleming Jets, and 
in 2002 started his coaching career with the 
Fleming Junior Jets. McCulloch has had 
a long coaching career over the past 15 
years, coaching at the provincial and na-
tional level in softball.

As a coach and assistant coach, McCull-
och has coached both men’s and women’s 
teams in the province, winning medals at 
Western Canada Games and provincial 
and national championships. Currently, 
McCulloch is the assistant coach for the 
U18 women’s Team Saskatchewan along-
side head coach Andrea Wolf.

Wolf, also on the Softball Canada Board 
of Directors, found out McCulloch was se-
lected weeks before he knew, and she be-
lieves he is the right pick to coach the team 
to Worlds.

Continued on page 20 

McCulloch (centre) with coaches Justin Higginbotham and Maury Demmans 
after Team Sask won Gold at Western Canada Games in 2011.

3:1c
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Save up to 15% OFF 
on our already low prices when you book 

All Weather Windows.

We sell a large variety of brand-name 

HARDWOOD & LAMINATE!

Mercier

ManningtonArmstrong

Tarkett

Beaulieu

Warehouse products on clearance
Hardwood starting at $399

Laminate starting at 50¢

We provide 
PROFESSIONAL INSTALLATION!

Winter window bookings now in effect!

Order now for spring renovations!

DISCOUNT CENTRE
St. Lazare, Manitoba

204-683-2416
fdsales@mts.net 3:1c

CLEAROUT
on all General Paint Products

NOW 50% OFF

We are your residential resort 
specialists ready to transform 

YOUR YARD!

1-844-748-7665  sales@aquasplashpools.ca  Located on Highway 1 Virden, Manitoba  www.aquasplashpools.ca
HOURS: Tuesday - Friday 10 a.m. - 6 p.m.  Saturday: 10 a.m. - 4 p.m. or by appointment

 Fiberglass 
Swimming 
Pools

 Wooden Pools

 Coast Spas

 Decking and 
Fencing

 Swiss Grills

 Pool and Spa 
Chemicals

 Testing

 Parts and 
Accessories

WE OFFER:Let us make your backyard oasis a reality!

We offer turn-key solutions to your 
backyard recreation needs!

BY JULIA DIMA
This past summer, Veronique Mowbray 

was home in her community of St. Lazare 
and picked up a job as a lifeguard at Birtle 
Riverside Park for the summer. She says 
most days were relaxing, and her work 
day usually included reminding kids 
about the rules at the beach when they 
tried to do something unsafe.

But one day in the early weeks of the 
job, Mowbray was reminded of what it re-
ally meant to be a lifeguard.

Mowbray had only just started her noon 

A large group from a nearby reserve were 
having a large get together, and the pool 

-
reation Board, which oversees the park 
and pool, was not expecting a group that 
day. Mowbray, and her co-worker Travis 
Dreilich were the only two lifeguards on 
duty. Mowbray remembers trying to call 

could come in to help.

track of all the kids, making sure everyone 
was safe,” Mowbray says.

It was about an hour into that shift that 
Mowbray spotted two young girls, both 
under four years of age standing near 
the edge of the water. She says that they 
looked unsure about entering the wa-
ter, and did not have life jackets or water 
wings, so Mowbray kept her eye on them 
as they stepped into the water.

“I saw their heads go under, so I jumped 
up, and I ran to the pool—it was crazy, I 
still had my sweatpants on and my hat 

these two little girls, and carried them out 

of the pool,” Mowbray says. “The second 
I saw their heads go under the surface, 
it was an instant reaction, I was up and 
running toward them. It was very nerve-

wracking, but I am glad I was able to get 
to them on time.”

The young girls were breathless, and 
shocked, Mowbray recalls, as they looked 
for their parents on the beach.

“We found their parents way out of 
reach from where they were in the wa-
ter. That was disappointing. I know I am 
a lifeguard and everything, but parents 
need to supervise their kids at the pool, as 
lifeguards, we have so many kids to look 
after, we especially did that day,” Mow-
bray says.

procedure. Other than that, there are kids 
that try to be bad and you have to remind 
them of pool rules, but this was the only 
serious event I had at the pool,” she adds.

For the rest of the summer, Mowbray 
says she was alert and prepared for the 
worst to happen. But things went smooth-
ly for the rest of the summer.

Mowbray hopes that the event will raise 
awareness about the importance of super-
vising children and about the work that 
lifeguards do.

“There is not one minute of that job 

lifeguards just sort of sit there and do 
nothing, but that’s not the case, we sit and 
make sure everyone is safe and everyone 
is having fun, and in good hands. If some-
thing does happen, you are responsible,” 
she says.

Mowbray wins award for saving drowning children

Photo courtesy of Brenda McKay

Veronique Mowbray at the pool at Birtle Riverside Park. Mowbray has 
been awarded a Lifesaving Society Rescue Award for saving two young 
girls from drowning at the outdoor pool during the summer of 2014.

Continued on page 22 

Monday - Friday
8:30 a.m. - 5 p.m.

Closed 12 p.m. to 1 p.m. 
for lunch

Saturday
9 a.m. - 4 p.m.

Closed 12 p.m. to 1 p.m. 
for lunch

Closed 
Saturdays on 

long weekends

CARPETS LTD.

Visit our location in St. Lazare and 
see the selection for yourself!

We have the 
largest flooring 

warehouse 
in the area!

Lots of remnants 
to clear out!

Large selection of 
area rugs in-stock!

Carpets, Ceramic Tile, 
Vinyl Tile, Window 
Coverings & More!

3:1c
St. Lazare, MB • (204) 683-2293

HOURS OF OPERATION:

SPRING 
IS COMING!

Freshen up your home 
with a NEW look!

 Professional installation available 
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Furniture & Electronics
27 Railway Ave. Redvers, SK

306.452.6309

Enterprises     Ltd.

3:1c

Check out our
NEW Spring Air line-up:

BACK SUPPORTER CORE
&

BACK SUPPORTER 
LUXURY

Prices 
starting at 

$43900/set

STORE HOURS: Mon-Fri: 9 a.m.-5:30 p.m.  •  Saturday 9 a.m.-12 p.m. — 1 p.m.-5 p.m. • Sunday CLOSED Like us on Facebook

Up to 25% OFF
Our Sleepsation Mattress Line-up

Limited quantities available!
Offer valid while stock lasts!

Full service centre SGI / MPI accredited for hail and trailer work.

*Plus tax, 60 months max, OAC 

Your 1-Stop Shop • Fast Reliable Trailer and Auto Service
Trans Canada Highway Brandon, MB    Dlr.#5105     

204-729-8989 • www.aats.ca

2015 
Sundowner 

Santa Fe Living 
Quarter 3 Horse 

Trailer

Awning, Cook Top, Rump Windows

$34,000

3:1c

2015 
Sundowner 
Rancher 20'
Stock Trailer

Aluminum, Side Door, Rear Full Swing 
Door with Slider

$20,900 
or $245 
bi-weekly*

2015 
Titan 22'

Stock Trailer

2015 
Load Trail

32' Goose Neck 
Trailer

2015 
Load Trail

22' Deck Over 
Trailer

2 x 7,000 lb. Axles, 1 Gate, 
Rear Full Swing Gate w/Slider

$14,700 

24,000 GVW, 3 Flip Ramps,
10K Jacks

$15,400 

14,000 lb GVW, Hide Away Ramps,
Straight Decks

$7,500 

or $331 
monthly*

or $173 
bi-weekly*

or $171 
monthly*

2015 
Titan Avalanche

3 Horse
Trailer

16’ Slant Load, Feed Windows, 
Front Tack

$14,000 or $315 
monthly*

Check us out at irwinauto.ca
Open Monday to Friday: 7:00 a.m. to 6:00 p.m.

• Full service 
automotive and 
med duty repair 
including diesel

• 4 journeyman techs

• Vehicle inspection 
station

• Towing: CAA, MPI, 
and private

• Medium duty 
hauling

• Toyo Tire Regional 
Distributor

• Any make of tire 
available

• NEW Hunter 3D     
4 wheel aligner

• NEW Hunter 
balancer

• 

• Windshield repair 
and replacement

• State of the 
art diagnostic 
equipment including 
OEM  scanners and 
programmers

• OEM and 
aftermarket 
suppliers

• Diesel emission 
solutions

• Pipe bender custom 
exhaust

• Suspension 
upgrades

• Gas and diesel 
engine performance
upgrades

• Trailer repair 

• Custom wheels

• Truck and car 
accessories

• Air conditioning 
auto/ag

• Non cardlock 
bowser fuel

• Bulk oil: All Mobil 
products available 
in drums, pails and 
cases

Congratulations to JEFF LEVESQUE our 4th Journeyman Tech 
to receive his RED SEAL as an Automotive Technician

3:1c

New Arts Centre being planned for Redvers
BY JULIA DIMA

Arts council member Gwen Ar-
thur outside the current Redvers 
arts centre which has been closed 
due to flood damage.

Continued on page 20 



Continued from page 17
“He has a real good brain 

for the strategy of the game, 
he almost sees plays hap-
pening two or three plays 
early. He’s always thinking 
ahead of what could hap-
pen out on the diamond,” 
Wolf says. “He’s great at 
scouting, really good at an-
alyzing players and where 

in terms of their weakness-
es. With the hitters, he’s re-
ally good at analyzing what 
they need to work on and 

he will bring to the team not 
only that knowledge of the 
strategy and knowledge in 
picking the right players 
for the team, but his knowl-
edge of pitching and hitting 

point.”
McCulloch is a CANpitch 

-
ter Learning Facilitator last 
year.

“There is a group of pitch-
ing coaches from all over 
Canada, and through train-

a master pitching instructor, 

the guy that instructs other 
pitching coaches in the 
province involved in CAN-

head coach for Team Sas-
katchewan, it was kind of 
a no-brainer to select Todd 
for the pitching and hit-
ting coach of our program,” 
Wolf  says. “Unfortunately, 
if the Team Canada duties 

-
katchewan, he may have to 
step down from that, which 
would not be good for our 

would still stay involved 
(with Team Saskatchewan) 
as much as he could.”

McCulloch says along 
with coaching Team Canada 
for Worlds, he has another 
commitment set in stone—
his daughter’s U8 ball team.

at the ball park regardless 

-
ily that loves being around 
the ball park. My wife loves 

and sitting there and watch-

spend time with my family 
at the ball park, it’s not like 

there with me.”
McCulloch currently 

coaches part-time, but he 
wants to make coaching ball 
into a full-time career.

enjoyed for a long time, and 

as a full time career eventu-

and working with the kids 
and seeing them get bet-
ter and succeed,” he says.  

don’t just watch what the 

game as a whole, and the 
strategy really intrigues me 

really like the challenge for 
sure.”

McCulloch will be coach-
ing alongside assistant 
coach Jean-Yves Doucet, 
who has coached in Canada 
and France and is currently 
coaching in Quebec, and 

Tom Doucette, who has 
coached the Junior National 
team before.

“Tom Doucette is a legend 
really, he’s been inducted in 
the Canada Softball Hall of 
Fame, and he’s been at the 
Junior Mens program for a 
while. He retired after 2012 

to work with him in 2012 

get the opportunity to work 

against for the last two 
years in a row, in U18 boys 

little about the coaches now, 

other than their reputation, 

be great to work with and 

looking forward to the op-
portunity.”

The coaching team was 
announced last week, so 
McCulloch says now begins 
the process of getting to-

gether as coaches and plan-
ning for scouting and train-
ing camps to pick the team 
that will represent Canada 
in 2016.

and the adrenaline will be 

-
citing too,” he says.
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Terri
Cosens
204.748.7699 www.homelifepro.com

Terri
Cosens
204.748.7699

R.M. of Pipestone
MLS 1504501

Quarter section of vacant land. Awesome location, 
only 1.5 miles of gravel, just south of Virden.  
If acreage life is for you, check this one out.  
Natural bush, planted shelterbelt, partially fenced 
and constructed approach.

19 Acres  
Assiniboine Valley

19 acres, 3 plus bedroom bungalow, attached  
garage, pole shed, and more in the R.M. of  
Miniota.

20 Acres • SW Virden
MLS 1427417

Bungalow with new kitchen, sunroom, R.M.  
water, fencing and landscaping including  
mature trees. Tin clad outbuildings used as heated  
workshop, indoor parking, barn and more!

3:1c

NEW LISTING EXCLUSIVE LISTING

Redvers plans to build new arts centre
 Continued from page 19

felt it was most sensible to not 

they wanted a long-term solu-
tion, and if a long-term solution 
meant a new building project, 
then that was something they felt 
was important to rally around for 
the community.”

Since the building was closed 

there have been impacts on those 
who used the arts centre. 

While the concert series the arts 
council puts on each year contin-
ues, venues have been churches, 
the school gym, and anywhere 
else that can host a show, instead 
of the theatre space.

The dance lessons that are host-
ed in the studio space serve about 
140 dancers. The various lessons 
have had to be moved to different 
places around town as well, and 
the visual arts shows that were 
held in the basement have all 
been cancelled for the year.

As well, the movie theatre’s 
absence is being noticed by those 
who made it part of their winter 
routine.

“The kids in particular are miss-
ing their Friday and Saturday 
night movie, a lot have been ask-
ing about it, and you do get a lot 
of comments from the communi-
ty just telling you how important 
this place was to them and how 
much they miss it,” Arthur says. 
“Another ripple effect is that the 
community has rallied behind us 
and want to see us go forward 
either with a new building or a 
replacement of some sort—they 
don’t want to lose it, it’s too much 
of a value to the community.”

Starting from scratch will mean 
a long uphill battle for the arts 

council to get the project going. 
A building committee and fun-
draising committee have been 
formed, and discussions have 
begun for potential locations and 
building plans. The new build-
ing may take the place of the old 
building, which will likely have 
to be demolished, or it will move 

-
ing, James, who is on the build-
ing committee, says they want 
to have the new building able to 
provide the same services, with a 
bit more space.

Arthur says one big addition 
she’d like to see is a full kitchen 

centre to include dinner theatre 
and hosting meals.

“We’ve all been in agreement 
that we want nothing less than 
what we’ve had. Certainly, we 
would like maybe a little bit more 
space, upgrades to the bath-
rooms and dressing rooms, better 

wheelchair accessibility. And we 
have a great need for a kitchen 
. . . We’ve had a dry kitchen so 
we can serve coffee and cookies, 
but we can’t have a large meal, 
or bring in a dinner theatre. That 
would be the biggest addition 
we’d like to put to a new build-
ing,” she says.

At this point in the project, 
there are no established build-
ing plans, or costs, but like many 
new community halls, the council 
is estimating the price could be in 
the $2 million range. 

“There will be community fun-
draising, grants, and hopefully 
some corporate sponsorship as 

catch-22, it’s hard to do much se-
rious fundraising without a plan, 
and it’s hard to get too far into 
a plan without knowing what 
money you have behind you.”

Arthur says the potential cost 
for the new project is daunting at 

this point. 

wrap my head around how we 
will raise $2 million . . . We will ap-
ply for as many grants as we can, 
and approach corporations for 

support for cultural endeavors 
through the province. We know 
the Town and RM are supportive, 
and will back us, though we don’t 

Despite the daunting plans 
ahead, both Arthur and James 
feel optimistic.

right now is the overwhelming 
loss that everybody feels and 
how much they want to see this 
place back again,” Arthur says. 

-

need it.”
James agrees, saying he is op-

timistic that the community feels 
an arts centre is a worthwhile 
project.

hard to imagine not having that—
we’re missing that now, but if we 
never got it back again, it would 
be quite a blow to the things we 
want in our lifestyle in Redvers 
and area,” he says. “We think 
what we’re doing is important. 
There is more to small towns than 
the sports angle—we support the 
rink and everything like that, my 
kids play hockey here, but we’d 
like to have other entertainment 
too, and show that arts and cul-
ture isn’t something that just hap-
pens in the city.”

Gwen Arthur shows where the south wall of the base-
ment is beginning to crack and cave inwards.

When 16 inches of water filled the basement dance 
studio, it caused extensive damage, and revealed pre-
existing rotting and damage underneath the floor of the 
building.

McCulloch named National Softball team assistant coach
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SCRAPPIN’ BROS. 
& METAL SALVAGE

BIN THERE, SCRAP THAT
Scrap Metal & Vehicle Removal

Industrial & Agricultural Bin Services
Scrap MetalKyle: 306-434-8877

Curtis: 306-434-7623 Rocanville, SK
Wayne: 306-435-7009 scrappinbrothers@hotmail.com

3:1c

Call Blouin Welding – 204-683-2359

#1 Metal Roofing 
 & Cladding

3:1c

• Cut to length
• 22 Colors

• Custom Packages
• 40 Year Warranty

TRIPLE B 
Plumbing & Heating Ltd.

“For All Your Plumbing Needs”
Esterhazy, SK

lhelmeczi@sasktel.net 3:1c

 Continued from front
“I will always remember the 
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Cloutier traveling west by covered wagon

Left: Kelly and Bobby warming up in the stables at Sandra and Andy Robertson’s farm near Carlyle, where Cloutier was staying last week. Right: 
Cloutier with his traveling companion, Eska.

Contact us for the next issue!

Phone: 306-435-2445

Email: world_spectator@sasktel.net

Visit us online at
www.plainandvalley.com
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Time for a new roof?

How about a Metal Roof!

• Will increase the value of your home
• Free Estimates

• 50 year transferable warranty
• Comes in a wide variety of colors

• No exposed fasteners
Serving Southern Saskatchewan

No Job Too Big or Too Small

Blair Hebert 
Phone: (306) 435-7472

Ironwood Shakes Standing Seam
Snap Lock

commercial • industrial • agricultural • residential

3:1c

STOKER COAL FOR SALE
I am presently moving coal 
 into SE Saskatchewan and  

all areas of Manitoba.

For more information contact:
Larry Gould
Reston, MB

204.877.3882
e-mail: llgould@mts.net 1:3c

3:1c

Molly’s 
Massage
Clean, Discreet Massage
Oils • Lotions • Candles

Relaxation • Stress Relief

Let me pamper you!
Regina: 306-502-0154

3:tfc

Continued from page 18
The summer went on af-

ter the incident, and in the 
late fall, Mowbray moved 
to Sylvan Lake to prac-
tice massage therapy in 
a chiropractic clinic. Just 
around Christmas, she was 
reminded of that day by an 
excited phone call from her 
mother in St. Lazare, Zeta 
Mowbray, telling her she 
had won a Lifesaving So-
ciety Rescue Award for her 
actions at Birtle Beach.

“My mom mailed me 
my letter saying I got this 
award, so it was pretty ex-
citing, I was pretty blown 
away,” Mowbray says. “I 
thought it was good that I 
handled the situation how 
you are supposed to, but I 
didn’t think I’d ever be re-
warded, I didn’t expect to.”

Zeta Mowbray says her 
daughter has never been 
the sort to brag. She says 
she did not know about 
the event until she learned 
her daughter had won an 
award.

“Veronique has done 
many things in her life 
that I am proud of that she 
never really ever bragged 
about—I’m pretty proud of 
her,” Zeta says.

It was Brenda McKay, 
with the Valley Recreation 
District in Birtle, who 
wanted to recognize Mow-
bray for her actions.

“Since we are a partner 
with Red Cross and Na-
tional Lifeguard we get an 
email from the Lifesaving 

Society about this award. 
They like to make sure 
anyone who did some-
thing honourable is men-
tioned, and I thought, well, 
I certainly know we have 
someone who did that,” 
McKay says. “How could 
you not think of Veronique 
when they ask if anybody 
did something heroic?”

McKay says that al-

as a lifeguard, Mowbray 
was a great staff member at 
the park.

“She’s an amazing girl, 
she’s a high achiever, just 
an all around super girl,” 
McKay says. “I wanted 

to nominate her because 
I know the keener she is, 
and I also know that sav-
ing two children at once is 
no small feat for anyone.”

For McKay, like Mow-
bray, she hopes that the 
event, and the reward, re-
minds people of the impor-
tance of being safe at the 
pool.

“Parents today think 
because there’s a life-
guard, they don’t need 
to be watching,” McKay 
says. “It’s nice to be able 
to recongize her for saving 
someone, but it’s not nice 
to be in that situation in the 

be given the award tomor-
row at the Government 
House in Winnipeg. Mow-
bray unfortunately can-

not make it in person, so 
McKay will be accepting 
the award for her.

“It’s too bad that I can’t 
attend,” Mowbray just. 

“But I feel pretty proud 
and happy and I am just 
really glad those kids are 
safe. That’s what it’s about, 
keeping people safe.”

Mowbray awarded Lifesaving Society Rescue Award

The outdoor non-conforming pool at Birtle Riverside Park.

LEN’S ALTERNATIVE RV

204-728-4457 • WWW.LENSRV.CA • INFO@LENSRV.CA

TOLL FREE: 1-866-392-7468
2½ MILES WEST OF 18TH ON RICHMOND AVE., BRANDON, MB

RV SALES & RENTALS

SGI & MPI 
Accredited!

No claim too big or too small, 
WE DO IT ALL!

Hail Damage, Wood Rot 
and Major RV Repairs.

NEW 15K SUPERGLIDE - ONLY $1,995! COMPLETELY INSTALLED

Now you can have an automatic sliding hitch for 
your short bed truck for about the price of an 

ordinary manual slider.
ONLY 2 LEFT AT THIS PRICE!

ATWOOD 3000 LB POWER TONGUE JACKS $199.95

DOUBLE 
PIVOT 5TH 

WHEEL HITCH

ONLY 3 LEFT!
$39995

WE SELL RVS ON CONSIGNMENT • WE RENT RVS!
REPAIR YOUR RV BEFORE SPRING RUSH!

IG 3000 GENERATORS
$1,69595

ONLY 1 LEFT!

3:1c

PARTS & SERVICE

ALL RV & TRUCK 
ACCESSORIES ON SALE!
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 Continued from page 3
“I came and saw it and  I thought, ‘Wow this is perfect 

for me.’ If I ever thought of something I wanted it was 
something like this—the fact that it existed, and just that 
everything kind of felt right and came into place,” she 
says.

Food was always a passion for Vinge, though she 
didn’t always know it. 

“In our family, food’s always been really important to 
us, I guess you could call us ‘foodies’, we went out to 
eat a lot, and we always talked about food,” Vinge says. 
“My grandma was a wonderful cook, so I started out at 
a young age in the kitchen with her, and I really got an 
appreciation for food and making things from scratch. I 
would say that’s probably where my love for food came 
from.”

After high school in Alberta, Vinge enrolled in a jour-
nalism program before changing course and joining the 
interior design program at NAIT (Northern Alberta In-
stitute of Technology). 

While studying at NAIT, Vinge read an article about 
the culinary program at the school, and it sparked her 
interest in cooking.

-

was supposed to do,” she says.

months in Finland, where Riddell was playing hockey, 
working in a restaurant. Afterwards, they returned to 
Saskatchewan, where Riddell started teaching in Wa-
wota, and Vinge moved to Regina, where she continued 
to pursue her passion for food. She worked at the Wil-
low on Wascana for two-and-a-half years, and between 
her full-time job there, Vinge, and a fellow chef Ashley 
Schmalenberg started The Supper Society—Regina’s 

rent a space—like a church basement or the Regina Floral 
Conservatory—and set up a restaurant experience from 
scratch, making gourmet dinners with locally sourced 
ingredients, and using the long-table dining method.

“Everybody sits at one big table, you come in and 
there’s not separate tables everywhere, we had one long 
table set up, so people that didn’t know each other were 
sitting by each other, so that was really great,” she says. 

second course, they were sharing courses, so we set it 
out in the middle of the table, so everybody had to pass 
it down the table and they had to talk to each other—so, 
really, the food was kind of the joining force.”

The suppers were often an exciting challenge, working 
in spaces with limited resources, including some venues 
that did not have ovens on site. Vinge said she enjoyed 
the challenge, and plans to bring some aspects of the 
Supper Society style of dining to the nun, hosting long-
table dinners with unique cuisines.

Vinge was working at The Willow full time when she 
heard about the Happy Nun being up for sale. It was Re-
membrance Day last year when everything got started. 
Vinge had spent some time looking at the advertisement 
for the restaurant, and exclaiming to her roommate how 
beautiful the place was.

“My roommate and I both had the day off because it 
was Remembrance Day and you seldom get a holiday 
off as a cook, so the fact that I had that day off was a 
huge thing. I saw it, and I just kept looking at it online, 
and I just kept saying (to my roommate) ‘oh my gosh, 
you have to see this.’ And she said ‘well, call the real 
estate agent.’ I said, ‘Well, I don’t know, that’s crazy.’ 
Anyway, she dialed the number on my phone and I end-
ed up talking to Ray (Boutin), and I asked ‘Is there any 
chance, I know it’s really last minute, but could you meet 
us there?’ and he said, ‘yes, see you at two.’”

She and her roommate hopped into the car and were 
on the road to Forget.

“I walked in here, and it’s completely my style and ev-
erything here has so much history, and they’ve just put 
so much thought, love and care into everything, and you 
can see that. And just talking to (Shannon and Don), it 
just felt right, and I felt like . . . I had been kind of prepar-
ing for this moment my whole life—I know that sounds 
kind of corny, but I just felt like this is what I’m sup-
posed to do, this is where I’m supposed to be, and this is 

day you walk into some place,” Vinge says.
The Shakotkos felt the same way when they met Vinge 

that day.
“I loved her —I gave her a big hug right off the bat, 

and thought ‘Oh, she looks like my kind of person.’ I 
don’t know, it’s the same thing when you get a feeling 
for a place, you get a feeling for a person too,” she says. 
“Someone else was interested, but they had been kind 
of, for months, unsure . . . But then Katie came in, and 
to have a person who was excited, it just seemed awe-
some—we picked her.”

After the visit, Vinge did not take long to decide she 
wanted to buy the Happy Nun.

“I was kind of emotional on the way home. It was 
kind of weird, it was like a rollercoaster—I was really 
excited and happy and then I was like ‘Oh, god, I need 
this place. I don’t think I’ll be the same if I don’t get this 
place!’ It just felt like this was what I had to do. I felt like 
I had to do everything in my power to make this hap-
pen for me and my family,” she says. “Two days later, 
I got into contact with Ray, and I just said to him I’m 
in. I wrote a business plan in four days—that was kind 
of crazy. I would get home from work, and it was like I 
was in some kind of zone. I would just come home and 
furiously type. After I came up with this business plan, 
from there, we just kind of got the wheels turning. When 

you’re really passionate about something and you want 
to make something happen, you will, you’ll do every-
thing in your power to make it happen, and that is what 

was running all over doing things, and my mom and 
dad too. It was that day that I knew this needed to hap-
pen for us.”

to buy a restaurant, they were stunned like they were 
when she decided to enroll in culinary arts. It did not 
take long for them to jump behind her in support, how-
ever.

“They are so excited to get here and be a part of it—
and move back to the area too. They really miss being 
around here, so this will be kind of a place for my family 
and friends. They bought the lot beside the Nun as well, 
so we’re planning on building something—whether 
it’s a home, or a market garden, or my mom is big into 
antiques, so they want to have a little antique shop or 

the area,” Vinge says.
Vinge connected with Sunrise Community Futures in 

Weyburn, which lends money to individuals wanting 
to open small businesses. Vinge submitted her business 
plan, which was discussed in a board meeting to deter-
mine if she would be approved for the loan. She remem-
bers being on pins and needles waiting for the call from 
her business consultant, Teresa LaFoy, to hear what hap-
pened.

“She called me at 8:30 at night, and asked when they 

to take it on. I had to wait all day to hear, so that was 
kind of a rollercoaster of emotions too . . . Community 
Futures is a huge fan of this place, they love it here, they 
have meetings and Christmas parties here all the time. 
So, I mean, I had an idea, but you just never know, right? 
So, when Teresa called, I did the ugly cry for a while on 
the phone, because I was so relieved and so happy and 
then it all sunk in, and I was like, ‘Oh, my gosh, this is 
crazy, our lives are going to change.’ You know, for the 
better, though. It was a great feeling.”

Vinge was preparing to open the Nun while still work-
ing at the Willow in Regina, commuting back-and-forth, 
and preparing to move out of her home in the city. She 
quit work on Valentine’s Day, and moved down to the 
area afterwards.

“I always felt like this was home, so now that I know 
it’s going to be permanent, it’s just a great feeling,” 

what my future is going to be like. Before, it was just 
kind of in the cooking industry, you take it day by day, 
it’s so unpredictable, and you never know what’s going 
to happen. To know that I have this now, and I have a 
plan and something to work towards, I feel like I have it 

cheese, and as much food as possible. In the summers, 
Vinge plans to plant a garden behind the Nun and both 
base the weekly menu on what is in the garden, and 
pickle and preserve vegetables for the winter. 

Like Shakotko, Vinge’s food philosophy is about using 
local food and making things fresh. Like before, there 
will be a different menu each week based on what is 
fresh and available from the garden, with a few entrees, 
an appetizer, and dessert.

“I had heard about what they were doing here, and 
that they were using local products, and then I read 
more into it, and read some articles about them . . . and it 
couldn’t be more perfect for my food philosophy. It just 
matches up perfectly. And the fact that I can walk in here 
and pretty much keep everything the same, and take 
over what they’ve already started is perfect,” she says.

Along with the food philosophy, Vinge will also be 
able to carry along some of the other unique aspects of 
the Nun, like staff. A number of staff members would 
like to return and keep working at the restaurant. 

Lovers of the restaurant can continue to expect live 
music on weekends as well. The Shakotkos will contin-

ue to book musical performances through their Ananda 

“We know how much work it is to do the food end of 
things plus the tickets . . . booking the bands, the con-
tracts, all the licensing . . . it’s a lot, and we’ve been doing 
that for a long time, so we thought that was one way we 
could help Katie and Riley out was to keep booking the 
music for them,” Shakotko says.

But there will be some changes to the Nun too. Instead 
of being open in the winters, Vinge plans to be open all 
summer.

“This area is so busy in the summer, with Moose 
Mountain there, the provincial parks and everything, all 
the camping. I just feel like, in the summertime, this is a 
great place to come to, and I feel like it will be so busy 
in the summer with tourists, and we have a beautiful 
deck on the front, we have to take advantage of that,” 
she says.

The hours at the Nun will be a little bit different, being 
open for supper from Thursday to Saturday, and then 
open for brunch on Sunday as well.

the restaurant by offering catering, and cooking classes 
for those interested. As well, she’d like to host long-table 
dinners and supper society pop-up restaurants. As well, 
on the days the restaurant is not open, she plans to offer 
bookings for other community events and groups.

Vinge says she is ready to open the doors of the Nun 
again for all those who missed it.

“I feel like I should be a lot more nervous about things, 
but it’s hard, because I feel like this is what I’m sup-
posed to be doing, and it just feels right and yeah, I think 
(opening day), I’ll be nervous, obviously. Because a lot of 
friends and family, and people I don’t know and people 
who have loved the Nun before are coming, and I want 
to live up to everyone’s expectations, so there’s a lot of 
pressure on me, but at the same time, I just love what I 
do so much, and I have such a passion for food and for 
this, and I almost feel like it can’t not go well just because 
of those factors, and because my family will be here. I’ve 
got a ton of support. Don and Shannon are across the al-
ley in case I need to run over there.”

For the Shakotkos, passing the torch to Vinge is excit-
ing.

“We love this place, but we are seriously getting pretty 
tired. And it seems like we keep cutting back and cut-
ting back, when the Nun is—and she’s told us—ready 

of someone young with great ideas, and new ideas, and 
to see this place being used more and to more of its po-
tential. It’s so exciting to have been part of making our 
dream and knowing that it was just the groundwork for 
someone else to be able to build their dream on as well, 
that’s pretty spectacular,” Shakotko says. “People keep 
asking me, ‘Are you sad?’ I am so not sad. I mean, I was 
very emotional and nostalgic . . . It’s because we’ve seen 
this girl at her worst, and to be able to bring her up to 
something like this, you know, it has another dream, 
that’s awesome. So, I was nostalgic, but not for one min-
ute have I felt sad.”

Vinge will be updating the Happy Nun’s Facebook 
page every day, and new menus and schedules for music 
will be posted online as well.

New owner at Happy Nun Cafe in Forget

640 Frontage Rd, Virden, MB

204-748-3619
1002 North Front St., Moosomin, SK

306-435-2001

TWO LOCATIONS TO SERVE YOU BETTER!

Automotive Repair or Replacement • Residential & Commercial
PVC Windows & Door Replacement • Store Fronts • Mirrors

Safety Glass • Custom Cut Glass for Equipment 
3 Season Sunrooms

3:1c

Need a Trailer?

Enclosed Trailers 
Stock Trailers 
Utility Trailers 
Flat Deck Trailers 
Bale Carriers 
Dump Trailers
Car Haulers 
Tilt Trailers

Yorkton
1-888-296-2626
(306) 783-1689 

Moosomin  
1-885-780-2626  
(306) 435-4143

Swan River
1-855-331-2626
(204) 734-9999

www.flaman.com DOWNLOAD THE FLAMAN APP
WWW.FLAMAN.COM/MOBILE

FIND US ON  
FACEBOOK

3:1c

“My grandma was a wonderful cook, so I 
started out at a young age in the kitchen with 
her, and I really got an appreciation for food 
and making things from scratch. I would say 
that’s probably where my love for food came 
from.”

—Katie Vinge
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510 Broadway Street West • Yorkton, SK

1.306.786.6777
www.paintedhandcasino.ca

Fundraisers being held to help Liam Barabonoff

BY JULIA DIMA
In his short time, two-year-old Liam Ryan Barabonoff has 

faced more adversity than most people do in a lifetime. But he 
and his family are not giving up.

At just seven months old, it was discovered that Liam had a 
large tumor on brain stem. The tumor was removed, but it was 
discovered that the tumor was an anaplastic ependymoma, a 
rare and aggressive form of brain cancer that spreads rapidly 
through brain tissue, making treatment challenging, and sur-
geries complicated.

-
derwent chemotherapy. However, that tumor returned just af-

since the tumor had grown in such a way that it was inop-
erable. The radiation therapy killed the tumor, and Liam was 
able to spend time being a kid with his big brother and sister, 
Ireland and Maddy.

A few weeks ago, the bad news was delivered for the third 
time—along with a regrowth on his brain stem, the tumor 
was now on Liam’s frontal lobe. It is completely inoperable 
now, and radiation therapy, if it is effective, would destroy 
the healthy tissue and cause permanent brain damage. Liam’s 
doctors have given him six to 12 months. The grim diagnosis is 

into surgery at eight-months, they were told he had a 10 per 
cent chance of surviving the surgery.

Now the family is starting the journey of searching for an-
other miracle and doing whatever they can to defeat the diag-
nosis.

“Brittany is always on the computer just searching for any 
medical trial or treatment that has worked that can help Liam,” 
says Ardean Maki Ryan, Brittany’s sister. “Doctors are non-
stop looking for something that may help Liam’s case . . . Right 

miracle this time around.”
The journey with cancer has changed the family’s lives. 

-
dures happened while she was on maternity leave, Brittany 
was not able to return to work. Liam’s father, Chad put work 
on the sidelines for the family, and with traveling to and from 
Calgary for medical treatments, it has taken a toll on the fam-
ily.

They are preparing to sell their house in Regina, and while 
they initially were headed to Yorkton, the newest diagnosis for 
Liam has changed plans. Now they plan to move to White-
wood, where Ardean, and other family are living. The family 
is originally from Tantallon.

 “Things like this have put a lot of things into perspective for 
Chad and Britt. Having the nicest of things . . .  is no longer the 
case. They just want the basics now—to be the closest family 
they can be,” Ardean says. 

For herself, watching her sister go through this has been dif-

“It’s really hard to put into words. As a mom myself, and 
being very close to my sister, it’s just, really, the most devas-
tating thing you could ever try to imagine happening,” she 
says. “The biggest burden has been seeing their son have to 
go through all these medical tests—the CT scans, the surgeries, 
the IV pokes—little Liam has probably a dozen scars on his 
body, and he’s only two years old.”

Since the diagnosis, friends and family have offered support 
for the Ryan-Barabonoff family. A friend of Brittany’s, Tracey 
Delorme, organized an online auction last week to start rais-
ing funds for the family. It’s only one of many fundraisers that 
have popped up since the diagnosis across the region. Tonight 
in Weyburn, there will be a dinner held to raise money for 
Liam at Boston Pizza. On March 20, a live band will perform 
at the McLean bar with all proceeds going to Liam, and this 

and silent auction on March 14 to raise money for Liam.
Ardean organized this fundraiser.
“I had gone up to Brittany’s when we got the bad news, 

and on my way home a couple of days later, I thought, ‘What 
the heck? Our small community of Tantallon has put on fund-
raisers in the past, and have done fantastic with it.’ Our small 
communities around here just love to give and support, and I 
thought, ‘This is perfect. They will want to help and support.’ 
And this is a way for the ones that aren’t online or on Facebook 
to help. I felt something in the community would be well re-

has been tons of support from the communities of Esterhazy, 

Moosomin, Tantallon, Rocanville, Gerald, Yorkton, Canora—
all over.”

Tickets for the dinner are being sold in advance, and there 
are three sittings at 5, 6, and 7 p.m. The goal is to sell 100 tickets 
for each sitting, and already, around 200 tickets have been sold. 
Tickets for supper and dessert are $20. There will also be a si-
lent auction and 50/50 draw, and silent auction donations will 
be accepted up until this Saturday. 

In addition to the fundraisers, a gofundme.com donation 
collection page was set up, and to date, over $39,000 has been 
raised through that.

Seeing the support is what is giving the family hope, Ardean 
says.

“Your heart just swells, it really does—it’s unbelievable. You 
just can’t imagine this happening to your family, for one, but 
then when you have so much support, and people caring and 
reaching out—raising the money is, yes, the bonus of every-
thing but feeling everybody’s empathy and sympathy, and car-
ing words, and generosity—it changes your life. It’s like you 
have renewed faith in humanity,” she says.

All the money raised will go toward the costs of medical 
treatments and transportation for the next step in the journey.

For now, the goal is to ensure Liam can have a happy life 
with his family.

“Liam is still a happy two-year-old running around—his 
sense of humor is just hilarious. He’s potty training and talking 
in sentences, and just being a normal two-year-old little boy, 
he really doesn’t know what is going on, which is a wonderful 
thing,”Ardean says. “The family is just holding off and hoping 
to hear something. Symptoms for this can start appearing as 
early as one month. So, he’s running around, playing, being a 
happy two year old but it really can change at any moment.”

Ardean says what the family needs most is positivity and 
prayers.

“We were always brought up to look at the bright side . . 
. it’s just made it so much more important for us to do more 
things as a family, and encourage other people to slow down 
a little bit and focus on what’s important—your kids, and do-
ing things with your kids, making memories. We’re just there 
for each other,” she says. “I don’t think we ever said, you 
know, ‘Why us? Why Liam?‘ Well, of course, those thoughts go 
through your head, but we knew we had to do what we had to 
do to get Liam and the family through it, and it was always just 

Photo courtesy of Ardean Maki Ryan

Two-year-old Liam Barabonoff is fighting 
brain cancer.
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MINOT, ND, USA – CALL THE INN DIRECT AT

1.701.837.3100
CALL TOLL FREE

1.800.SLEEPINN

• Over 120 retail stores within one km
• 24 restaurants within one km
• 9 movie theatres attached
• Free Wi-Fi and Direct TV
• Pet friendly and non-smoking
• Fridges and microwave
• 176 rooms including suites
• Home of Splashdown Dakota Water Park
• Best location in Minot

Check out Minot’s 
NEW stores and restaurants!

Check out our Sunday to Thursday 
special shoppers’ rates!

Stay at the centre of it all at Sleep Inn!
Canadians’ #1 hotel choice in Minot 10 years in a row!

Make us your place 

to stay 
and shop! Check 

out our 

Sunday to 

Thursday 

special 

shoppers’ 

rates

 For operating hours, visit us online:

 www.asessippi.com
 LOCATED 15 KMS NORTH OF RUSSELL, MB

 IT’S JUST SNOW MUCH FUN! IT’S JUST SNOW MUCH FUN! IT’S JUST SNOW MUCH FUN!
 WE HAVE   LOTS OF SNOW !

 OPEN DAILY UNTIL SUNDAY, APRIL 5

3:1c

The RCMP Musical Ride 
is coming to Wawota, SK!

Tuesday, July 28
Time to be announced

Join us for a full day of events and  
entertainment followed by the  

spectacular Musical Ride in the evening
Watch for more details  
in the coming months!

3:1c

We offer many 
services including:
• Tires
• Mechanical
• Car & Semi Wash
• Tire Service Truck
• Flat Bed Tow Trucks
• Semi Tow Truck

WHITEWOOD, SK
24 HOUR SERVICE • 306-735-2224

WES
is available 

24/7!
Call for appointments or services 

and our staff will be happy to assist you with all your needs
306-735-2224 3:1c
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Members of Moosomin's Heritage Committee started work recently 
on cleaning up the old wooden McNaughton building on Carleton Street 
in Moosomin. The building has been in disrepair and neglected for some 
time, and the heritage group is working to save it before it breaks down. 
They started pulling garbage and debris out of the building on Saturday 
afternoon.

The building is considered the oldest commercial building in Saskatch-
ewan. It was set up as a general store when the rail came west into 
Saskatchewan.

Left: The upstairs of 
the building was filled 
with garbage, accord-
ing to heritage com-
mittee members who 
were cleaning up. 
Here, they toss gar-
bage from a window 
into trucks.

Right: Some unique 
antique items were 
discovered while 
cleaning the building.

Below: The down-
stairs portion of 
the building entirely 
cleaned out.

Work starting in old McNaughton Building

3250 VICTORIA AVE., BRANDON, MB

@BdnChrysler Brandon Chrysler Dodge Dealership

2011 Ford F-150 
Super Crew

STOCK# 6421A
Loaded with Lift Kit

$26,997 $219 BI-WEEKLY
$2,000 DOWN • 72 MONTHS

2014 Dodge Ram 
2500 SXT

STOCK# 6754A

$43,997 $289 BI-WEEKLY
$2,000 DOWN

2014 Dodge Ram 
3500 Laramie

STOCK# 6755A

$64,997 $414 BI-WEEKLY
$2,000 DOWN

2008 Ford F-150
STOCK# 6404A

$17,794 $169 BI-WEEKLY
$2,000 DOWN • 60 MONTHS

2012 GMC 1/2 Ton 
Extended Cab

STOCK# 6555B

$24,950 $185 BI-WEEKLY
$2,000 DOWN

2014 Dodge Ram 
2500 Long Horn

STOCK# 6753A

$58,997 $374 BI-WEEKLY
$2,000 DOWN

2010 Dodge Ram 
1500 Quad Cab

STOCK# 6647A

$19,995 $159BI-WEEKLY
$2,000 DOWN • 72 MONTHS

Visit us online for 
more great deals!
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BY JULIA DIMA
The Moosomin Regional Museum’s an-

nual snow plane rally will be taking place 
next weekend. Each year, anywhere from 
six to 15 classic snow planes converge 
just outside Moosomin, and visitors get a 
chance to experience what it was like trav-
eling across the Prairies in the winter 60 
years ago.

Snow planes were one of the early pre-
decessors of the modern snowmobile, and 
were used for transportation in winters 
before roads were maintained and cleared 
through the winters. They transported 
children to school, people to town, and 
doctors to emergencies. After a bad winter 
storm, they were usually the only mode 
of transportation. They were typically op-
erated with a propeller, and traveled over 
the snow on skis.

They were also frequently manufac-
tured right where they were used—in 
Moosomin, Robert Fudge manufactured 
snow planes from the early 1930s to the 
1950s, and founded Fudge Industries.

The Moosomin Regional Museum has 
in its collection a 1946 Fudge snow plane.

“How we got involved is when we 
bought our snow plane—because it was 
built in Moosomin, we restored it, and 
we had guys quite anxious to get one so 
we had it on display in our museum—we 
were invited to Ituna for a snow plane 
meet, and it was just in the middle of a 

and there was a few rides. It was minor 
compared to what we’re doing now. They 
like ours because of the facility we’ve got, 
and we seem to be attracting a lot of snow 
planes from different areas,” says Dennis 
Barry, who organizes the snow plane rally 
each year.

Barry says there are less snow planes 
across the prairies, and subsequently less 
snow plane meets or rallies to connect en-
thusiasts, so Moosomin’s rally is a way to 
continue preserving the early history of 
the snow plane.

The rally attracts snow plane owners 

from all over Saskatchewan, even as far 
north as Lloydminster on the Alberta bor-
der. They also come from Manitoba and 
North Dakota for the day to talk. This 
year, someone will be bringing down a 
bombardier—another early predecessor 
to snowmobiles—from La Ronge, where 
there used to be an annual snow plane 
meet.

The rally in Moosomin allows these en-
thusiasts to share their passion.

“They are so excited, they just love 

meeting with all the snow plane guys 
and talking about their units, and projects 
they’ve got on the go, snow planes that 
may be for sale—there’s always people 
looking to buy these and restore them,” 
Barry says. “For anyone whose got a snow 
plane, it’s a little like a disease—they just 
love to get together and reminisce about 
the snow planes, and show-and-tell. And 
of course, because people don’t have a lot 
of opportunity to ride in such a thing, they 
are anxious to come out and see it too.”

Barry says the day attracts anywhere 
from 200 to 500 guests, lining up for the 
chance to take a ride. This year, the rally 
will take place from 11 a.m. to 3:30 p.m. on 
March 22, just behind Maple Farm Equip-
ment in Moosomin. All the rides in the 
snow planes are free, with any donations 
going toward the Moosomin Regional 
Museum. There will also be a concession 
inside at Maple Farm Equipment shop 
with chili, hot dogs, hamburgers, and hot 
drinks. 

Snow Plane rally taking place March 22
A scene from last year’s snow plane rally in Moosomin.

Khang Nguyen photo

REGIONAL 
BUSINESS DIRECTORY

Jewelry and Goldsmithing Building Movers Plumbing and Heating

630 Main St.        Moosomin, SK        306.435.2977

Discover. . .

More than just a jewelry store

Your jewelry store with a 
full line of custom services!

CUSTOM DESIGN • PROFESSIONAL GOLDSMITHING 

WATCH REPAIR • ENGRAVING SERVICES

CUSTOM LAZERING • SUBLIMATION • TROPHIES & AWARDS

CAREY’S PLUMBING 
& HEATING LTD.
Residential and Commercial

306-745-2486
Ask for Mike Carey or Deb Kulovany

Box 1901 • Esterhazy SK • S0A 0X0
Fax: 306-745-2252

ConstructionCustom Cabinets

Get your 
projects 

done right &
 on schedule!

Get in touch, get a quote, get it built!

Call 306-740-7795 or 306-740-7796
Esterhazy, SK

www.prairieconstructionproducts.com

• Custom built homes / RTMs
• Interior and exterior finishing

• Continuous eavestrough

• Decks, concrete work and 
home renovations

204-845-2170
204-851-2923

elkhornwws@gmail.com
Elkhorn, MB

www.elkhornwoodworks.com

Elkhorn, MB

  Furnaces
 Water Heaters
 A/C Units

Call Today!

306-782-4588

yorktonplumbingandheating.com

Promotional Materials

L& W

FUN 
–AND–

FABRICS

Specializing in 
embroidery, imprinting 

and apparel
LAURA & WAYNE DUNWALD

Moosomin, SK
306-435-4222
306-435-7161
306-435-7719

funandfabrics@sasktel.net

Printing Services Spray Foam Insulation/Protective Coatings

A TRIBUTE TO JOHNNY CASH

Sunday, 
April 6, 2014 

1:00 p.m.Moosomin Community TheatreDOORS OPEN: 12 NOON
ADMISSION: $20(ADVANCE & AT THE DOOR)

ADVANCE TICKETS AVAILABLE AT:• Conexus Credit Union

2014-2015

Make sure it’s professional.  Make sure it’s seen.
Make sure it’s The World-Spectator!

We offer a wide variety of in-house 
print and design services!

306-435-2445
world_spectator@sasktel.net

www.world-spectator.com

DODGE CITY CONTRACTING LTD.

Box 702

Whitewood, SK.   S0G 5C0

Ph: (306) 735-2325

Cell: (306) 435-9506

Sold to:_____________________________________

           _____________________________________

           _____________________________________

 

  Date:______________

Phone:__________________________

Fax:____________________________               Ticket #

S
  
  

 

P

                      
             Description                      

                Total

$          Brandon & Jolene Banga

306-435-3393

tux.plumb@sasktel.net

Box 1438 

Moosomin, SK

S0G 3N0

Moosomin Location

119 East Access RoadAngela Lindemann 

Farrier Services

Professional & Reliable Farrier Service

Angela Lindemann

306.434.8700

 angela.lindemann@yahoo.ca

ALL BREEDS 

ALL DISCIPLINES

Call today for a custom quote!

Innovative Protective Technology

• Spay Foam Insulation
• Specialty Coating
 (Deck & Concrete Floor Coating, Tank Liners, etc.)

306-740-9995
Tyler Tranberg 

vci.tylertranberg@gmail.com

Vision
Coat Industries Inc.
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1-800-880-4533
www.celebrationford.com

306-435-3313

RYAN THORN: (306) 435-9508 LORNE LANGFORD: (306) 435-6046 TYLER THORN: (306) 435-7808

Come see us at our new location! Conveniently located on the Trans-Canada Highway, Moosomin, SK

GUY WALL: 
(306) 435-0215

BRENT WILSON: 
(306) 434-7125

C E L E B R A T I O NC E L E B R A T I O N
– F O R D  S A L E S –

Find us on
Facebook

NO DICKER STICKER SALE!

NO DICKER STICKER ENDS MARCH 21!

2013 Ford Edge

NDS $34,900
$268 b/w

Only 
22,000 kms

 AWD
was 

$38,9004P274

2012 Ford Fusion

NDS $12,900
$99 b/w

Auto
48,000 kms
4 Cylinder

was 
$16,9003C047A

2012 Ford F-350

NDS $34,800
$267 b/w

Lariat
Diesel
4x4
was 

$39,9004T276A

2011 Dodge Ram

NDS $19,900
$154 b/w

Local Truck
Hemi
4x4
was 

$24,9004T270A

2011 Ford F-150

NDS $23,600
$182 b/w

Lariat
4x4
5.0L
was 

$29,9004T216B

2013 Ford Edge

NDS $25,750
$198 b/w

Fresh Trade
59,000kms

was 
$28,900

5C081A

2014 Ford Expedition

NDS $47,800
$367 b/w

Max
Limited

16,000 kms
was 

$49,9005P077

2014 Chrysler Town & Country

NDS $22,900
$173 b/w

Stow N Go
7 Passenger

Van
was 

$23,9005P078

2012 Ford F-150

NDS $18,700
$144 b/w

Warranty to
200,000 kms

was 
$21,900

4T075A

2012 Ford Fiesta

NDS $10,600
$83 b/w

No Charge
Warranty

was 
$12,900

4T238B

2013 Ford F-350

NDS $43,500
$334 b/w

Local
King Ranch

6.7L
was 

$46,9005T051A

2011 Ford Expedition

NDS $22,800
$176 b/w

Limited
4WD

1 Owner
was 

$26,9005T059A

2010 Ford Mustang GT

NDS $19,900
$179 b/w

1 Owner
33,000 kms
Awesome

was 
$21,9005T065B

2013 Ford F-150

NDS $29,600
$228 b/w

FX4
Luxury
6.2L
was 

$33,9005T052A

2012 Ford F-150

NDS $29,500
$227 b/w

FX4
Luxury
5.0L
was 

$33,9004P297

2011 Ford F-150

NDS $26,800
$206 b/w

FX4
Luxury
3.5L
was 

$29,9004T219A

2011 Chevrolet Aveo

NDS $7,500
$59 b/w

Awesome
on

fuel!
was 

$9,9004P278A

2011 Ford Edge

NDS $24,500
$189 b/w

Limited
AWD

57,000 kms
was 

$26,9005T049B

2011 Ford F-150

NDS $16,900
$131 b/w

As Traded
FX4
5.0L
was 

$21,9004T229A

2008 Ford Edge

NDS $11,900
$91 b/w

As Traded
Limited

was 
$14,900

4T260A

2009 Ford Edge

NDS $15,800
$143 b/w

Heated Seats
New Tires

was 
$17,900

4T296A

2009 Ford F-150

NDS $17,700
$160 b/w

XTR
6.5' Box

5.4L
was 

$19,9004T286A

2009 Ford Ranger

NDS $12,300
$111 b/w

Only
34,000 kms

Auto
was 

$13,9005P070

2010 Ford Taurus

NDS $15,300
$138 b/w

SEL
AWD

Low Kms
was 

$17,9004P280A

2011 Ford F-250

NDS $24,200
$186 b/w

No 
Charge

Warranty
was 

$26,9005T046B

2011 Ford F-150

NDS $23,200
$179 b/w

Low Kms
XLT
4x4
was 

$25,9005T073A

2010 Ford F-150

NDS $23,900
$215 b/w

One Owner
King Ranch

was 
$25,900

5T053A

2012 Ford F-150 XTR

NDS $22,900
$176 b/w

Max
Trailer
Tow
was 

$24,9004T283A

2007 Ford Freestar

NDS $3,900
As Traded

Local
7 Passenger

Sport
was 

$5,5004P282A

2007 Ford F-150

NDS $12,650
$181 b/w

Only
130,000 kms

XTR
was 

$14,9004T212B

2005 Ford F-150

NDS $3,900
As Traded

XLT
4x4

Super Cab
was 

$5,9004P273A

2007 Lincoln MKX

NDS $16,850
$161 b/w

DVD
AWD

Fresh Trade
was 

$18,9004T288B

ACT NOW! 


